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Complete overhauling of 
the methods for handling eB 
fuel oil orders was needed Y 
by one distributor because / 
of greatly increased busi- 
ness. An efficient office lay- 
out was made which allows 
easy writing of telephone 
orders by having customer 
records closely integrated 
into one section of the of- 
fice. Office employes shown 
at right not only write 
phone orders but also de- 
gree day and mail orders 
quickly and accurately. To 
meet the demands of his 
8,000 accounts this mar- 
keter also found it neces- 
sary to reorganize his truck 
dispatching methods. With 
this new method customers 
are divided among the com- 
pany’s four bulk plants on 
a geographical basis. Each 
customer is given a code 
number which also identi- 
fies the bulk plant serving him. When the dis- 
patcher makes up a load for a truck, he calls 


y, 


Service Stations Carry Numerous Brands 


Study of 200 service stations and garages in 
New York City shows that many different brands 
of motor oil and TBA are carried. These facts 
seem to show that at least in this area exclusive 


dealing is either a myth or very ineffective. P. 42. 


Efficient Fuel Oil Order Handling for More Business 


PETROLEUM 


































Fuel oil orders are received at the order department of Consumers Co., Chicago, 
from the degree day file, by telephone and by mail. At work here are Darlene 
Daggett, at telephone, in rear; Janice Simmons, at the master card file; Hildred 
Cox, in front using the large telephone order sheets; Marie McCormick at the 


special typewriter shelf 


it in to the plant in the form of a list of code 
numbers and gallons. P. 21. 


NPN Equipment News Section 


News of new products on the market, im- 
provements on current products, reports on trade 
literature, and items concerning equipment sup- 
pliers are contained in the NPN Equipment Sec- 
tion. P. 30. 





ec. 29° 


Everywhere, everywhere, 
Christmas tonight! 

Christmas in lands of the 
fir-tree and pine, 

Christnas in lands of the 
palin-tree and vine; 

Christmas where snow-peaks 
stand solemn and white, 

Christnas where corn-fields 
lie sunny and bright. 


— 4 Christmas Carol, Stansa 1 


my 


GHod give us strength 
to carry on threugh the pear, the 
ideals cherished so universally 
at Christmas time. 


e larbies 


leter Spsteits, Inc. 
Evie, Pa. 

















IN THE CENTER OF THE AUTO INDUSTRY— Ethyl’s com- 
pletely equipped laboratorics in Detroit are located in the 


backyard of the automotive industry. 
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Ethyl Laboratories interpret engine trends 


N ORDER to help refiners keep abreast 
] of the planning of engineers so far as 
it relates to the fuel requirements of en- 
gines, it has been Ethyl’s policy to main- 
tain close contact with the manufacturers 
of engines and to devote a part of its re- 
search to investigations of possible future 
engines. Ethyl engineers study the per- 
formance of a variety of fuels in super- 
charged engines and in engines having 
compréssion ratios in the range expected 
to be in use in the period ahead. Every 
effort is made to relate the gasoline pref- 
erences of engines to the molecular struc- 
ture of fuels and to interpret the 
“severity’’ of future engines in terms of 
base lines established on single-cylinder 
engines. 

A study of fuels in vehicles recently 
completed by Ethyl Laboratories high- 
lights the extent to which engine per- 
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formance is affected by the hydrocarbon 
composition of fuels. 

The chart shows the road octane num- 
ber—over a range of speeds—for three 
types of fuels: A—unsaturated, B—sat- 
urated, C—selectively blended. Curves 
are plotted from road ratings obtained 
on an experimental valve-in-head engine 
of 8 to 1 compression ratio. Octane re- 
quirement of the engine is shown as a 
broken line. 

Fuel A, at low speed, has an octane 
number six units higher than the engine 
needs, but just meets the requirement 
at high speed. On the other hand, Fuel 
B, at high speed, has an octane number 
twelve units higher than the engine re- 
quirement but has no excess of antiknock 
quality at low speed. Selectively blended 
Fuel C, in contrast to both fuels A and 
B, satisfies the engine requirement curve 
over the entire speed range with virtually 
no waste of antiknock quality at any 
speed. 

Research of this type is just one of 
Ethyl’s services to refiners. The objective 
of this service is to assist oil companies 
in their efforts to make satisfactory fuels 
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1600 West Eight Mile Road, Detroit, Michigan 


Serving The Progressive Petroleum Industry Through Research 


LABORATOR 






for future engines at the lowest cost and 
to obtain the maximum value from each 
drop of “Ethyl” brand of antiknock 
compound. 

The strategic location of Ethyl’s Re- 
search Laboratories at Detroit makes 
possible close relationships with engi- 
neers. These relationships assist in the 
formulation of research programs de- 
signed for the benefit of oil companies. 


Road antiknock performance of three types 
of fuels in an experimental high compres- 
sion engine on the road. 
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Progress calls 
for continued service 



















Service, long after your refining equipment has been placed 
on stream, is your assurance of day after day economy and 
efficiency. Important as research, development and engineering 
must be in the beginning... sound as the process itself must 
be... without continued service you can have no 
progress in your refining operation. 

That’s why a Universal process means so much more. 
It’s backed by more than just the initial planning of a 
refinery unit. It’s backed by the kind of continued service, 


in the field and in every department at Universal, that has 


meant progress to UOP licensee refiners everywhere. 


UNIVERSAL OIL PRODUCTS COMPANY 


* 


General Offices: 310 S. MICHIGAN AVE.; CHICAGO 4, ILLINOIS, U. S. A. 
LABORATORIES: RIVERSIDE, ILLINOIS 


Universal Service Protects Your Refinery 
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THE Mees WEEKLY OF INDUSTRY 


COMING MEETINGS 


JANUARY, 1949 
South Carolina Oil Jobbers Assn., meeting, 
Columbia Hotel, Columbia, S. C., Jan. 6. 
Society of Automotive Engineers, annua! meet- 
ing and engineering display. Book-Cadillac 
Hotel, Detroit, Mich., Jan, 10-14. 
North Carolina Oil Jobbers Assn., meeting, 
Hote] Carolina, Raleigh, N. C., Jan. 12. 
Kansas Oil Men’s Assn., meeting, Hotel Las- 
sen, Wichita, Kan., Jan. 17-18. NEWS SECTION ° ° ° e ° ° ° . . = . 11 
Truck - Trailer Manufacturers Assn., annual 
convention, Edgewater Gulf Hotel, Edge- 
water Park, Miss.,. Jan. 17-19. 
Georgia Independent Oilmen’s Assn., meeting, 
Huviel Dempsey, Macon, Ga., Jan. 20. FEATURE INDEX 
International Heating and Ventilating Exposi- 
tion, International Amphitheatre, Chicago, 
Ill., Jan, 24-28. 


Merawut Petscieum Asse. meeting, Nieslett HANDLING FUEL OIL ORDERS—An efficient system of handling 
Hotel, Minneapolis, Minn., Jan, 26-27. Pate : oe insist 
a Gees at Gebeate Bester Seudk customers’ orders either by telephone, degree day or mail has 
iis, Ind. “jan. 2-28. ane allowed one fuel oil marketer to increase his volume by a large 
FEBRUARY amount. Truck dispatching also was revamped 21 
Kentucky Petroleum Marketers Assn., meeting, 
Brown Hotel, Louisville, Ky., Feb. 8-9. 
Illinois Petroleum Marketers Assn., meeting, EQUIPMENT SECTION—News of marketing equipment companies 
Hotel Pere Marquette, Peoria, Ill., Feb. 15- ; : : 
17. and people, and information regarding new products and new 
lowa Independent Oil Jobbers Assn., meeting, : * : ; : , 
Hotel Fort Des Moines, Des Moines, Iowa, trade literature, is contained in the Equipment Section 30 
Feb. 22-24. 
American Society for Testing Materials, meet- 
4 ee Beach, Chicago, Ill., STUDY OF BRANDS—Survey of New York City service stations 
MARCH reveals that many different brands of motor oil and TBA are mer- 
Wisconsin Petroleum Assn., meeting, Hotel ‘ ; : , 
Schroeder, Milwaukee, Wis., March 1-2. chandised. This seems to indicate that exclusive dealing in this 
American Seciety of Training Directors, meet- : 
ing, Hotel Carter, Cleveland, O., March 3-5. one area is either a myth or else not very effective 42 


Missouri Petroleum Assn., annual convention 
and trade exhibit, Hotel President, Kansas 
City, Mo., March 9-10. 

American Petroleum Institute, Division of 
Production, Southwestern District meeting, DEPARTMENTS 
Galvez Hotel, Galveston, Texas, March 9-11. 

Florida Independent Petroleum Marketers 
Assn., meeting, Orange Court Hotel, Or- 











lando, Fla., March 138. About Oil People 54 

National Oil Jobbers Council, meeting, Hotel Ad : ' Ind 56 
Pines, Pine Bluff, Ark., March 21-22. vertisers index 
American Petroleum Institute, Division of Pro- 1 
duction, Mid-Continent District meeting, Ahead of the News o) 
Mayo Hotel, Tulsa, Okla., March 23-25. . . 

Oil Heat Institute of New England, meeting, Editorial 19 
3oston, Mass., March 25. : . 

Western Petroleum Refiners Assn., meeting, Equipment Section 30 
Plaza Hotel, San Antonio, Texas, March Markets 43 
28-30. 

Society of Automotive Engineers, Transporta- : 7 
tion meeting, Statler Hotel, Cleveland, O., Midwest Comment 
March 28-30. i 46 

Ohio Petroleum Marketers Assn., meeting, Oil Prices 
Deshler-Wallick Hotel, Columbus, O., March Pacific Coast Comment a 
29-31. 

APRIL Statistics 52 

Michigan Petroleum Assn., meeting, Detroit- 7 
Leland Hotel, Detroit, Mich., April 5-6. Washington Comment 

American Society of Lubrication Engineers, 
meeting, Hotel Pennsylvania, New York 
City, April 11-13. 

National Petroleum Assn., meeting, Hotel 
Clev ‘lev f 3-15 

agg Et mage A Si i che PUBLICATION OFFICE: 1213 West 3rd Street, Cleveland 13, Ohio, CHerry 7672 
‘hicago, Ill., April 18-20. ‘ Cable Address: ‘‘PLATTOIL, Clevelandohio’’. Cable inquiries are answered by mail un- 

Natural Gasoline Assn. of America, meeting. less sufficient funds in United States money are advanced for cabled reply. 

Texas Hotel, Fort Worth, Texas, April 20- NEWS BUREAUS 

American Petroleum Institute, Division of Pro- New York .. ; ..COlumbus 5-1695 Chicago : ‘ HArrison 7-590) 
iction, Eastern District meeting, William 50 West S0th St., New York 20 59 East Van Buren St., Chicago 5 
enn Hotel. Pittsburgh, Pa., April 27-29. Washington NAtional 3477 Tulsa . 3-7132 

New Jersey Fuel Oil Distributors Assn., meet- 1046 National Press Bldg., Washington 4 901 World Bldg., Tulsa 3 
&. Hotel Berkley-Carteret, Asbury Park, Heuston Atwood 8-0413 

J. il 28-29. e 
a so MAY 320 First National Bank Bldg., Houston 2 

Peonsylvania Petroleum Assn., convention, Subscription rate $5 per year in United States, Mexico and Pan-American Countries; 
‘edford Springs Hotel, Bedford, Pa., May $6.50 in Canada and Foreign Countries. Current copies 20 cents, except special issues; 
3 back covies more than two months old 30 cents per copy. Trade Mark Registered U. S. 

I \uefied Petroleum Gas Assn., meeting and Patent Office. Copyright 1948 by the National Petroleum Publishing Company. Entered 
ade show, Palmer House, Chicago, IIl., as second class matter January 17, 1910 at Cleveland, Ohio, post office under act of 
lay 9-11. 
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Sencral American 


is filling the gaps 





in the tank car supply | ' 
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The GATX fleet of more than 39,000 tank cars is grow- 
ing ... growing as fast as the still-limited supply of 
materials permits. When we can get additional ma- 
terials for building more tank cars, we will use our 
expanded facilities to furnish all our customers with all 
the tank cars they need. 


135 South LaSalle Street, Chicago 


DISTRICT OFFICES: Buffalo + Cleveland + Dallas +» Houston + Los Angeles »« New Orleans 
New York « Pittsburgh « St. Louis « San Francisco « Seattle + Tulsa « Washington 
EXPORT DEPT., 10 East 49th Street, New York 17, New York 
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WHAT PRICE OCTANE ?— Early this year W. M. Hola- 
lay, director, Socony-Vacuum laboratories, estimated 
that it would cost about $90 million to construct a 
100,000 b/d refinery capable of turning out 89/99 (mo- 
tor-research) octane gasoline with 3 cc of tetracthyl 
lead. Today, Mr. Holaday says, that cost would be about 
20% higher. All of which indicates the investment nec- 
essary if the oil industry is to turn out gasoline to meet 
octane requirements of high compression engines with 
ratios nearing the 9:1 point. 


TWO BURS—Co-op leaders are seeking to meet with 
Gordon Duke for further discussion of Duke’s statement 
suggesting that Independent oil marketers explore the 
idea of working with farm co-ops instead of opposing 
them (see NPN Dec. 15, p. 42). If a meeting is arranged, 
Duke probably will bring other Independent marketers 
with him and point out to co-ops that two sore spots 
from the Independent viewpoint are (1) use by co-ops of 
their tax advantages to take farm business from jobbers 
and (2) cutting off of jobbers’ supplies when co-ops buy 
refineries. Duke also is expected to make clear that he 
is not acting for the National Oil Jobbers Council which 
includes many associations stongly supporting tax 
equality. 


TIDE HAS CHANGED—Despite the views of some 
members, it is no longer likely that the House Commerce 
(Wolverton) Committee, in its forthcoming report, will 
recommend a U. S. loan to Mexico for oil development. 
The majority reportedly has come around to the State 
Department’s way of thinking, which is’ that, if Mexico 
is to progress petroleum-wise, it can only be on a basis 
of encouraging participation by private capital. Incidental- 
ly, there has been a noticeable cooling all around in the 
attitude towards Mexico. It is even being pointed out 
that just to double present Mexican production of 150,- 
000 b/d would require a very big program costing several 
hundred millions, whereas with fewer dollars and in 
much shorter time Venezuelan output might readily be 
increased as much as 500,000 b/d. 


MID WINTER—Sinclair Refining Co. is “toning up” the 
laracter of its roadside gasoline accounts. Company 
‘ys it has begun a policy of dropping “UU’s” (unsightly 
nits) and frequently unprofitable roadside gasoline units 
*cause an unattractive pump island and dirty house- 
eeping “do not reflect credit upon the company.” 
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AFTER THE HORSE IS STOLEN—Now that all signs 
point to alleviation, if not complete annihilation of the re- 
fined products shortage, some government agencies are 
concerned over the volume of product that has slipped 
out of the country under $1,000 “general” export licenses. 
A “general” export license is obtained locally at port of 
embarkation; product shipped thereunder is not deduc- 
tible from export quotas. It works this way: foreign 
buyer places order for, and establishes credit with, 
American exporter say, for example, $50,000; $1,000 
worth (including drumming charge, but not drums them- 
selves) is shipped on each vessel sailing for buyers’ des- 
tination until the $50,000 is used up. India has obtained 
large quantities of Diesel fuel in this manner, about 100 
drums per vessel. But the big ones, as well as the little 
ones, have been doing it, particularly on lube oils. 


CORRECTED PROFIT—Oil industry especially would 
welcome a change in standardized accounting practice 
which would make depreciation allowances on plant and 
equipment bear some reasonable resemblance to the cost 
of replacing such capital items. It is said that c« rtified 
public accountants have taken due note of the growing 
volume of criticism leveled at the historical method of 
handling such charges, and the time may be ripe for a 
change in practice to take place. Any concerted action 
by the CPA profession will set the pattern for all indus- 
try accounting. 


STATIONS GO ULTRA-MODERN—-One major company, 
which is planning a program of service station construc- 
tion next year, provides in the building specifications 
that all washrooms will be equipped with ultra-violet 
ray sanitizers. 


INDUSTRIAL LINE CUT—A probable future gradual 
cut in the Standard Oil (New Jersey) line of industrial 
petroleum products for the domestic market can be seen 
in a recent speech by a company marketing research 
and co-ordination official. He reported that “by and large 
15% of the products account for 85% of the business’ as 
a result of which in foreign markets Jersey’s line of 
industrial products has been cut from 985 to 164. He con- 
cluded “in the United States we have not been able to 
take such drastic action, but we have a group constantly 
working on the problem and good progress is being made 
every year.” 
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pipe. Shown here, Crane 

gear-operated Ferro- 

steel Double Disc Gate 
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SOURCE OF SUPPLY 
RESPONSIBILITY 
STANDARD OF QUALITY 





PUMP LINES serving large capacity storage tank field. 
Crane supplies all piping equipment for installations 
of this type. 


You name if... CRANE supplies it 
-e- Piping from one complete line 





Why spend time hunting for valves, fittings, pipe and accessories 
when the world’s most complete source of piping equipment is at 
your finger tips? One catalog contains everything you need for bulk 
plants, service stations, land or water terminals. One order through 
local Crane Branches or Wholesalers makes this unequaled selection 
available to you. 

For the best in brass, iron, steel and alloy piping, it pays to stand- 
ardize on Crane. It's One Source of Supply complete enough to 
simplify every piping procedure. You get better installations, avoid 
needless delays, when Crane has Complete Responsibility for all 
materials. And for dependable performance from every item in your 
piping systems, rely on the High Quality that is Crane Quality— 
unsurpassed for more than 90 years. 


CRANE CO., 836 S. Michigan Ave., Chicago 5, III. 


Branches and Wholesalers Serving All Industrial Areas 
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and relief valves, for easier inspection and greater 
safety. 
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We are on the 
verge of the pub- 
lic beginnings of 
a knock - down, 
drag-out battle over the question of 
petroleum imports. 

It has been seething more or less 
beneath the surface of the industry 
for a long, long time, but is emerg- 
ing into the open only now. Before 
many weeks, there should be fire- 
works even on Capitol Hill, with 
hearings on extension of the Recip- 
rocal Trade Agreements Act afford- 
ing Congress a possible early oppor- 
tunity to examine the pros and cons 
of this touchy issue. 

Two recent developments combine 
to force the matter to the fore at this 
time. 

One is the report of the Interstate 
Oil Compact Commission’s Economics 
Advisory Committee, which “as- 
sumes” that imports will rise to an 
average of 545,000 b/d in 1949, com- 
pared to 503,000 in 1948, and at the 
same time calculates the requirement 
for domestic crude at less than the 
current rate of production—5,546,000 
b/d against the 5,620,000 b/d average 
reported for the week ended Dec. 11. 

The second is the action of the 
Texas Railroad Commission in reduc- 
ing the crude oil production allow- 
able for that state in January by 
10%, or 250,985 b/d. 

Both developments are painfully 
disconcerting to the Independent pro- 
ducers. 

Already they have spoken out in 
condemnation of the report of the 
Economics Committee, with a lead- 
ing representative—Russell B. Brown, 
of the IPAA — charging that it 
“places the domestic industry clear- 
ly in the position of supplementing 
foreign supplies” by giving recogni- 
tion to the “apparent plans” of the 
importing companies to increase their 
shipments still further. 

There had been no comment as of 
this writing relative to the Texas sit- 
uation. Yet clearly that had raised 
in the minds of the Independents the 
question of whether the action there 
might not mark the first actual de- 
parture from what Mr. Brown right- 
fully refers to as the declared U. S. 
policy of imports being supplement- 
ary to domestic output. 

Small wonder, then, to find Mr. 
3rown declaring that there are posed 
‘important policy questions on which 
immediate action will have to be 
taken,” because, in his opinion and 





Mr. Yocom 
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INTERPRETING THE OIL NEWS 





WASHINGTON—By Herbert A. Yocom 


Battle over Oil Imports Nears 


As Industry Lines Up on Issues 


those of the producers for whom he 
speaks, apparently the matter of 
whether imports will supplement, or 
displace, domestic production now is 
moved out of the realm of the the- 
oretical into the practical. 

The ensuing controversy promises 
to be as interesting as it is hot. 

It will not involve just the domes- 
tic producers, the importing com- 
panies and the government, but also 
the oil jobbers. For they have been 
assured a place in the middle of the 
melee to the extent at least that the 
Empire State Petroleum Assn. makes 
good its avowed intention of support- 
ing before the Congress the efforts 
of American companies operating 
abroad to “increase importations” of 
foreign crude. 


° * + 


This matter of imports is one in 
which official Washington has con- 
stantly interested itself since the end 
of the war. 

There has been much testimony on 


the subiect in that interval and at 
least two congressional committees 
have discussed the matter at length 
in formal reports. One was the O’Ma- 
honey Committee of the Senate, 
which early in 1947 held out the in- 
creased industrialization of foreign 
countries as probably the best way 
to avert the danger of Independent 
producers losing their market to a 
“flood” of foreign oil. 

More recently, however, a Hous 
Armed Services Subcommittee, head- 
ed by Rep. Dewey Short of Missouri, 
has had this to say respecting the 
volume of imports: 

“(We) agree fully with the widely 
used expression that the domestic oil 
industry must remain healthy and 
vigorous, since the domestic industry 
is obviously a first line of defense in 
the event of war. But we do suggest, 
nevertheless, that considerations of 
nationa! defense must intervene more 
significantly in the determination as 
to what is healthy for the country 
in respect to petroleum; that is, we 
believe that the industry must be pre- 
pared to take steps to insure our 
regaining excess productive capacity, 
that it must be determined to see 
above all that the armed forces will 
receive adequate supplies in the event 
of war, and that when such considera- 
tions traverse normal business con- 
cepts, those considerations must be 
given priority attention.” 





MIDWEST—By 


To the 


In the opinion 
of one prominent 
Midwest jobber 
with whom we 
talked last week, 1949 and 1950 will 
be the greatest competitive year the 
oil industry ever has seen. The days 
when you could sell anything you had, 
and frequently at a premium, are 
gone and the oil man who expects 
to get his share of business in the 
new competitive market had better 
start gearing himself now for the 
changing conditions, this jobber said. 

His analysis of the new outlook was 
as follows: 





Mr. Castle 


For the past several years, since pre- 
war days, there has been a_ decided 
lack of sales effort in the petroleum 
industry-—for the simple reason that 
selling as we knew it in the old days 
wasn’t necessary. All products were 
gobbled up as fast as they became 
available and the salesman was in 


Leonard Castle 


Keener Competition Returns 
Oil Marketing Field 


the position of being. able to pick and 
choose to whom he would sell, rather 
than trying to convince a prospective 
purchaser to buy his products. 

But what has happened in the Iast 
few months? 

Through superhuman efforts, the 
oil industry has increased production 
and refinery and transportation ca- 
pacity, and even though demand will 
continue to increae—probably at a 
lesser rate than in the past two or 
three years—this rate will not keep 
pace with the amount of increased 
supplies. 

Already, salesmen are pounding 
doors again for fuel oil business, 
whereas a scant nine or 10 months 
ago they were harassed by the prob- 
lem of finding sufficient amounts of 
the product to keep their customers 
from freezing. 

In view of these developments, the 
man who doesn’t prepare himself now 
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NUMBER 6 IN A SERIES 


Home office accounting 
(iscloses many opportunities 
for savings 
in field construction! 


field office has certain minimum 

requirements regardless of 
whether the labor force totals 50 or 
1000. Office managers, chief clerks, time- 
keepers, payroll clerks, messengers are 
the human quotient—time clocks, comp- 
tometers, telephone lines, staff cars, pa- 
per forms, postage are the inanimate 
expense items. Where more than one 
contractor is engaged on a refinery site, 
each must employ such help and rent or 
buy such equipment for his own and his 
customer's protection. While at first 
glance the duplicated costs may seem 
small in relation to the overall outlay 
for labor, they can appreciate to inter- 
esting sums. For instance, a saving of 
only $20,000 over the period of a year 
could represent the refiner’s earnings 
on two million gallons of gasoline. 


The quality of technical supervi- 
sory personnel assigned by various 
contractors must also be included 
as a factor in savings under the 
“master” contract type of opera- 
tion. It is a matter of common 
sense that a contractor can only 
afford a quality of personnel pro- 
portionate to the income derived 
from the job. Under the “master”’ 


contract the income to the se- 
lected single contractor is natu- 
rally greater than any share of 
such income derived from one of 
several contracts. The actual dol- 
lar relationship of quality of per- 
sonnel to costs is, of course, 
undefinable. But anyone experi- 
enced in construction knows that 
quality of supervision és a prime 
factor in determining ultimate 
costs. 
Then there are such items as “temporary 
structures at site’ which appear on all 
cost sheets and on many of them reach 
sizable sums. When you consider that a 
large, temporary craft-building may bear 
a price tag today of some $10,000, it 
should certainly be to a refiner’s advan- 
tage to keep the number of such buildings 
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Company 

















to an irreducible minimum — through 
confining the same crafts at any refinery 
site to the same facilities. Further,a simi- 
lar reduction in other “temporary struc- 
tures” — warehouses, toolrooms, field 
offices, etc., also representing good-sized 
dollar expenditures—builds the possible 
savings on this one item to truly inter- 
esting proportions. 
And in construction tools and 
equipment alone, there is an op- 
portunity to effect major econo- 
mies through the concentration of 
all work to be done on any re- 
finery site in one contractor's 
hands. For just one example, 
heavy-duty crawler cranes, with- 
out operators, rent for $250 per 
day. If a crane should remain idle 
for only two hours a day, waiting 
for lifts, when it could be busy at 
another battery site, a refiner 
would have to sell a tank car full 
of gasoline to recoup the loss. 
These potential savings plus the econo- 
mies in field labor, discussed in a pre- 
vious advertisement, when taken in toto, 
deserve the serious consideration of every 
refiner undertaking new construction or 
modernization of existing facilities. 





Our company—M. W. Kellogg—is completely staffed and equipped for refinery and chemical plant 
design and construction, from the step of laboratory research through the initial operation of com- 


pleted plants. It periodically issues a publication called the KELLOGGRAM, which de- 
scribes many of these services. If you are not already receiving it, we will be glad to add 
your name to the list if you will drop us a line at 
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for this new type of selling is going to 
be left out in the cold. He must im- 
prove his service, bringing it back to, 
or even better than, prewar levels. 
He must train his station at- 
tendants, tank wagon drivers, super- 
visors and all other employes in prod- 
uct knowledge, sales methods, court- 
esy and service. He must start go- 
ing after new business. He must an- 
alyze his various operations to deter- 
mine whether any of them are eco- 
nomically unfeasible and then get rid 
of those which appear unsound. 

“In other words,” this jobber said, 
“we are entering a new marketing 
era, the likes of which we haven’t 
seen for many years. It’s the man 
who doesn’t start preparing himself 
now for what’s coming who is going 
to lose out as competition gets tough- 
er and tougher.” 

a * - 


The rapid rate at which petroleum 
co-operatives are expanding is graph- 
ically illustrated by an analysis of 
the recently issued annual report of 


the Consumers Co-operative Assn. at 


Kansas City. 
p. 18.) 

For the first six months of its fiscal 
year ending Aug. 31, 1948, this co-op 
provided its members in the nine 
states of Colorado, Iowa, Kansas, 
Missouri, Nebraska, North Dakota, 
Oklahoma, South Dakota and Wyom- 
ing with 35% more refined fuels than 
during the same period of the previ- 
ous year. The report pointed out that 
during this period “most competitors 
were allocating refined fuels on the 
basis of what they had provided cus- 
tomers the year before.” 

During the last six months of the 
fiscal year, the co-op operated on a 
basis of 100% of the previous year’s 
requirements. During the fiscal year, 
Consumers Co-operative delivered 
218,606,815 gals. of refined fuels in 
the nine-state area. Tank car ship- 
ments were 29,855 as against 26,591 
in 1947. 

“The volume of lube oils going to 
CCA members increased from 2,384,- 
511 vals. in 1946-47 to 2,951,001 gals. 
n 1947-48, a gain of nearly 24%.” 

An average run of 17,645 b/d of 

crude was made possible at the Mc- 
Pherson, Kans., refinery, of the 
National Co-operative Refinery Assn. 
y the completion of a 5,000-bbl. 
atalytic reforming unit, plus other 
hanges, which increased capacity 
rom 15,000 to 20,000 b/d. The re- 
inery operated 93.5% of the year, 
gain of 3.5% over its normal oper- 
ting cycle. 

The co-op’s refined product pipe 
ine from McPherson to Council 

sluffs, Iowa, was extended during 

he year to Irvington, Nebr, about 15 

liles, where a terminal was built. 
There it connects with a common 

arrier serving northern co-opera- 
ives, 


(See NPN, Nov. 3, 
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A tight strug- 
gle is developing 
in the Northwest 
between the 
Washington Gasoline Dealers’ Assn. 
and Standard Oil of California. The 
WGDA has accused Standard of re- 
tailing gasoline below cost. 

A number of Independents raised 
their prices following a cost survey, 
purportedly to comply with provisions 
of the State Fair Trade Act prohib- 
iting below-cost sales. Standard 
Stations, Inc., outlets in the Brem- 
erton and Bellevue areas, have upped 
their prices, but they are still under 
the Independents’ quotations. 

For example, Standard is selling 
regular for 26.4c and premium for 
28.4c a gal., the new prices in Brem- 
erton. That compares to the Inde- 
pendents’ prices of 27.5 and 29c, re- 
spectively. Standard’s retail figures 
in Bellevue are 26 and 28c. Inde- 
pendents are 0.2 to 0.5c above that. 

The WGDA opined, “This station 
(Standard’s) was taken because of 
the fact that Independents’ prices 
were raised above Standard Stations, 
Inc., and maintained at this level.” 
This opinion is defended by pointing 
out that in areas where Independent 
dealcrs have felt they must reduce 
their price to compete with Stand- 
ard Stations, Inc., that corporation 
is continuing to hold its prices down. 


Mr. Breese 


* 2 + 

The WGDA further professed to 
see in Standard’s announcement of 
discontinuance of its practice of post- 
ing retail gasoline prices ‘the first 
signs of a big yasoline war.” 

Meanwhile, the WGDA urged the 
newly-appointed prosecuting attor- 
ney of King County to press an un- 
fair-practices charge already filed 
against Standard by WGDA. Two 
letters were directed to Charles Car- 
roll, prosecuting attorney—one from 
William Oelschlager, president of the 
King County chapter of WGDA, and 
the other from Joe Caudill, state 
president. 

In his letter, Mr. Oelschlager said 
500 members of the King County 
chapter, as well as other Independ- 
ents, wanted the prosecutor’s office 
to take immediate action against 
Standard and Standard Stations, Inc., 
on charges of violating the State 
Fair Trade Act. He said members 
have spent thousands of dollars for 
legal counsel and a comprehensive 
cost survey. Under similar circum- 
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PACIFIC COAST—By Frank Breese 


Independent Retailers Battle 


California Standard on Prices 


stances in Michigan, the dealers com- 
plied because of the prosecutor's 
stand, he said. 

“We really have our ‘backs to the 
wall’ and desperately need an opera- 
tional margin which will at least al- 
low us our costs,” wrote Mr. Oe¢cl- 
schlager. “We are not asking you 
to enforce the act so that we can 
make a profit of any kind, but just 
our costs.” 


* * ° 


Mr. Caudill continued: “The Stand- 
ard Oil Co. has been making it impos- 
sible for Independent gasoline dealers 
to make a living in this state 
First they have (until recently) post- 
ed a retail price which has never in- 
creased in a greater amount than the 
exact amount of the increase in their 
wholesale prices to dealers. There 
have been many increases in the re- 
tail prices but these have always 
been wholesalers’ increases and have 
never included any additional opera- 
tional margin for the retailer.” 

As a second practice, Mr. Caudill 
said Standard maintained a higher 
quality of operation which couldn't be 
matched by Independents at the pres- 
ent margin. 

Mr. Caudill continued: “About 
30% of the Independent dealers have 
been failing. This failure has been 
due to their trying to meet this unfair 
competition of Standard Stations, 
Inc. Other competitors have sold at 
a lower price, but the facilities and 
quality of service offered at these sta- 
tions have been so poor that they 
are not as serious competition as 
Standard Stations, Inc. As in every 
other industry, our operational costs 
have increased greatly while Stand- 
ard Oil has prevented our increasing 
our operational margin. 

“This is really .a desperate situa- 
tion which can readily be corrected 
by vour office’s enforcement of the 
provisions of State Unfair Prac- 
tices Act.” 

° ° * 

Washington state self-service sta- 
tions have formed the Self-Service 
Gasoline Dealers’ Assn. A _ spokes- 
man said they organized “to take col- 
lective steps designed to oppose at- 
tempts to eliminate them as a com- 
petitive factor in the service station 
business.” 

A petition demanding that the Se- 
attle fire ordinance be changed to ban 
self-serve stations is still being 
studied by the city council. 
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Setting Safety Records 


Is ‘Old Stuff for Head 
Of NSC’s Oil Section 


His own experience as a gang pusher taught the re- 
cently-chosen general chairman of the National Safety 
Council’s petroleum section one cardinal point about oil 
field safety: It takes constant effort on the part of su- 
pervisors to make good safety records. 

So it is not surprising that Stanolind Oil and Gas 
Co’s safety section, headed by Don A. Klemme since 
1936, has as its motto “Constant Safety Education 
Through Supervision.” 

Safety awards cover the walls of Mr. Klemme’s of- 
fice. Among the company’s citations are five API ac- 
cident prevention awards, a half dozen National Safety 
Council awards, dozens of citations from the Joseph A. 
Holmes Safety Assn. Stanolind also has a record low 
accident frequency rate-——5.09 per million man _ hours 
worked—set in 1946. 

Such records don’t just happen. They are the result 
of constant slugging away at accident cauces, and Mr. 
Klemme’s emphasis on supervisor responsibility—a rule 
which his own experience graphically illustrates. 

A native of Iowa Falls, Iowa, he attended the Uni- 
versity of Iowa for three years, taking two years of pre- 
medical work and a year of medicine. In 1923 he left 
school and became an oil field roustabout in Wyoming. 
Two years later—with Midwest Refining Co.—he was 
made a gang pusher, and there his interest in safety 
began. 

The young supervisor was concerned about his men 
and the dangers of following improper practices. So he 
began to be constantly on guard against accidents. When 
he saw men doing things the wrong way, he stopped 
them, explained what was wrong and why things must 
be done properly. When new men came on the job, he 
personally showed them the correct methods. 

It paid off. In four years as a gang pusher, Mr. 
Klemme’s men had only one accident. The company 
began taking men off his gang and making them gang 
pushers. 

This outstanding job did not go unrewarded. In 1929, 
Midwest named Mr. Klemme its safety inspector. He 
installed his policy of supervisor responsibility, and the 
company had two record years in accident prevention. 

Midwest became a part of Stanolind late in 1932. The 
following year, with the organization of the personne! 
and safety department, Mr. Klemme was made assist- 
ant personnel supervisor in charge of safety in the 
Rocky Mountain division. Two years later he moved to 
Tulsa, the central division, in the same capacity. In 
March, 1936, he was made safety supervisor for Stano- 
lind, a position he still holds. 

Setting up the safety program for an expanding oil 
producing company was not an easy task. He personally 
taught first aid to all Stanolind men in the field, and 
above all, strove to impress supervisors of the import- 
ance of safety work and their responsibility in the pro- 
gram. 

His method, he said, was this: “Teach your men the 
right way to do things. Don’t let them use unsafe meth- 
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Mr. Klemme 


ods. Cut out dangerous shortcuts. Make everybody, in- 
cluding old hands, safety conscious.” 

And his method worked. Stanolind’s accident fre- 
quency rate was cut from 11.73 in 1936 to 5.14 in 1947 
its severity rate from .33 to .17. This drop occurred de- 
spite an increase in employes from 3,400 to 5,800 and 
a boost in hours worked from seven million to 12.5 mil- 
lion. To date in 1948, with an average of 6,800 employes 
the rates are even lower. 


Mr. Klemme says two things are responsible for the 
success of Stanolind’s safety program: ‘First, company 
management from the president on down must believe 
that safety is part of every job; and second, every su- 
pervisor has to be constantly teaching his men how to 
work safely.’ Stanolind has made every supervisor re- 
sponsible for the safety of his own men. 


In addition to being general chairman of the petro- 
leum section of the National Safety Council, Mr. Klemm¢ 
is vice chairman of the safety committee of Mid-Con 
tinent Oil and Gas Assn., Kansas-Oklahoma section, and 
chairman of the committee on accident records of Okla 
homa Highway Safety Conference. He has been chai! 
man of the Tulsa chapter of the American Society o 
Safety Engineers and Tulsa Industrial Safety Council 
Recently he was chairman of the Tulsa Chamber « 
Commerce Fire Prevention Week program. 
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Oil Profits-Price Trend 
May Drop, Congress Told 


Holman, Dunlop Defend Earnings; Probers Are Told 


Supply Situation May Reduce Both Prices, Profits 


NPN News Bureau 

WASHINGTON — If consumer de- 
mand will give the petroleum industry 
a chance to get caught up on expan- 
sion projects, both prices and profits 
may drop somewhat in the near 
future. 

This view was expressed to Con- 
gress last week by two major oil 
company presidents — Robert Dunlop 
of Sun and Eugene Holman of Jersey 
Standard. At the same time, they 
entered a vigorous defense of current 
rates of earnings as the primary 
means of averting petroleum short- 
ages in the postwar period. 

In looking to the future, each saw 
the possibility of a lessening in re- 
quirements for capital formation. 

Said Mr. Dunlop: “Although it is 
perhaps too early to be definite about 
it, we may be entering the final phase 
of the economic cycle, with supply 
outrunning demand and reduction of 
oil prices and oil profits in prospect 

in my opinion there is much 
evidence to support this view.” 

Said Mr. Holman: “Looking ahead, 
I believe it is now beginning to ap- 
pear, for the first time since the war 
that the tremendous rate of expan- 
sion which has been required of the 
ndustry may lessen somewhat. We 
think that the demand for petroleum 
vill continue to rise, but that the 
rate of increase which has marked 
the postwar year may taper off. If 
that judgment should prove correct, 
t follows that demand for new capital 
ormation in the petroleum industry 
1ay level out.” 


Reflect Oil Viewpoint 


Statements of the two executives 
vere regarded as generally reflective 
f the oil industry viewpoint by Sen. 
landers (R., Vt.), chairman of Joint 
‘ongressional Economic Subcommit- 
ee conducting an investigation of 
orporate profits. Sen. Flanders said 
Mr. Dunlop and Mr. Holman would 
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be the only oil-company witnesses 
to testify in the subcommittee study, 
which is enquiring into the question 
of whether business profits are large 
enough to “warrant” the diversion 
of a part of them to lower prices or 
higher wages. 

The subcommittee plans to com- 
plete its investigation within the next 
week and have its report and recom- 
mendations ready for Congress by the 
end of the year. 

While voicing the opinion that 
there may be a future downward 
trend in prices and profits, Mr. Dun- 
lop emphasized to the subcommittee 
that increased prices since the end 
of the war “have had the effect of in- 
creasing supplies of oil and this was 
what the consuming public had de- 
sired.” 


Profits Needed for Expansion 


Higher ‘dollar profits,” he _ ex- 
plained, have resulted from these in- 
creased prices but were necessary to 
make possible the tremendous expan- 
sion programs to keep supplies ade- 
quate for soaring demand. 

Mr. Holman declared that although 
the “net income of Jersey Standard 
has risen substantially” in postwar 
years, “every dollar of our profit over 
and above conservative dividends to 
stockholders has gone into new equip- 
ment and facilities to meet consum- 
ers’ needs for oil.”” he added: 

“If our company and others in the 
oil industry had not made the very 
great expenditures for new facilities 
which they have, there would be ra- 
tioning of oil in this country right 
now. Thus, an important beneficiary 
of our profit has been the public.” 

Mr. Dunlop emphasized that ade- 
quate profits for American industry 
must “exist in fact or in promise’”’ be- 
fore industry can take on the vital 
job of replacing worn-out equipment 
or venturing into new fields for ex- 


pansion of facilities. He went on to 
express his opposition to proposals 
for a renewal of the wartime excess 
profits tax. 

“A tax which confiscated profits as 
being ‘excessive’ would have almost 
the same effect as a law whcih direct- 
ly prohibited further industrial expan- 
sion,” he declared. Mere talk of such 
a tax—as Sen. O’Mahoney, a member 
of the Investigation Committee has 
indicated he favors—-is already caus- 
ing grave doubts as to the wisdom of 
moving ahead with projected plant 
expansions, Mr. Dunlop continued. 

“Are the proponents of the pro- 
posed excess profits tax willing to 
take the responsibility of halting this 
expansion ?”’ The Sun president asked 
“Are they ready to tell the American 
people that we have all of the plant 
and equipment we need to insure our 
national security and our standard of 


Cd 


living ? 
Gives An Example 


Mr. Dunlop gave the following ex- 
ample: 

“Some time ago our company 
scheduled an expenditure of $16 mil- 
lion to improve and expand the fa- 
cilities of our refinery at Toledo Ohio. 
The original cost estimate of that 
program has since risen to $18 million 
and it appears that it may go to $20 
million before our plans can be com- 
pleted. 

“The matter of rising costs is a 
serious problem taken by itself, but 
add to that the reported prospect of 
an excess profits tax, and no person 
in my position could help having 
grave misgivings about our expansion 
program at Toledo.” 

Mr. Dunlop explained that the pe- 
troleum industry obtains much of its 
funds for expansion through its own 
earnings, going on to note that the 
industry’s vast postwar expansion 
program was made possible in a large 
measure by the willingness of stock- 
holders to forego dividends in order 
to help finance this construction 


His own company, he related, has 
“ploughed back into the business 61% 
of 1940 earnings, 70% of 1941 earn- 
ings, 82% in 1946 and 1947, and 88% 
in the first six months of this year.”’ 


Mr. Holman in his prepared state- 
ment conceded that as a percentage 
of either total income or of invest- 
ment, profits in the oil industry tend 
to be higher than in many other in- 
dustries. But, he maintained, this is 
merely a reflection of the nature of 
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News of the Oil Industry 





the business—profits “have to be high- 
er than in many other lines of work 
if the industry is to do its job, es- 
pecially during periods of increasing 
requirements.”’ 


Discusses Operating Results 


In discussing operating results of 
the Jersey organization (including af- 
fillates on a consolidated basis plus 
minority interest), Mr. Holman made 
these specific points: 

1. While Jersey’s consolidated ac- 
counting profit in the postwar years 
has been higher in number of dollars 

about $474 million this year com- 
pared with $145 million in 1940—it 
it a smaller proportion of total in- 
come than in the latter year (14.8% 
against 16.8%). Had depreciation 
been figured on basis of today’s re- 
placement cost, instead of on original 
cost, percentage of profit would have 
declined more. As it is, depreciation 
has declined from 11% of total in- 
come in 1940 to 5% in 1948, despite 
substantial additions to capacity. 

2. While cash earnings have in- 
creased from $241 million in 1940 
to $633 million in 1948, in each post- 
war year cash earnings (accounting 
profit plus depreciation) have repre- 
sented only about 20% of total income 
compared with 28% in 1940. In other 
words, said Mr. Holman, “out of every 
dollar we take in, less is available 
for replacement, expansion and divi- 
dends than before the war.” 

3. Cash dividends have declined 
from 7.8% of total income in 1940 
to 2.8% in 1948. 

4. In terms of cents per gal., Jer- 
sey’s 1940 profit was 1.33c per gal.; 
this year, on basis comparable to 
1940 (that is, income available for 
dividends and expansion) it would 
be 1.67c per gal. However, in terms 
of what Jersey can buy with this 
money, amount per gal. this year 
is only about 0.8c per gal. in 1940 
dollars. 

5. Expenditures required for re- 
placements and added facilities have 
increased from $125 million in 1940 
to $551 million this year, and from 
14.6% to 17.3% of total income, show- 
ing both the tremendous job which 
had to be done to meet rapidly ex- 
panding needs for oil and the highest 
cost of material and wages. 

6. During postwar years, in en- 
larging its productive capacity, Jer- 
sey has not done so by buying out 
other companies. Instead, it has nar- 
rowed the field of its business by 
selling out its interest in several con- 
cerns, with proceeds being used ‘for 
our primary job, which is supplying 
liquid energy.” 

7. In 1946 and 1947 cash earnings 
were insufficient to meet both divi- 
dends and expenditures for replace- 
ment and expansion, with result there 
was a large draft on savings and 
other sources. There will be a further 
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draft on previous savings this year. 
Taking the three postwar years to- 
gether, cash earnings will have failed 
to meet cash requirements by $158 
million. 


8. While production has practically 
doubled since 1940, cash earnings in 
terms of purchasing power have in- 
creased only 25%. 

9. Jersey’s own experience in hav- 
ing been forced, on two occasions 
in past 18 months, to pay more for 
crude oil, “demonstrates how crude 
oil price is determined by supply and 
demand through the action of a large 
number of suppliers and purchasers 
in the market place. . . .In the final 
analysis, all must adopt substantially 
the going price established by the 
competitive market.” 

10. Company’s product price in- 
creases in the last 18 months have 
reflected approximately the higher 
price for crude oil, but its prices have 
been “consistently at the low of the 
market. To our knowledge, no com- 
pany has sold below us.” 


In commenting on the “price-pro- 
duction-profit story” of Sun, Mr. 
Dunlop said his company always con- 
siders “our responsibilities to the 
public, our contractual obligations to 
our customers, and what we deem to 
be the long-range best interest of our 
stockholders.” 


Does Not Act ‘Arbitrarily’ 


He said Sun then seeks to “ascer- 
tain for ourselves the price that will 
bring supply and demand into bal- 
ance and result in firm market con- 
ditions.”” Sun, he continued, does “not 
act capriciously or arbitrarily in this 
matter of pricing our products” nor 
does it “search opportunistically for 
situations of local supply-demand un- 
balance in order to take advantage of 
a temporarily upset market condi- 
tion.” 

Mr. Dunlop stated that in estab- 
lishing prices for Sun’s_ products, 
costs “have no immediate relevancy.” 

“The market does not permit us to 
set such prices as will cover our costs 
by a certain margin,” he continued. 
“In a strict sense, we are not free 
to set prices at all. It is much more 
accurate to say that we attempt to 
find the market price as set by the 
forces of supply and demand, and, 
having found it, we must accept that 
price whether we happen to like it or 
not. Of course, over a period of time 
we have the alternative of shifting 
our productive facilities to other 
products, if the market price for 
a particular product is not satisfac- 
tory to us.” 


In discussing means of measuring 
profits, Mr. Dunlop said his company 
believes the best method is to use a 
“percent of the sales dollar, for this 
shows the profitability of our cur- 
rent operations, or, in other words, 
how much money we are making 





on the volume of business we are 
doing.” 

Howevey, he declared, this method 
has a disadvantage in that it “does 
not reflect the overstatement of pro- 
fits arising from the inadequacy of 
charges for capital extinguishment, 
such as depreciation and depletion.” 

Mr. Dunlop noted that for first six 
months of this year, Sun had a net 
income of $22,799,000 or 10.3% of 
dollar sales, as compared with a net 
income of $24,340,000 during all of 
1947, or 6.8% of dollar sales. 

At the conclusion of his statement, 
Mr. Dunlop laid down this warning: 

“Let petroleum remain free and 
unfettered, subject to the laws of 
economics and the corrective forces 
of the market place, and the oil in- 
dustry will continue to serve the best 
interests of the American people, 
helping to raise their standard of liv- 
ing and to insure their national sec- 
urity.” 

As his parting word, Mr. Holman 
said he feels that “no time is better 
than the present to stop inflation.” 

“But,” he added, “it cannot be done 
by one company, one industry, labor, 
the farmer, or any group. It will take 
courageous budget-paring by the gov- 
ernment as well as restraint and 
teamwork from all segments of our 
economy. The Jersey company has 
been doing what it can in this direc- 
tion and will continue to do so.” 


Weather Still Warmer 
Than Normal This Season 


NPN News Bureau 
CLEVELAND—tThe month to date 
(Dec. 1, 1948 through Dec. 19, 1948) 
remains warmer than a year ago in 
all 14 cities checked each week by 
NATIONAL PETROLEUM NEWS. Also, 
degree day reports from weather of- 
fices in each city show that the sea- 
son to date (Sept. 1, 1948 through 
Dec. 19, 1948) continues warmer than 
both last season and the normal sea- 
son. Seasonal degree day average for 
the 14 cities is now 15% less than 
that of the normal, increasing from a 
13.7% spread of a week ago. All fig- 
ures in the table below are in degree 
days. 
DEGREE DAY SUMMARY 
This Last 
This Year Sea- Sea- 


Month Ago son son 
Dec. Dee. Sept. Sept. Nor- 


1, 1, 1, 1, mal 
1948 1947 1948 1947 Sept 
thru thru thru thru 1 


Dee. Dec. Dec. Dee. thru 
19, 19, 19, 19, Dee. 
1948 1947 1948 1947 19 


Birmingham, Ala. 249 36S 728 840 753 
Boston ..... 177 603 1355 1619 1685 
Charleston, S. C. 106 239 279 495 506 
Chicago ... 621 695 1721 1852 1935 
Cleveland . .. 507 583 1460 1569 1789 
Detroit . 577 650 1693 786 1909 
Minneapolis S04 S97 2187 2462 2435 
Nashville, Tenn 328 454 999 1059 1115 
New York. im 418 545 1096 1375 1474 
Omaha, Nebr. ... 666 702 1796 1836 1838 
Philadelphia . . 421 507 1086 1290 1339 
Raleigh, N. C. .. 264 420 751 1029 990 
St. Louis . 412 487 1170 1322 1356 
Washington ... 403 502 1102 1220 1362 

Average ...... 477 547 1244 1340 1464 
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Oil Supply Exceeds Demand with Product Prices 


Continuing to Ease in Several Marketing Areas 


The three-way relationship of sup- 
ply, demand and prices has come into 
sharper focus during the last sev- 
eral weeks. 

With stocks far ahead of last year 
and nearing all-time highs, supply 
has exceeded demand. Reflecting this 
situation were reports of: 

1—-Continued easing of product 
prices in several areas (see p. 43). 

2—Phillips and Sinclair abandon- 
ing their premise that higher crude 
prices were necessary to. obtain 
crude, and, as a result, reducing their 
crude prices 35c per bbl. (see p. 43). 

3—Railroad Commissioner’ Olin 
Culberson recommending that Texas 
oil production be reduced 233,000 b/d 
in January. 

Latest figures on petroleum stocks 
showed this comparison for the week 
ended Dec. 11 and the same period 
last year, according to API. 


(000 omitted) 


1947 1948 
Gasoline 87,608 95,235 
Kerosine 18,127 26,537 
Gas Oil & Dis- 
tillates 55,032 83,993 
Residual 53,318 86,381 


Largest stock gains over a year 
ago were for heating oils (28,961,000 
bbls.) and residuals (33,063,000 bbls.). 
Meanwhile, API reported refineries 
established a new all-time high for 
gasoline production Dec. 11. New 
record is 18,395,000 bbls., compared 
with the previous record of 18,244,000 
bbls. set July 10, 1948. 

Increases all along the line in re- 
finery output were evident. Crude 
production rose 5,000 b/d and refin- 
ery runs showed a decline of 48,000 
b/d compared with the week of Dec. 
t. Operations of reporting refineries 
were off fractionally, dropping from 
93.8% to 93%. 

At a statewide proration hearing 
in Austin, Tex., Commissioner Cul- 
berson recommended a 233,000 b/d 
cut in January allowable, observing: 

“That amounts to nearly 10% of 
our production and would make it 
‘across the board’ in every field.” 

Will Oden, Austin engineer who 
served on Interstate Oil Compact’s 
Economics Committee, gave the com- 
mittee’s report that plenty of crude 
is available now (see NPN Dec. 15, 
p. 16). He added that a 190,000 b/d 
reduction in domestic production re- 
quirements is indicated for the next 
year. 

Outgoing Chairman Ernest O. 
Thompson told the commission that 
storage has increased 88 million bbls. 
in the U. S. and that abnormally 
warm weather has reduced the anti- 
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cipated demand for heating oil this 
winter. Unless such steps are taken 
(reducing Texas allowable), he said, 
Texas will be “swimming in oil.” 

Rounding out the supply-demand 
picture were these other develop- 
ments: 

D. Harold Byrd, Dallas, president 
of Independent Petroleum Assn. of 
Texas, in a letter to Railroad Com- 
missioner Thompson, recommending 
the Texas legislature should strength- 
en the commission's power to stop 
gas waste, if present laws are insuf- 
ficient. He commended the commis- 
sion’s efforts to reduce gas flaring 
in Texas oil fields. 

Commissioner Culberson at about 
the same time suggested that pend- 
ing application for gas pipe lines 
from Texas should be officially op- 
posed. 

Continental Oil completed what oil 
men regard as an important wild- 
cat discovery in Lea County, N. M., 
with an initial production of 3,529 
b/d through a one-inch choke on 2.5- 
inch tubing. 

Orders totaling slightly more than 
$18 million for new Diesel-electric 
locomotives—the bulk of them for 
freight service—-have been placed by 
New York Central. Units will be used 
by New York Central and two affil- 
iates, Indiana Harbor Belt and Pitts- 
burgh & Lake Erie. 
scheduled late in 1949. 


Deliveries are 


OWIU and Union Oil 
Resume Negotiations 
To Settle Strike 


This week saw talks between Un- 
ion Oil Co, and Oil Workers Interna- 
tional Union resumed. An attempt is 
being made to break a deadlock 
which has now run nearly seven 
weeks beyond the general settlement 
between OWIU and other major re- 
finers in the West Coast strike which 
was called Sept. 4. 

Last week, before negotiations 
were resumed, three men were hauled 
into court on battery charges result- 
ing from a battle with police near 
Union Oil's refinery at Wilmington. 
Police said they were attacked by the 
trio during an attempt to serve copies 
of a Superior Court injunction re- 
straining strikers from intimidating 
refinery employes and using obscene 
language. 

Earlier a contempt citation against 
seven oil workers accused of violat- 
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ing a restraining order prohibiting 
illegal strike action was dismissed in 
Los Angeles by Superior Court Judge 
Henry M. Willis. The judge, at the 
same time, denicd motions to quash 
another citation against four work- 
ers. 

At about the same time last week, 
three oil workers attending a statc 
CIO convention at Long Beach, Calif 
voiced charges that the OWIU strike 
against West Coast oil companies 
was badly organized, that offers of 
assistance were refused and that set- 
tiements were reached without know!l- 
edge of strikers. 

Attended by only a handful of oil 
workers, the Long Beach meeting 
was termed by labor leaders as a 
meeting of left-wing elements of the 
California CIO. The majority of lo- 
cals boycotted the meeting. 

Other labor developments this past 
week included: 


OWI!IU publication, International 
Oil Worker reported that the foun- 
dation is being laid by a nationwide 
council representing Sinclair em- 
ployes for forthcoming contract ne- 
gotiations with the company. The 
council set up a contract committee 
to receive suggested changes for a 
national agreement from all members. 
The committee itself suggested that 
an “adequate retirement plan for all 
Sinclair employes” be placed at the 
top of the list. 

New York City officials this week 
expressed increasing alarm over th: 
prospects of a strike by harbor tug 
boat workers when their contract ex- 
pires Dec. 31. Such a strike in Feb- 
ruary, 1946, lasted 10 days and forced 
the city to ration fuel oil and un- 
dergo other hardships. Meanwhile, 
talks continued toward settlement 
ot wage and other demands. 

An NLRB election will be held at 
the Casner, Wyo., refinery of Stand- 
ard Oil Co. (Indiana) to determin: 
whether certain employes want to 
continue bargaining through Central 
States Petroleum Union, Local 124, 
or shift to OWIU. Indiana had con- 
tended that because the company’s 
main office is in Chicago, clerks at 
the Casper plant are in reality plant 
clerks rather than office clerks and 
should pyargain in a group with other 
plant workers. 

Ponca City refinery of Continental 
Oil Co. was found guilty by NLRE 
of unfair labor practice on the ground 
that it refused to bargain collectively 
with Independent Oil Workers Union 
of Oklahoma, It ordered the refinery 
to recognize the union and stop in- 
terfering with its efforts to represent 
office and clerical employes. 

OWIU won the right to bargain 
for employes in the boilermakers 
and welding department of Gulf Oil 
Corp., Port Arthur, Tex. 
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Texas Railroad Commission Gets Its Youngest 
Chairman as W. J. Murray, Jr., Takes Over at 33 


Special to NPN 

AUSTIN, Tex.—-William J. Murray, 
Jr., petroleum engineer, will become 
chairman of the Texas Railroad Com- 
mission on Jan. 1, when Texas oil 
production will be cut some 250,000 
b/d. 

The year 1949 will be momentous 
for Texas oil industry, Mr. Murray 
said after his election to succeed 
Maj. Gen. Ernest O. Thompson as 
chairman. It will begin with the big- 
gest reduction in oil flow in many 
months. Besides the allowable cut, 
the commission on Jan. 12 will argue 
in the Texas Supreme Court the first 
of its cases to stop gas flaring. It 
involves Heyser Field, one of 16 now 
operating under an injunction of 
the Austin District Courts. 

The Railroad Commission will hold 
another statewide oil hearing Jan. 10, 
and on Jan. 25 will hold hearings on 
gas waste in 26 other big Texas 
fields, including East Texas. 

3esides these big items for Janu- 
ary, the legislature will meet Jan. 11, 
and during its session of four months 
or more it will consider many im- 
portant problems affecting the oil in- 
dustry, including taxes, unitization 
of producing units, and perhaps a 
new administrative procedure law 
defining the powers of such _ state 
agencies as the Railroad Commission. 

Mr. Murray at 33 is the youngest 
chairman of the Railroad Commis- 
sion, and he also is the first pe- 
troleum engineer ever to serve on 
the oil and gas regulatory agency. 

Son of a rig builder, who now 
is an Independent oil man in Abiiene, 





Mid-Continent Increase 
Jobber Margin by 0.5c 


TULSA Mid-Continent Pe- 
troleum Corp. will increase its 
gasoline jobbers’ margins 0.5c 
effective Jan. 1, 1949, to- 2.5c 
under the normal dealer tank 
wagon price posted by Stand- 
ard Oil Co. (Indiana). No men- 
tion was made of fuel oil mar- 
gins. 

In a letter to “branded’”’ job- 
bers and distributors, T. E. 
Fitzgerald, general sales man- 
ager, stated: 

“After a careful study of mar- 
keting costs and having given 
consideration to the general 
competitive and economic situ- 
ation now existing,” the _ in- 
creased margins were granted. 
New sales contracts will not be 
completed before the effective 
date, the letter concluded. 
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Tex., Mr. Murray literally grew up 
in the oil business. He lived in many 
oil boom towns as a boy, helped his 
father, and received bachelor and 
master of petroleum engineering de- 
grees from the University of Texas. 
His grades were the highest ever 
received by an engineering graduate 
of the school. Mr. Murray taught 
for a while after graduation. 


He became an engineer in the Rail- 
road Commission’s Oil and Gas Divi- 
sion, later served the Petroleum Ad- 
ministration for War, and then be- 
came an engineering consultant at 
Houston. While there, he headed an 
Industry Engineering Committee on 
gas conservation, which made a field- 
by-field study of casinghead' gas 





waste in Texas fields in 1945. The 
commission’s present drive against 
gas flaring is based in part upon the 
committee’s findings. When Beauford 
H. Jester became governor two years 
ago, he appointed Mr. Murray to 
succeed him on the Railroad Com- 
mission. Mr. Murray last month was 
elected to the final two years of Mr. 
Jester’s term on the commission. 

Mr. Murray also is chairman of a 
Research Committee to increase re- 
covery of oil from Texas reservoirs 
particularly older fields. Committee 
will work with the University of Tex- 
as and A. & M. College Engineering 
Departments. 

Conservation will be a major con- 
sideration for the commission in com- 
ing months, Mr. Murray said. 

“The industry had done an amaz- 
ing job of meeting our oil require- 
ments during and since the war,” he 
said. “It looks like we are over the 
hump.” 


DJ Starts Action in Supreme Court to Grab 
Tidelands of Texas and Louisiana for US. 


NPN News Bureau 

WASHINGTON — The Justice De- 
partment finally is on record with its 
claim to the “tidelands” of Texas and 
Louisiana, and is eyeing Mississippi's 
offshore oil potential. 

Atty. Gen. Tom Clark and his sol- 
icitor general, Philip B. Perlman, on 
Dec. 21 asked the Supreme Court for 
permission to file suits “to establish 
the rights of the United States” in 
the offshore lands of Texas and 
Louisiana. 

They thereby made it certain that 
the forthcoming session of Congress 
will see a stiff battle over offshore 
lands title between states’ rights and 
federal ownership forces. 


Considers Other States 


The other day, Mr. Clark said all 
he wants to know before acting 
against Mississippi, too, is whether 
there is production off that state’s 
coast warranting a suit. 

His and Mr. Perlman’s statements 
in support to their request to enter 
complaints against Texas and Louisi- 
ana assert that the rule established by 
the court in the decision which DJ 
won against California on June 23, 
1947, applies equally to Texas and 
Louisiana. 

They concede that the circum- 
stances under which Texas, formerly 
an independent republic, entered the 
union are “in certain respects’ diff- 
erent from those under which Cali- 
fornia was admitted. 

“But to the extent that any of 
those differences are relevant at all,” 
they insist, “they point even more 
clearly to paramount rights (to tide- 
lands) in the United States.”’ 


Mr. Clark has revealed that the 


administration is considering rewrit- 
ing the Tidelands Control Bill it in- 
troduced in the last session of Con- 
gress so as to have anticipated off- 
shore oil revenues go into a federal 
aid-to-education fund for all 48 states 
The original bill provided that only 
the 17 Reclamation Act states should 
share directly in the oil royalties. 

In the suit won by the Justice De- 
partment against California, DJ has 
failed in an attempt to prevent a 
special master for the Supreme Court 
from holding hearings in California 
by way of helping the court deter- 
mine the Tidelands dividing line fo! 
several portions of that state’s coast 

The court, on Dec. 20, denied a gov- 
ernment motion which insisted hear- 
ings are unnecessary and would lead 
to delays costly to the government 


Indiana Standard Denies 
It's Hiking Octane Level 


CHICAGO A widely circulated 
report that Standard Oil Co, (Indiana) 
was leading an octane race was 
branded by the company last week 
as untrue. 

The company said, “The rumor cir- 
culating in the trade to the effect 
that Standard Oil Co. (Indiana) is 
making a significant change in the 
octane number level of its motor gas- 
oline is not true.” 

Reports were that although Stand- 
ard of Indiana has made no chang‘ 
in its ASTM ratings for regular and 
premium grades of gasoline, the com- 
pany had increased the research rat- 
ing of regular grade by three points 
to 83 and on premium grade 1 point 
to 88. 
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Tax Men Urged to Seek Equality, 


Better Administration of Laws 


NEW YORK—Securing equality in 
the application of taxes and better 
administration of the laws by which 
they are imposed are currently among 
the most important avenues to be 
considered by oil men and other busi- 
nessmen in seeking tax relief. 

Business men should also lead the 
fight for governmental economy and 
efficiency and strive to inform the 
public about the high cost of a “too 
paternal government.” 

These were the chief points of in- 
terest to oil marketers developed last 
week at a three-day symposium on 
income tax administration held by the 
Tax Institute, Inc., in New York. 

Carl Barker, assistant to the presi- 
dent of Shell Oil Co. and retiring 
president of the institute, told the 
meeting that instead of worrying 
about possible high taxes, more good 
might be done by seeking better ad- 
ministration of the existing laws and 
by seeing that all subject to taxes 
carry their share. Mr. Barker _ said 
that indirectly such achievements 
should work to secure less “exorbi- 
tant” rates. He began by comment- 
ing: 

“Certainly from a tax standpoint 
there was not enough difference be- 
tween the publicized programs of the 
two major parties to sway any con- 
siderable number of voters. If it is 
the will of the people that these pro- 
grams be carried out, then I suggest 
that . . . we stop crying crocodile 
tears over every tax increase when 
we know better than anyone else that 
more and more taxes are only the 
end result of more and more govern- 
mental wasting, giving and spend- 
ing; when we must admit indeed that 
under present conditions high taxes 
are not inevitable, but maybe desir- 
able.” 


Program Suggested 


Mr. Barker suggested a_ three- 
pronged program to tax men, and by 
inference for oil and other industry 
men, and illustrated by oil industry 
references the benefits to be gained 
by seeking equality of application and 
better administration. 

Starting at the local tax level, the 
Shell official pointed to two identical 
service stations on opposing corners 
of a street intersection. He said that 
if those two stations are assessed dif- 
ferently, the one with the lowest as- 
sessment has an unfair competitive 
advantage. Noting that such in- 
stances of unequal assessment are not 
rare, Mr. Barker suggested a solu- 
tion: 


“I submit that business generally 
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should favor the best assessment 
practices that have been developed 
and should assist in any campaign to 
put the local assessors on a strong 
civil service capacity, so that many 
more competent men may be at- 
tracted to the job.” 

Discussing city and gasoline taxes, 
Mr. Baker noted the unfairness re- 
sulting and the evasion possible when 
taxes on gasoline aiffer in small, local 
areas. “With the best intentions in 
the world, the (tax) administrator 
still is faced with almost insurmount- 
able difficulties in attempting to col- 
lect this type of tax. Such a sales at 
the municipal level has to date proven 
to be impossible of equitable adminis- 
tration.” 

Where such a situation prevailed in 
Missouri, oil industry attempted un- 
successfully in the last election to put 
through an amendment banning local 
taxes but providing an increased state 
tax to supply revenue to be lost by 
such banning, the oil men reported. 

zasoline taxes on the state level 
also require most efficient adminis- 
tration and must be drafted so as to 
leave no loop-holes. Where evasions 
are possible, Mr. Barker commented, 
“the legitimate law abiding distribu- 
tor has to absorb most or all of the 
tax to meet the price competition of 
the evader who paid none.” He cited 
several examples of early, faulty 
state gasoline tax laws and how in- 
dustry co-operation with the states 
resulted in both improved laws and 
administration. He then summarized: 


“The point I want to emphasize is 
that the industry’s experience with 
the motor fuel tax and its adminis- 
tration indicates not only the value 
of the co-operative approach to the 
problems involved, but the even 
greater value to the industry of hav- 
ing its experts spend their time on 
better administration, the closing of 
loopholes and stopping the evasion 
rather than a continuous fight on the 
tax rates. 

“The important point to the indus- 
try is that the degree to which the 
tax can be passed on to the consumer 
corresponds very closely to the degree 
to which the tax is collected. 

“If the administration is lax, either 
because of the law or because of in- 
sufficient personnel and procedure, 
pressure increases for tax absorption. 
Now tax absorption is a direct out- 
of-pocket expense. Its effect on profit 
and loss is something that manage- 
ment can understand. Furthermore 
it sets up a chain reaction because 
every cent of tax absorbed reduces 
the direct burden on the consumer 
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and his interest in the tax rate takes 
a corresponding drop. 

“As a corollary, the more effective- 
ly the tax is administered, the greater 
is the impact of high rates on the 
consumer and the more difficult it 
becomes to push those rates beyond 
a reasonable level. Therefore the ef- 
forts of tax experts (and tax payers) 
to obtain well drafted tax legislation 
and business-like administration will 
pay off, not only in direct benefits to 
their principals, but also as an in- 
direct deterrent to exorbitant rates.” 

Mr. Barker’s three-pronged attack 
called for tax men and all business 
men to: 1—concentrate on proper 
drafting of tax laws, on efficient ad- 
ministration and selection and train- 
ing of competent administrators; 2 
inform the public about the high cost 
of a too-paternal government; and 3 

lead fight for governmental econo- 
my aid efficiency. 


Move to Up New York State 
Gasoline Tax Seen Possible 


NEW YORK Probability of a 
move by Governor Dewey's New York 
administration to raise the state gaso- 
line tax from 4c to 5c, or possibly 
more, has developed as a result of 
state budget calls for increased ex- 
penditures. State has no law pre- 
venting diversion of gasoline tax 
revenues for non-highway purposes 
and so the increased fuel tax, plus a 
boost in the state’s personal incom« 
tax, has been indicated by state 
budget officials as a likely source for 
additional funds. 

Meanwhile definite bills calling for 
a boost in the state gasoline levies 
have been filed for pending legisla- 
tive sessions in North Dakota and 
Massachusetts. In these two states 
bills for the legislature are filed be- 
fore sessions begin. Diesel fuel will 
also get an increase in tax under pro- 
posed Massachusetts bill. 


Lake Tankers End Season 


NPN News Bureau 
CLEVELAND Shipping season 
has halted for all but two oil tankers 
on the Great Lakes, One of those, 
Gulf Oil Co. 20,000-bbl. Paratex, is 
expected to end its twice-a-week To- 
ledo to Cleveland run the end of this 
week, leaving only Socony-Vacuum 
Oil Co.’s 28,500-bbl. Traverse City 
to operate from Chicago as long as 
the lakes remain open. 


Deaths 


Bryce Gillespie, General Petroleum 
Corp. executive, died Dec. 17 at his 
home in Glendale, Calif. Born in 
Bothkennar, Scotland, he came to 
Southern California in 1912. He was 
a past president of St. Andrew’s So- 
ciety and a prominent breeder of 
Bothkennar Scottish terriers. 
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Russell Brown Replies to NPN’s Suggestion That 
Independents Unite in Fight Against Bureaucracy 


FROM: Russell B. Brown 
Independent Petrolem Assn. 
of America 
Washington, D. C. 

On page 20 of the Dec. 8 issue of 
NATIONAL PETROLEUM NEWS you 
invite comment on _ your editorial 
headed, “How ‘Small Oil Companies’ 
Can Organize and Save the ‘Big Ones’ 
and the Industry from Bureaucracy.” 

I am accepting that invitation be- 
cause of the interest I feel in the 
suggestion you have advanced and 
for the further reason that you have 
proposed a leading role for the Inde- 
pendent Petroleum Assn. of America 
in the organization of the industry 
for the purpose stated in the head- 
line. 

I, of course, cannot speak ,for our 
association on this question, but I 
feel that I owe to you and to the 
officials of our association the duty 
of some comment as to your sugges- 
tion. Response to your suggestion by 
the association would involve official 
action through provided channels. At 
this time, for the reasons I cite be- 
low, I personally could not recom- 
mend approval of your suggestion. 

You say, as to our association, that 
“it has demonstrated many times 
its ability to analyze a situation cor- 
rectly and its courage in tackling the 
job and doing it effectively.” That 
good opinion I hope we will continue 
to merit. 

3efore discussing your’ proposal 
that our association assume leader- 
ship in uniting the Independents of 
the industry for the common defense 
of the industry, I should like to re- 
state, as we have many times, the 
following aspects of our position as 
related to certain subjects involved 
in your suggestion: 

1. We do not consider the mere 
large size of a company to be opposed 
to the best interests of the industry 
or the nation. 

2. We believe it is in the public 
interest for American nationals to 
engage in foreign development. This 
country has permitted foreign nation- 
als to engage in all phases of the oil 
industry within the United States on 
equal footing with American nation- 
als. Reciprocal treatment should be 
accorded by other nations. 

3. Imported oil should be used 
within the United States when needed 


to supplement the production of our 


own fields. Our association’s position 

on imports is and always has been 

that of objecting to the use of im- 
ported oil in such a way as to: 
a. Destroy the competitive 
ability of the domestic industry. 
b. So weaken or destroy the 
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ability of the domestic industry 

that it cannot meet the require- 

ments of our domestic economy 
and national safety. 

c. Hasten the public demand 
for control or ownership by the 
national government. 

4. . We recognize the very great 
importance of the industry being able 
to present a solid front against any 
common enemy; but we believe to 
do that successfully we must not em- 
brace practices and conduct by some 
in industry that will finally destroy 
us all. 


“Trust Busting” No Answer 


You point out clearly that all 
elements of the oil industry are in 
danger because of the desire of some 
in public life to attack ‘‘monopoly.”’ 
It has been my belief and I have so 
advised the members of our associa- 
tion that the points of disagreement 
we have with certain units of the 
industry should not be settled by 
“trust-busting” suits or laws to dis- 
member business. We would noi 
know whether we were escaping one 
evil merely to fly to a greater one. 
It is inevitable, though, that persis- 
tence in a line of conduct which is 
detrimental to the welfare, even to 
the existence, of the Independent oil 
producers of the United States will 
surely bring demands for action to 
end such conduct. ' 

We are sensitive to the danger to 
all in the industry that is involved 
in resentment that may _ develop 
against one segment, particularly 
when that segment includes’ the 
largest and most successful group. 
We do not believe this danger can be 
reduced by efforts by other groups 
such as the “small companies’ to 
which you refer. It is my opinion that 
the cure lies in the conduct of those 
responsible. The large, by their size 
and importance, command great at- 
tention. If their conduct merits ap- 
proval this conduct is its own best 
advocate. Conversely, inadequacies 
cannot be excused or justified by 
others of less power or opportunity. 

The purpose involved in your pro- 
posal to unite the many elements of 
our industryinto a force for the protec- 
tion of the industry as a whole is a 
laudable one and is consistent with 
your long record of fighting for the 
preservation of free enterprise. As 
you have noted over the years there 
have been issues on which Indepen- 
dents and majors did join forces. I 
would be most reluctant, however, to 
undertake a defense of the industry 
which could easily be construed as 
a blanket endorsement of all policies 


and actions of the major oil com- 
panies; personally, I could not do 
that conscientiously. That is to say, 
I could not do it at all. 

Specifically, and not to weary you 
with an overlong comment, we in 
our association now object to a type 
of public campaign which does pro- 
ceed from certain of the major com- 
panies and has so proceeded since the 
close of the war. Various publica- 
tions have reported the numerous ef- 
forts to create public distrust of the 
domestic producing industry’s efforts 
and create a feeling of dependence on 
foreign oil. It is one thing to lay 
all blame on the so-caled bureaucrats. 
I do not excuse those in government 
who have been in the front ranks of 
the campaign and who have lent 
the weight of their position to the 
propaganda, but they very frequently 
are found to be echoing the words of 
some in the industry. 

Part of the time the representation 
has been that we are soon to be a 
“have not” nation in respect to pe- 
troleum—-the threat of rationing has 
been used in the attempt to create 
public sentiment for greater devel- 
opment of oil fields outside the 
United States. Sometimes the argu- 
ment is to the effect that efficient 
use of equipment and materials is ob- 
tained outside the United States but 
never at home. Proposals have been 
made that domestic production of 
crude oi] be reduced to create a reserv: 
producing capacity. A recent report 
to a federal agency, not yet finally 
released, but given wide publicity, 
suggested that the cutback be on 
million barrels a day, with the gap 
in supply thus created to be filled 
with imported oil. Another pro 
posal, made by a man in the industry 
who is a consultant on foreign opera 
tions, was a form of nationalization 
His plan was to exchange imported 
oil for producing properties in the 
United States. Government would 
then lock up the properties so ac- 
quired and treat them as emergency 
reserves. 


Proposals Can’t Be Dismissed Lightly 


These are proposals. They have not 
been made effective. I do not be- 
lieve they can be dismissed lightly 
considering the sources from which 
they come. We are not, however 
merely shying in fright at tumble 
weeds. There have been specific de 
velopments leading to greater em 
phasis of the foreign development 
An expression of encouraging im 
ports through further reduction o 
the tax on imported oil occurred i 
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the past year and importers have rec- 
ommended that the remaining tax, 
now 50% of that imposed b} Con- 
gress in 1932, be removed entirely. 
There has been a disproportionate 
diversion of steel from domestic use 
to foreign operations and strong rep- 
resentations that a_ still greater 
amount be sent abroad. 


The signs multiply that importing 
companies are preparing to import 
ever larger volumes of their oil into 
the markets of the United States. 
The production from fields of the 
United States has been steadily in- 
creased since the close of the war, 
despite the many assertions that it 
was certain to level off at a figure 
far below what it now actually is. 
Should we be forced to cut back 
domestic production to make room 
for the greater imports now being 
scheduled ? 


We contend that undiscovered re- 
serves in the United States are value- 
less in time of emergency. They must 
be known and development must have 
proceeded to the point where the 
oil is available. Discoveries and de- 
velopment will not take place unless 
those engaged in the business finance 
these operations through the sale of 
oil. Incentive, technical skills and 
creative effort fall into disrepair 
through the kind of “conservation” 
which would be brought about by a 
program of imports of the magnitude 
which some importing company ex- 
ecutives have suggested. 


Production of oil outside the United 
States is controlled by a very small 
group of large companies. The cartel- 
like arrangement in their foreign 
operations gives the effect of mono- 
poly to their activities. In order to 
carry out their foreign operations 
they are tempted at times to exercise 
this control in the United States. We 
do not believe this type of control 
should be encouraged here. We think 
exercise of such control is dangerous 
to ourselves and to our country. 


We have just gone through a period 
of near short supply of oil in the 
United States. That short supply 
was caused primarily by the artificial 
and arbitrary price controls imposed 
by government during the war. Soon 
after these government controls were 
removed following the war, a few of 
the importing companies attempted 
to assume the role of price determi- 
ation. Through public statements the 
irgest of these companies stated op- 
sition to any price increase, saying 
» additional oil would result from 
ich increases as were proposed. At 
iat time they were unsuccessful. The 
necrease in price was made and great 
nd needed additions to our supply 
lowed. These additions exceed the 
ntire output of the “oil rich” Saudi 
rabia. Had they succeeded, we 
‘ould now be dependent on these 
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few companies for much of our 
winter’s oil. 

Now again some companies find it 
necessary to increase the price they 
will pay for domestic crude oil. Now 
again the importing companies are 
trying through imports to control the 
price to be paid for domestic oil. This 
was confirmed on Dec. 10 by state- 
ment of the head of one of the 
largest importing companies. If they 
can impose such controls they might 
be charged with violating the laws. 
If in order to protect the welfare and 
safety of American companies and 
American people against this forced 
dependency upon the uncertainties of 
foreign oil the force of law or new 
legislation is needed, I believe the 
members of our association should 
be free to act in whatever manner the 
situation may require. 


I believe our association will give 
full support to any proper proposal, 
for Independents and majors alike, 
leading to the maintenance and ex- 
pansion of a healthy oil industry both 
at home and abroad. We have never, 
however, given unreserved and un- 
qualified endorsement to the actions 
and policies of all units in the indus- 
try. While I fully realize that your 
proposal did not go that length, nor 
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was meant to do so, I feel that such 
impression would be created if we 
accepted your suggestion. 

I am sympathetic with the obvious 
good intentions involved in your pro- 
posal but I believe there is much 
that the separate sections of the in- 
dustry must do in order to ac- 
complish your purpose. 


The Editor Comments 
On Mr. Brown's Reply 


Editor’s note: The editorial in Na- 
TIONAL PETROLEUM NEWS of Dec. 8 
made clear that we were not sug- 
gesting that Independents approve 
everything the major oil companies 
have done, are doing or may do in 
the future. It is difficult to see how 
such approval would even be implied 
if the Independent Petroleum Assn. 
of America adopted NPN’s suggestion 
and took the lead in organizing the 
Independents of the oil industry for 
their own defense against the inroads 
of federal bureaucracy. 

There are some points on which 
Independents and majors’ perhaps 
cannot agree. There are other points 
on which Independents themselves 
from various segments of the indus- 





Sinclair Film Is Given Safety Council Award 


Sinclair Refining 
last week was 
presented Nation- 
al Safety Coun- 
cil’s Farm Safety 
Conference award 
for its farm safety 
film, “The Miracle 
in Paradise Val- 
ley.” Byrnes Mac- 
Donald (right), 
executive assis- 
tant to the presi- 
dent of Sinclair, 
receives’ citation 
from Ned H. Dear- 
born, president, 
National Satety 
Council 


New York’ Sinclair Refining 
Co. has been given an “Award of 
Merit” by the farm safety conference 
of the National Safety Council for a 
company sponsored documentary film 
on farm safety, ““The Miracle In Para- 
dise Valley.” 

Film. which strives to drive home 
the need for safety on the farm by 
illustrating the potential danger 
points, had previously been commend- 
ed by the Cleveland (Ohio) Film 
Council and the Boston (Mass.) Uni- 
versity School of Public Relations. 
Awards have also been made by vari- 





ous local civic and educational groups 

“The Miracle In Paradise Valley” 
is latest of a series of documentary 
films prepared by Sinclair Refining 
working with the Department of Ag- 
riculture, agricultural colleges, county 
agents, National Safety Council and 
farmers. 

Safety Council award was present- 
ed by Council President Ned H. Dear- 
born and accepted by Byrnes Mac- 
Donald, asst, to the president of Sin- 
clair Oil, parent company, on behalf 
of P. 8S. Spencer, Sinclair Refining 
president. 
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try cannot agree. The import con- 
troversy is one, because it does ap- 
pear that Independent producers will 
be on one side, with Independent 
marketers and perhaps many In- 
dependent refiners on the other. 


There remain, however, many mat- 
ters on which the whole oil indus- 
try can agree, and should make such 
agreement known to all in Washing- 
ton and in state capitals. Among 
these are: opposing regulation of the 
oil industry at any level and in any 
way by the federal government; sup- 
porting economic policies that permit 
a proper profit return to the owners 
of the tools of production, refining, 
transportation and distribution; sup- 
porting tax laws that encourage 
private ownership, large and small, 
particularly as tax laws and regula- 
tions directly affect the oil industry. 


In the fight for the industry’s con- 
tinued freedom, the majors often 
hesitate to take the lead. Repeated 
government attacks apparently have 
made them gun-shy, and they feel 
they might do more harm than good. 

If an oil control bill comes up in 
Congress at this session, who is going 
to take the lead in fighting it? If 
the industry cannot count on the 
majors stepping into the front, it 
would have to be the Independents. 
What a tragedy it would be for oil, 
and for all private business, if an oil 
control bill succeeded because the 
majors did not fight and the Indepen- 
dents could not fight effectively be- 
cause they were not organized. 

We repeat that Independents could 
not expected to agree on everything, 
and certainly could not approve or 
even appear to approve every action 
of the majors. 

But is it reasonable to assume that 
this next Congress will see legisla- 
tion introduced which virtually every 
man in the free oil industry will 
oppose. 

Against that likelihood, NPN urged 
on Dec. 8 that the IPAA take the 
lead in calling a meeting of Indepen- 
dent oil men at which Independents 
from al! branches of the industry 
could define (1) what is their common 
ground as oil Independents and (2) 
what is their common interest with 
the majors as part of the oil industry. 
We repeat that suggestion now. 


* * 


FROM: H. F. Horning 


2923 Arthur Street N. E. 
Minneapolis 13, Minn. 


After reading the excellent article 
you wrote on margins in the Dec. 1 
of NPN, I wished that every jobber 
in the country would write you and 
tell you that your very real contri- 
bution in this regard is not going un- 
noticed or unappreciated. 

The display of hindsight put on by 


men who really know better will 
never cease to be a cause of amaze- 
ment. It sometimes has looked as 
though they were so busy tending to 
their business, that they didn’t have 
time to tend to their business. Be 
that as it may, the jobber margin 
problem has been thoroughly cov- 
ered many hundreds of times. It 
stands on its own, and needs no 
further discussion here. 


What does need clearing up, how- 
ever, is this too prevalent opinion 
that jobbers and we jobber associa- 
tion people are in favor of govern- 
mental regimentation. Nothing could 
be further from the truth. Let it be 
known by all concerned that the only 
reason such threats ever were made 
is because it seemed to be the only 
hope for the oil jobber—a last resort, 
after all else had failed. Fortunate- 
ly, our form of government does 
make protection availab¥e to the 
small man against the unfair prac- 
tices of the big man. We meant to 
make use of that protection. Un- 
fortunately, the big men in this in- 
stance stubbornly refused to budge, 
and both we and they may find they 
waited too long. If such a thing 
comes to pass, let’s remember who 
really brought it on. 


Now margins are going up, driblet 
by fractional driblet. Burning oil mar- 
gins in the Middle West are in most 
cases around the 2c mark—slightly 
less than they were before the war. 
Admittedly, they are better than they 
were three weeks ago. But why in 
the name of common sense must we 
fight for these things crumb by 
crumb? If only the men who have 
it in their power to act would realize, 
at long last, that the jobbers and 
jobber associations are ready, able, 
and willing to take a stand along- 
side the major company in a fight to 
perpetuate private enterprise, how 
much better it would be for ALL the 
industry. 


We have no desire to be constantly 
fighting and quibbling over matters 
of margin and unfair practices. But 
we charge and repeat the charge that 
the big companies are very often 
guilty of doing, and getting away 
with, things that only can be done 
because they are big. The jobbers 
and their associations now invite 
those large companies to take the ac- 
tion which will allow the jobber to 
live decently. Then we invite them 
to invite us to join them in putting 
over the public relations program as 
it should have been put over a long 
time ago. 


I hope that the presidents of the 
major oil companies will read your 
article as many times as I have read 
it. If they do they will come to 
learn that you have done them just 
as big a service as you have the 
jobber. 





FROM: R. B. (Bruce) Martin, 
406 Grein Bldg., 
‘Evansville 8, Ind. 

I can agree to a large extent with 
your article of Dec. 8 and am op- 
posed to some of my friend, Russell 
B. Brown’s comments thereon. 

There has never been any objec- 
tion to “bigness” as such. Compan- 
ies become big because when we get 
$7.80 ahead, we invest in them. The 
objection to “bigness’” is when it 
becomes hoggishness and I am afraid 
the present choatic price condition 
is an indication of this, and this hog- 
gishness may not be primarily the 
so-called major’s fault. I have found 
in my trading that in most cases 
dealing with them is on a more 
sound basis than with the smaller in- 
tegrated companies. 

As to the IPAA, I am enclosing 
a copy of a letter to Russell Brown. 
In my opinion, this concern is becom- 
ing a hodgepodge of small integrated 
companies, larger integrated com- 
panies. small and large refiners and 
Independent producers, and person- 
ally I think the association should 
get back where it started, as repre- 
senting the independent producer, 
and working with the other concerns 
or groups of concerns when and if 
our interests are identical. And this 
is more frequently the case than is 
generally considered. 

* * * 

Following are pertinent 
from Mr. Martin’s letter: 

“I am just reading the article 
from the NATIONAL PETROLEUM NEWS 
and I think it would be enlightening 
to find out wherg these big profits 
are made by the oil companies. I 
think you would find it is in the 
spread between the crude itself and 
the refined products. 

“This article also carries with it to 
a large extent my idea that the large 
companies and the individual pro- 
ducers can operate together when 
their interests are similar, but in so 
far as having these people in our 
organization, I cannot see it as they 
are definitely at cross purposes. We 
are endeavoring to get the price of 
oil up and buy our products 
at a low price, and they are 
endeavoring to get the price of oil 
down and sell us their products at 
a high price. We are both, however, 
endeavoring to keep from having any 
further government control. But 
the minute that small producers 
are squeezed and they holler 
to the administration, they are de- 
feating their own purpose as well as 
that of the larger concerns and of 
course, the administration will listen 
to the squeals of the small concern 
and use this as an excuse which onl) 
goes to prove that everybody is dons 
including myself. But remember tha! 
during the last debacle, it was no! 
the little dumb man that was jump 
ing out of windows, but the big smar 
man.” 


excerpts 
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Failure of Latest Crude Price Increase to Stick 


Proves That Law of Supply and Demand Does Work 


ITH the failure last week of the competitive effort 

of two large oil companies to make their 35c in- 
creases in the price of crude oil stick, the industry has 
presented to the country in a most dramatic way how 
the law of supply and demand works in a free and highly 
competitive industry. That demonstration should certainly 
redden many faces in high places at Washington where 
natural economic laws have been laughed at, deliberately 
ignored and violated as the owners of these now red 
faces—at least they should be red—undertook to assume 
the roles of this country’s dictators. 


Take the simple figures: 


June 1, 1941, the price of 36 grav. Midcontinent crude 
finally rose to $1.17 per barrel, the highest price in 11 
years of great financial hardship and loss to most of the 
country’s producers. These 11 years dated from the 
coming in of the great East Texas field in 1930 when 
crude was getting back to a profitable level and had 
reached $1.45. When that East Texas field began to 
demonstrate a possible potential of several million barrels 
a day at least, the price of crude dropped to 95c, then on 
down to a posted price of 69c, but with much crude of- 
fered and sold at way below that ruinous price. 


This low price—as low price always does in every 
industry—finally slowed down new drilling and shut in 
production which, together with the continued growing 
market for petroleum products, brought the price up to 
the $1.17 on June 1, 1941—11 years after the flood of East 
Texas surplus oil hit the country. 


The price would undoubtedly have gone up from the 
$1.17 but the war came along and the government froze 
the price at that level. It would have been far better 
for the country’s war effort, especially had it gone into 
another year, had the government kept its hands off for a 
while longer because what these government price fixing 
people were doing was gambling with a war defeat in 
order to show their own alleged wisdom as dictators. 


When government control was finally lifted in 1946 
after the war, the price went up a dime to $1.27 and four 
months later to $1.52 and from there on up as buyers 
competed for crude oil. The price crept up gradually to 
$2.57 where it was Sept. 28 of this year when first, 
Phillips, then Sinclair and some smaller companies, de- 
‘ided they needed more crude and raised their prices 
Se to $2.92. With this the other major companies—and 
nany of the smaller ones—disagreed, believing that they 
ould get enough crude at the old price. 


Last September there was plenty of justification for 
the higher price opinions of Phillips. While the crude 
situation was improving there was still much cause for 
ioubt as to whether the industry would meet its antici- 
pated winter needs, and especially the continuing big 
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increase in demand for the 1949 motor season and its 
growing Diesel—farm and railroad—and heating oil mar- 
kets. 


The companies which refused to meet the new price 
also had good reason for their opinion that the industry 
would meet its requirements on the then old price level 


It was as nicely and as fairly a joined issue, we believe, 
as the oil industry has ever seen, and perhaps any other 
industry. The companies on each side of the argument 
were highly skilled finders and producers of crude oil 
The record of each group fully warranted great respect 
for their respective positions. So the industry watched 
with the greatest interest to see who would be proved 
right. 


The present mild winter undoubtedly helped to confirm 
the judgment of the holdouts. But in those nearly three 
months the oil industry did what it often has done, it just 
got more production than many expected. Stock tanks 
were comfortably filled after the low and dangerous level 
of the war. But the industry did not want to increase its 
stocks beyond that point and last week Texas Railroad 
Commissioner Culberson called the game, as it were, by 
announcing that Texas was overproducing its market by 
about 233,000 b/d or 10%. Then the next day down came 
the new prices. 


It is striking what price has done with increasing 
production of crude oil. Since price controls have been 
taken off—for about two years, and in a period when oil 
producers were still limited as to the amount of equip- 
ment they could gct—the industry has added almost an- 
other million barrels a day to its production which, as of 
the week ending Dec. 4, was 5,615,150 b/d. At that it 
was a slight drop of 2,000 b/d from the previous week 


That there may be an increase in demand later in 
1949 is possible. While that demand is now carefully an- 
ticipated, still it may grow above estimates. The need 
to meet a larger demand, combined with higher costs of 
drilling equipment and of labor, may easily force an 
advance in price. On the other hand, it is possible 
but one would long hesitate to say it is probable—that 
there may come a drop in the price of crude. Refinery 
product prices are now showing declines and even further 
softening may grow as supply pushes for the market and 
as increased oil ffom abroad, particularly from the new 
Middle East fields, takes over more and more the Euro- 
pean and Far Eastern supply job that has long been 
carried by American oil. 


The country has just seen the law of supply and demand 
operate for lower prices on meat, farm products and 
many manufactured articles, and now comes the oil in- 
dustry with a decline after staging a real battle between 
the industry’s best brains. The economic spectacle should 
chagrin the soothsayers at Washington who have been 
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so loudly clamoring for price and industry control laws. 
This spectacle should also make it much harder for 
President Truman to jam through Congress some of his 
election platform for which he fought so loudly and with 
untrue statements. 

The crude price—and refinery price also—history of 
these past few months is something the oil industry 
should be proud of. It is something the industry’s public 
relations campaign managers might well teli to the public 
and do so at once. This also is a bit of good public rela- 
tions evidence that the individual companies might well 
tell in advertising of their own. Each side would give 
its reasons for its position, not for the purpose of getting 
into an argument, but for proving that oil is a highly com- 
petitive industry and that it is ruled by the law of supply 
and demand just like every other American industry when 
they are let alone by some of the inhabitants of Wash- 
ington. ; 

This is something that the industry should be proud 
of, so let the industry say so. That is the only way the 
industry stands to keep clear of more government control. 


Entire Oil Industry Thanks Max Ball 
For a Splendid Job as OGD Director 


HE oil industry owes Max W. Ball, retiring head of 

the Oil & Gas Division of the Interior Department, 
more than a dinner, more than a bronze plaque and more 
than a painting of his best girl for the job he has been 
doing at Washington since the OGD was set up after 
the last war. 

Max can buy his own dinner or two quite easily, and 
he can finance a truck load of plaques and a few more 
of oil paintings, if he likes them well enough, but what 
the industry owes him is more than these things of 
money value. The industry owes him the most sincere 
and heartfelt thanks it is possible for an industry to 
express. Maybe the industry will have to throw him a 
big dinner and toss in a silver service or two just so 
that its thanks may seem to measure up to something 
that looks tangible. But whatever it is, it can be noth- 
ing but a gewgaw compared to the size of the thanks 
that every one in the industry who is at all familiar 
with Max Ball’s work at Washington feels for his efforts. 

Max Ball is a veteran oil man, geologist by profession, 
who went to Washington to help steer this new activity 





of the Interior Department on behalf of the country 
which he felt would get the best out of the oil industry 
if the officials at Washington had sound and practical 
expert advice, and we might say also honest advice 
but that is all that Max Ball has ever given anyway. 
He did not have to go there. He was not interested in the 
salary which was but a modest contribution toward his 
extra living expenses. And it is a safe, if somewha 
impolitic conclusion, that from years of contacts with 
Washington, he probably did not particularly feel any 
dire and pressing need for the society of bureaucrats and 
the other great and near great of the town. 

He took over this job at a critical time for the coun- 
try and for the nation. Most anything could have hap- 
pened to oil and to the country concerning oil since 
his beginning there. All sorts of wild ideas floated 
around and got considerable impetus from the highest 
quarters in their flight to Congress and elsewhere. 

But, we believe oil men who know will join us in say- 
ing that thanks to the sane counsel of Max Ball; thanks 
to his pleasing but forceful personality, thanks to his 
hard work, the oil industry appears to be in about as 
good a shape and as free from government controls, 
as when Mr. Ball’s efforts started. In fact, that the 
industry has gone this far through the postwar period 
without getting government tentacles sunk into its skin 
gives hope that we may not fare so badly in the im- 
mediate years of political and government maneuver- 
ing for the “common man” that very evidently lie be- 
fore us. 

At all events, come what may, the industry should 
give Max Ball the best hand ever. 





New opinions are always suspected, and usually 
opposed, without any other reason but because 
they are not already common—John Locke 

The primary purpose of an editorial page is 
to suggest ideas so that the reader will marshal 
his thoughts on a given subject, discuss them 
and come to his own conclusions. Comments 
on editorials are welcomed. Please address War- 
ren C. Platt, Editor,, NATIONAL PETROLEUM NEWS, 
1213 West 3rd St., Cleveland 13, Chio. 
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Ohio Turnpike Bill Revised 


“In the present bill provi- 


nopoly feature, and that he was 





To Provide Oil Competition 


Special to NPN 

COLUMBUS Primary objec- 
tion of oil men to an Ohio turnpike 
bill—defeated at the last session of 
the Ohio General Assembly—has been 
eliminated in a new measure drafted 
by State Sen. Ralph A. Winter (R.) 
of Medina County, Ralph W. San- 
born, secretary of Ohio Turnpike 
Committee, said last week. Revised 
bill will be introduced at 1949 legis- 
lative session about Jan. 10 or 11, 
Mr. Sanborn said. 

Statement issued by Mr. Winter 
said that the “oil industry” in oppos- 
ing earlier bill contended that the 
measure would give the turnpike com- 
mission authority “to maintain a 
monopoly in the sale of gasoline,” 
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sion is made for reasonable competi- 
tion.” 

Mr. Winter's plan is to build a net- 
work of Ohio super-highways to con- 
nect with proposed extension of Penn- 
sylvania turnpike, issuing bonds for 
construction guaranteed only by turn- 
pike revenue. Original bill was passed 
by Ohio Senate, but was defeated in 
House. 

In Cleveland, Hubert B. Fuller, 
counsel for the Ohio Petroleum Mar- 
keters Assn., said that objection had 
been raised to provision in earlier 
bill which would grant only one oil 
company right to operate retail out- 
lets along proposed Ohio turnpikes. 
He said “some assurances” had been 
given by Mr. Winter that bill would 
be revised before introduction at 1949 
legislative session to eliminate mo- 


awaiting copy of the new measure to 
study rewording. Copies will not be 
available until bill is introduced, ac- 
cording to Mr. Sanborn. 

Mr. Fuller said that no promise 
was given turnpike proponents that 
oil men would support legislation 
even if monopoly feature were elimi- 
nated. 


More Reserve Units Formed 

WASHINGTON—Two more affili- 
ated units of Army’s Organized Re 
serve Corps have been formed with 
oil company sponsors as follows: 

Tide Water Associated Oil Co. 
eastern division—Engineer Petroleun 
Distribution Company, New Yor! 
City. 

Gulf Oil Corp. — Chemical Smok« 
Generator Company, Philadelphia. 
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Efficient Order Handling and Truck 
Dispatching Moves Greater Volume 


Fuel Oil Distributor Develops Methods for Coping 
With Large Increase in Business; Has 8,000 Accounts 


A well thought out routine for handling orders is absolutely essential for a 
successful domestic heating oil delivery service. The following article describes 
the changes being made in its order handling and truck dispatching system by 
the Consumers Co., large Chicago fuel oil distributor. 


A previous article which appeared last week described the budget plan now 
being offered by Consumers Co. to its heating oil customers desiring to pay an- 
nual heating bills in 12 equal monthly installments. See NPN Dec. 15, p. 38. 


From time to time NATIONAL 


PETROLEUM 


NEWS has published other 


stories describing truck dispatching and order handling systems used by fuel oil 


distributors. 


Following is a list of them: July 10, 1946, p. 34; Nov. 6, 1946, 


p. 32; Aug. 20, 1947, p. 30; Oct. 22, 1947, p. 34; Nov. 5, 1947, p. 30; Jan. 14, 1948, 
p. 27; Feb. 25, 1948, p. 24; April 14, 1948, p. 37; May 5, 1948 p. 25. 


By FRANK C. STURTEVANT 
NPN Staff Writer 


Acquisition of the business of an- 
other distributor since the end of the 
last heating season brought about a 
large increase in the number of cus- 
tomers which the Consumers Co., 
Chicago fuel oil distributor, will serve 
this coming heating season. It was 
therefore decided to overhaul the 
order handling and truck dispatching 
methods. 

A total of around 8,000 accounts 
comprises three classes of customers, 
from the standpoint of the kind of 
delivery control required: 

1. Numerically, range oil cus- 
tomers make up nearly half the 
list, although the gallonage in- 
volved is much smaller. On the 
average three space heaters are 
equal to about one power burner 
in fuel requirements. 

2. No. 3 oil users (or No. 2 un- 
der revised specifications) most 
of whom are on automatic degree 
day delivery. Average consump- 
tion is about 1,800 gals. a year. 

3. Heavy oil customers who use 
No.5 and No. 6 fuel oil mostly for 
heating purposes. Though they 
rank high in gallonage, they are 
relatively few in number, so that 
handling their requirements need 
not be discussed here. 

A master card file of all customers 
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is maintained at the telephone order 
desk. In reality this consists of four 
narrow desks placed end to end in 
a row about five feet out from the 
wall. Midway of the row, in a recess, 
two cabinets house the customer card 
file. They are of the revolving wheel 
type known as cardineers. 


Size 5 x 8 in. cards in three colors 





are used for the master file. The 
colors identify the three classes of 
customers, by grade of oil used. 
Cards are filed by street and num- 
ber, rather than by name. 


A low, shallow, painted wood super- 
structure has been built on to each 
order desk, flush along the back 
edge. It is divided into a few large 
compartments for supplies and work 
in process, leaving the desk top free 
for a large telephone order pad. 


Against the wall in back of the 
order desk has been built a low, con- 
tinuous shelf, typewriter height. Type- 
writers are not involved in the new 
order system, but there are many 
periods when the volume of telephone 
work is not at its peak. This ar- 
rangement permits the _ telephone 
clerks to use the typewriters for 
other clerical operations without 
moving away from the telephones. 


Orders originate from three 
sources: by telephone, by mail, and 
from the degree day file. When taken 
over the phone they are written in 
pencil, as received, on a ruled form 
called a Daily Fuel-Oil Order Sheet 
This is large sheet of heavy white 
ledger paper, size 11 x 161s. It is ruled 
horizontally into spaces for twenty 
names and addresses, followed by 
appropriate vertical columns for quan- 
tity and grade of oil. 

As soon as the order is recorded 
the customer is looked up in the 
master card file and his card removed. 
Ruled provided on the 


spaces are 





Dispatching department at Consumers Co., Chicago. Left to right: Phil Jacklin. 
Robert Huegelet; Richard Deuchar and Paul Nelson 
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ment by Wheaton is the accepted standard _line of Wheaton fittings for the petroleum 
in bulk plants and refineries throughout —_ industry is described in an easy-to-use cata- 
the nation. There is a Wheaton loading _ log including detailed engineering data. A 
assembly and fitting to meet every bulk — copy will be sent you promptly on request. 
plant need and each is engineer-designed Write for it; there is no obligation. 


WHEATON BRASS WORKS 


NEWARK 5, NEW JERSEY 
DISTRIBUTORS IN ALL PRINCIPAL CITIES 


COUPLINGS AND LOADING ASSEMBLIES EXCLUSIVELY 



































One of these programs offers you ‘Ashland Flying 
Octanes”’ gasoline and its supporting merchandising 
activities. The other provides ‘‘Independent Quality 
Service,’’ which enables you to retain your own brand 
name and identity, yet obtain all the benefits of Ash- 
land’s co-operation. 


We're expanding refinery production; we're acquiring 
additional distribution in our marketing area. We are 
continually adding to our merchandising programs for 
oil jobbers. 


EITHER WAY YOU MAKE MONEY! 








W t for free portfolio describing the particular type 
fi / e of merchandising service you are interested in. 
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Phone Service AD NO SO 
Address Storage Reserve 
Deliver to Salesman Hig. Equip. 
Actual Use Base 
Remarks Grade Terms 
Da | See [See | ties | aes | Po | oes |Seee| conten | come 



































Master card file of all fuel oil customers uses 5 x 8 cards in two rotary cardineer 
files . Three colors identify three classes of oil users 
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Consumers Co. uses degree day card file system in conjunction with its master 
card file and new dispatching method 


card for entering all orders as re- 
ceived, after which the cards are 
passed to two truck dispatchers work- 
ing at nearby desks. 


Mail orders are handled the same 
way, as well as orders originating 
from the degree day file. As is com- 
mon with degree day systems, a sepa- 
rate customer card is provided for 
each customer whose deliveries are 


handled on an automatic basis. As 
these come up in the degree day 
file, the clerk in charge pulls out 


the cards and passes them to the 
telephone order desk, where they 
receive the same treatment as orders 
from other sources. 


It was formerly the custom to 
lake out a separate order ticket 
or each order received, and to tele- 
hone the orders to the bulk plants. 
\ second set of order tickets was 
1ade up at the plants from the tele- 
honed information. Truck dispatch- 
ng was worked out by the employes 
t the plants. 

Under the new plan two men have 
een assigned to the task of working 
ut truck routes in the main office, 
vorking from customer cards turned 
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over to them from the order desk. An 
entirely new method of transmitting 
orders to the company’s four plants 
has been set up. 

A set of addressograph plates is 
being prepared for the entire cus- 
tomer file, to be installed at the bulk 
plants. 


Customers Divided by Plants 


Customers are 
the four plants 
basis. 

Each customer has been given a 
number. Definite blocks of numbers 
have heen set aside for each of the 
four plants, so that the number iden- 
tifies both the customer and the plant 
which serves him. The initial letter 
of the customer's last name has been 
combined with the number as a 
double check. 

Thus a dispatcher makes up a 
load for a truck and calls it in to 
the plant in the form of a list of 
code numbers and gallons. Addresso- 
graph plates corresponding to the 
code numbers are taken out of the 
plate drawer and a set of delivery 
tickets run off. Before doing so the 
plant employe makes a quick check 


divided up among 
on a geographical 


Fuel Oil 





of the initial letter in the code num- 
ber to see that it corresponds with 
the initial letter in the customer’s 
last name. This final double check 
helps to prevent misunderstandings 
which might occur in telephone trans- 
mission. 

Loads for all trucks are assembled 
the day before for the first trip of 
the day. Subsequent loads are not 
assigned until the truck returns to 
the plant. While the truck is being 
reloaded the plant calls the main 
office and gets a new list of deliv- 
eries. This system concentrates in- 
formation about pending deliveries 
all at one point in the main office. 
It also gives the dispatchers some 
chance of co-ordinating the entire 
movement of the truck fleet. 

Sets of delivery ticket forms are 
made up with an original and five 
copies, with interleaved carbon al- 
ready in place. On the day following 
delivery the ticket carbons are sent 
to the main office by messenger, 
where appropriate entries are made 
on customer cards and degree day 


cards, and the cards are then re- 
turned to file. Billing by the ac- 
counting department is made from 


the delivery tickets. 


Mail Orders Urged 


A determined effort is being made 
to have the range oil customers mail 
in their orders rather than telephone. 
The large volume of telephone orders 
which usually develops during the 
peak of the heating season tends to 
clog the telephone facilities. To en- 
courage ordering by mail, there is 
now in preparation a unique type 
of post card order form. It consists 
of a strip of six business reply cards 
printed on a single sheet of stock, 
which is then scored at the dividing 
lines between each card, and the 
whole piece accordion folded down 
to the size of a single card, ready for 
mailing out to range oil customers. 

When his tank gets low, the cus- 
tomer tears off the bottom card in 
the strip and mails it in, properly 
filled out. In designing the strip of 
cards, the fourth one is printed in 
a contrasting color background. When 
this card comes back to the office 
it will be a signal that it is time to 
send the customer a new set of order 
cards. Repeated at intervals in the 
printed copy is phrase urging cus- 
tomers not to telephone orders, but 
to mail cards instead. 

Some part of the range oil deliveries 
are handled by another small distribu- 
tor under a contract. By agreement he 
loads at a Consumers plant, and re- 
ceives a flat rate for delivering to 
Consumers customers. As is the case 
with its coal division, Consumers does 
both a wholesale and retail business. 


Shift to Larger Trucks 


The 31 units in the Consumers tank 
truck fleet are gradually being 
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shifted over to large transports. 
Twenty of the units are now 4,000- 
gal. capacity. They have found that 
one of the transports operating in 
the Chicago territory can deliver 
8,000 gals. of fuel oil in 9 hours, as 
compared with only 6,000 gals. for 
a smaller 2,000-gal. truck in the same 
length of time. The small trucks lose 
too much time going back to the 
plant to reload, sometimes as much 
as one hour into the plant and another 
hour out again. 


Last year one tank truck was 
equipped with a mobile telephone, so 
that the driver could take care of 
emergency calls without returning. 
Results have been encouraging, and 
two more trucks will be so equipped 
as fast as units are available. Last 
season one customer, a woman who 
was out of oil, had the astonishing 
experience of seeing the truck drive 
up to her home in an outlying re- 
sidence district within a few minutes 
after she called the downtown office. 
By chance the mobile _ telephone 
contacted the driver of the emergency 
truck when he was two blocks distant 
from the disturbed lady. Needless to 
say she was so impressed by this 
instantaneous service she has never 
ceased talking about it. 


Ads to Feature Mobile Phones 


The mobile telephone trucks will 
be featured in advertising matter 
which the company will mail to its 
customers this season. It has found 
that mobile phones on service trucks 
are even more useful and has already 
added a second unit to the one origi- 
nally installed. 

The Consumers Co. sold only coal 
when it started in business some 50 
years ago. It now handles around a 
million tons at retail and about the 
same amount wholesale. It owns 
mines in southern Illinois, and since 
going into building materials has 
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A daily terminal inventory enables 

Consumers Co. fuel oil executives to 

keep in close touch with unfilled stor- 
age space 


acquired extensive stone quarry and 
gravel pit properties. 

The motor truck fleet for all divi- 
sions of the business now totals some 
200 units, employing about 135 
drivers. In addition the mines and 
quarries require locomotives, trucks 
and other power equipment, most of 
which is being converted to Diesels. 
These are steps in a company-wide 
program of modernization and im- 
provement of plant and equipment. 

Good service to its customers is 
the most important phase of the busi- 


CONSUMERS COMPANY 
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ness, according to Gordon M. Davie, 
president. The 1947 financial state- 
ment issued by the company reports 
that $1,152,000 was spent in that year 
on “replacement and modernization 
of our large shovels, cranes, trucks, 
other equipment, and operating loca- 
tions.” : 

The fuel oil division is in charge of 
Truman H. Gish who came with the 
company in 1945, after preliminary 
experience with Smith Oil & Refin- 
ing Co. of Rockford, Ill. Other ex- 
ecutives in the fuel oil division are 
Robert Huguelet, who has charge 
of the office operations, and Dwight 
Nilles, superintendent of plant oper- 
ations. Credit for the various im- 
provements in methods which have 
been adopted from time to time goes 
to the whole staff, according to Mr. 
Gish. Both he and his assistants have 
visited and talked extensively with 
distributors in other fuel oil areas. 
It is his policy to do something along 
this line every summer, to keep the 
company abreast of latest develop- 
ments. 

Between them they have worked 
out some improved forms for record- 
ing product gallonage at bulk plants, 
and in connection with it a daily 
terminal inventory report with a spe- 
cial section for unfilled storage. 
Copies of this are sent daily to the 
homes of Mr. Gish and Mr. Nilles 
so that if necessary quick decisions 
can be made when telephone calls 
are received at night asking for un- 
loading directions for incoming 
barges. 

The daily termina! inventory lists 
products by tank numbers at each 


location. As total storage capacity 
owned or leased by the company 
is now around 6,000,000 gals., the 


operating problems require constant 
close attention, especially since most 
of this capacity has been added with- 
in the last year or two. 


DEALER 
So DATS 








This gallonage report records products inventory at Consumers Co. bulk plants 
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... Screening experimental additives with Lauson en- 
: gines—to determine those worthy of further investi- 
gation as PARAMINS. 
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PARAM N " make good motor oils and fuels better! 
PARAMINS ADDITIVES ARE KNOWN BY THE BRANDS: 


PARATONE ——for improved viscosity index. 
PARAFLOW ——-for lower stable pour. 

PARATAC for tacky oils and greases. 

PARAPOID for E.P. gear oils. 

PARANOX for inhibiting corrosion and oxidation. 
PARASHEEN--for better appearance. 


E N J AY C 0 M PA NY, | N C s PARADYNE --for improved gasoline. 
*Trade Mark 


ESSO BUILDING, 15 WEST 51st STREET, NEW YORK 19, N.Y. e AGENTS AND DISTRIBUTORS THROUGHOUT THE WORLD 
December 22, 1948 
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| by COASTAL 


[' Is no accident that Coastal Tank Lines, 
of York, Penna., maintain such an out- 
standing record in the petroleum and other 


liquid hauling business. 


From one Fruehauf Tank-Trailer in 


1935 to its position of leadership — with 
operations now in 8 states—clearly reflects 
the sincere effort of both management and 
employees to give the shipper the most 
dependable service. This has been accom- 
plished, too, by the use of the most up-to- 
date hauling equipment which insures 


safety in handling practically any liquid 


Fruchaut trailers 


G60 quips HAULED... 


MILLION GALLONS 
MOVED A YEAR.... 


TRIPS AROUND THE 
ORLD 
TANK LINES! 















you can mention. The figures from 
Coastal Tank Lines’ own records — 
this combination of tremendous 
gallonage and mileage traveled — 
tell a most dramatic story of unfailing 


service. 


155 FRUEHAUFS IN SERVICE 


It is no accident either that more than 60°% 
of Coastal’s fleet of Tank-Trailers are 
Fruehaufs. Further, that Fruehaufs have 
been added to the fleet regularly, that 
delivery has now. been completed on the 


latest order for 45 units — 20 single-axle 


“ENGINEERED 
TRANSPORTATION ” 


Hear Harrison Wood, Interpreter of World Events, Every Sunday Afternoon over ABC. Consult Your Loco! Paver! 


NATIONAL PETROLEUM NEWS 











Ta 


ing 
fro 


thr 











g | Tank-Trailers and 25 Gravity-Tandems. Branches or write for full details. You'll 
readily see why leading haulers specify 
Recent surveys of the petroleum haul- : ; 5 Aisha 
, ale “Fruehauf”’ three to one. 
ing field show that Fruechauf is ‘far out 
y front’’— with Tank-Trailer sales almost World's Largest Builders of Truck-Trailers 


r three times those of the nearest competitor. FRUEHAUF TRAILER COMPANY 


DETROIT 32 , LOS ANGELES 11 
















e If you have liquids to haul and are not bin Coicnndien Utne: Gaal 
it familiar with the latest features of 79 Factory Service Branches 
e § Fruehauf Tank-Trailers, phone the 






nearest of Fruehauf’s 79 Factory 
Regional Tank Specialists 


Fruehauf maintains a Truck-Tank and Tank-Trailer special- 
ist in each of the company’s sales zones. These men will 
gladly assist you with any special tank problem. Just call 
your nearest Fruehauf Branch. 


Regional Tank Specialists mm 
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News about marketing equipment companies and ; 
people ... New products . . . New literature * *.¢ 





drop it in the mail. 





FOR MORE INFORMATION 


To get additional details on any items listed under New Products, 
uce one of the reply cards facing pages 36 and 37. 
numbers on the card corresponding to the numbers in the headings of 
the items in which you are interested, fill in the rest of the card and 
We will do the rest. 


Just circle the 


No postage is needed. 








1—Toilet Deodorizer 


Dispenser of deodorizing liquid is 
installed out of sight in commode 
flush tank and drips liquid constant- 
ly through overflow pipe into toilet 
bowl. Unit is refilled every 25 days 
and eliminates need of outside serv- 
ice organizations. Manufacturer sets 
installation time at one minute. Gen- 
eral Scientific Equipment Co. 






JANITIZER CONSTANTLY 
DEOODORIZES. SIMPLE, 
CONVENIENT, EFFECTIVE 


oo 
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2—Steel Shelving 


Steel shelving parts can be as- 
sembled to form a wide variety of 
display or storage units, according to 
manufacturer. Basic parts consist of 
four posts with 36-in. or 24-in. wide 
shelves in either 12-in., 18-in., 24-in., 
or 36-in. depths. Posts are of 87 in., 
18 in., 45 in. and 39 in. heights. End 
and back pane!s are provided for 
closed shelving, and shelf dividers are 
also available. All parts are of prime 


steel. Tri-State Metal Products, Inc. 


3—Blanket Heater for Dehydrator 


Electrically-heated dehydrator for 
use in coldest areas uses a conduc- 
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tive rubber blanket pad which is 
controlled by a thermostat and which 
maintains gasoline and sump chamber 
water at 38°F. Unit is said to be 
more easily applied than immersion 
heaters or wire coil heaters, and is 
said to be. safer. There are no 
wires through the heating area and 
heat is uniform through the entire 
blanket area. Horizontal tank con- 
tains filter or water separating pack. 
Water accumulating in sump chamber 
is either manually or automatically 
removed. Erie Meter Systems, Inc. 


4—Battery Tester 


New battery tester gives state of 
charge readings in percentage rather 
than in terms of specific gravity. 
Unit, called the “Chargicator,” is an 
expanded-scale voltmeter that is said 
to predict battery failure well ahead 
of actual occurrence. It can also be 
uced to test batteries in which the 
fluid is too low for hydrometer test- 
ing, according to manufacturer. Vari- 
ations between cell readings indicate 
that battery is headed tor failure 
nearness of which is shown by 
amount of variation. One major oil 
company, through use of instrument 
which enables drivers to see and un- 
derstand tests, says that new bat- 

























teries were sold to 445 out of 524 
drivers for whom battery failure was 


predicted within 60 days. Survey 
showed 18.3% of drivers had batter- 
ies in 60-day life class. Hickok Elec- 
trical Instrument Co. 


5—Two-Post Lift 


Floor of lube room is unobstructed 
at all times by used new type lift. 
Both front and rear superstructure 
automatically disappear into floor 
flush units when lift is lowered. Front 
axle cradle is self-adjusting for all 
cars, requiring no adjustment to 
knee-action pads. Axle supports of 
short-rail rear superstructure slide on 
rails and are adjusted with position- 
ing rod to wheelbase lengths. Chas- 
sis stands, used in conjunction with 
two-post lift, permit lowering of rear 
axle assembly to floor level. Joyce- 
Cridland Co. 





6—Overhead Heater 


Suspended oil-fired unit heaters for 
service stations, showrooms or other 
facilities is said by manufacturer to 
employ ‘‘counterflow” air and heat 
movement in attaining almost 90° 
heating efficiency and making pos- 
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HI-V-l FLOWS FREELY 





_ Complete warehouse stocks 
of HI-V-I are available at: 
| Enid, Okla.; Oklahoma City, 
| Okla.; Hutchinson, Kan.; 
Superior, Nebr.; Omaha, 
Nebr.; Grand Island, Nebr.; 
_ Lincoln, Nebr.; Mason City, 
la.; Rock Rapids, la.; Den- 
ver, Colo:; Amarillo, Texas. 
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HI-V-l, developed during the war, is a double 
solvent twin-action oil that stands up at boiling 
temperatures and above, yet flows freely at zero 
and below. 


It’s smart business to put your sales efforts behind 
a really superior oil like Champlin HI-V-I. For the 
past thirty years the Champlin Refining Company 
has been consistently outstanding in the production 
of quality lubricants. 


Refinement from paraffin-base premium Mid-Con- 
tinent crude, the finest obtainable, in Champlin’s 
one large modern refinery adds up to a reliable 
source of supply for midwest jobbers and dealers. 








In December 


As in May 
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HAMPLIN 
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OUTSTANDING QUALITY—VALUE—PERFORMANCE 


made 


CHAMPION 
‘AMERICAS 
FAVORITE 

SPARK PLUG 


AGAIN IN 1948 


We are addressing this Christmas message, in leading 











national magazines and farm publications, to the vast 
public we serve. We also extend our appreciation to the 
vast army of Champion dealers everywhere, who directly 
serve the public, for the vital part they play in making 
Champion “America’s Favorite Spark Plug.” 
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Dependable 


CHAMPION 


America’s Favorite Spark Plug 





The Christmas tree harvest is on, bringing with it all 
that is implied by “Christmas spirit.” Our Christmas 
spirit extends to the vast public we serve, for it is they 
who have made Champion America’s Favorite Spark 
Plug. This preferred position is,we feel, due above all 
to Champion's inherent and traditional dependability, 
, 4 > outstanding quality and value—marks which we 

’ pledge will always distinguish every spark plug to 
\ A bear the name CHAMPION. Champion Spark Plug 
' Company, Toledo 1, Ohio. 
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FOLLOW THE EXPERTS 


DEMAND NEW DEPENDABLE CHAMPIONS FOR YOUR CAR 





listen to the CHAMPION ROLL CALL ... Harry Wismer's fast sportscast every Friday night, over the ABC network 
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PETROLEUM PRODUCTS 


CHEMICALS 


INLAND ofEEL 
LOUNTAINERS 







lead the industry with experience 
in fabrication, originality in design, 
extensive material resources 


and facilities. 


INLAND STEEL CONTAIN 





6532 S. Menard Avenue 
Chicago 38, Illinois 


PLANTS AT: CHICAGO © JERSEY CITY ° NEW ORLEANS, 
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sible fuel savings up to 15%. Fur- 
nished with installations is engineer- 
ing and heating layout service, ac- 
cording to manufacturer. Shafco Dis- 
tributing Corp. 


7—Jet Muffler 


Upright, jet muffler is reputed to 
eliminate back pressure on the en- 
gine, reduce exhaust smoke and stop 
loud exhaust noises. Savings on 
Diesel engine maintenance are said 
to be realized. Muffler has patented 











double-shell and orifice arrangement 
through which air is drawn in, pro- 
portioned and introduced into exhaust 
stream. U. S. Flexible Metallic Tub- 
ing Co. 


8—Liquid Detergent 


New liquid detergent cleans dirt, 
grease and grime from vehicles. It 
also is useful as general purpose 
cleaner, manufacturer says. Most 
cleaning jobs require use of 114 to 2 
oz. ‘“Drex-Foam”’ to gallon of water 
On metal surfaces, pre-rinse of plain 
water is followed by sponging or 
flooding of solution on wet surface. 
Surface is then flushed with clean 
water. Solution a!so said to be ap- 
plicable in lather form for cleaning 
upholstery. Automotive and Aviation 
Service Division, Detrex Corp. 


9—Palletizing Aid 


Flexible ‘‘Paltier’” is described as 
permitting tiering of various size and 
shape materials without use of racks 
This is accomplished through employ- 
ment of steel alignment cones on 


NATIONAL PETROLEUM NEWS 














four corners of top wooden pallet. 
These cones fit into nestling cones 
fixed to steel uprights on bottom pal- 


let. ‘“‘Paltier’’ method is said to be 
particu'arly designed for tire and bat- 
tery storage where materials do not 
lend themselve to direct contact 
piling. The Paltier Corp. 


10—Inflator Test Gauge 


Master test gauge for periodic 
check on tire inflators has particular 
importance now, manufacturer be- 
lieves, with advent of low-pressure 
tires which demand, more than ever 
before, that correct tire pressure be 
maintained to maximize tire life. Test 
gauge is covered with protective 
leather and is accompanied by in- 
structions for testing automatic tire 
gauges. Also furnished ‘is decalco- 
mania to be displayed at station tell- 
ing public of weekly inflator testings. 
Druge Brothers Manufacturing Co. 
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11—Electric Fork Lift 


Relatively small, lightweight, elec- 
tric-power fork lift truck can manip- 
ulate loacs up to 2,000 lbs., making 
unit suitable for continuous work 
where floors and elevators are of 
moderate capacity, according to man- 
ufacturer. Over-all length with 30- 
in. fork is 96 in., width 321% in. Max- 
imum height lift is 121% in. at load- 
ed lifting speed of 28 ft. per minute. 
Lowering speed is 45 ft. per minute, 
and lifting and lowering are con- 
trolled with safety valves. Access to 
seat is from either side. Elwell-Park- 
er Electric Co. 


12—Lubrication Unit 


Drums, pumps and reels are en- 
closed underground, leaving only con- 
trol stand above ground with new 
lubrication center that occupies only 
three sq. ft. of floor space. Unit is 
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installed between two lifts. Dual in- 
lets are accessible from both sides, 
permitting service of two cars simul- 
taneously or allowing two operators 
to work simultaneously on one car. 
Hand guns rest in recessed panel. 
Unit also includes built-in writing 
desk and tool compartment. Each 
reel contains 20 ft. of hose. Stand is 
finished in white perma-plastic baked 
enamel with polished chrome trim. 
Five models are available. Balcrank 
Inc. 


13—Cost-Record Book 


Cost-record book, being distributed 
free by truck manufacturer, is de- 
signed so that “‘even those untutored 
in bookkeeping and accounting can 
keep accurate and complete records 
of operational cocts on each vehicle 
in a fleet.”” One book is supplied for 
each truck. Autocar Co. 


14—Lift Drain 


New lift drain features telescoping 
funnel that locks at any height up to 
70 in.; “stop sleeve” that prevents 
funnel tube from punching through 
bottom of the can; spun-steel funnel 
equipped with cross-stripping to keep 
bolts falling into can, and longer re- 
inforced emptying spout, manufac- 
turer says. Can is of seamless , one 
24-gauge steel, all-welded construc- 
tion, reinforced bottom and no solder. 
Huffman Manufacturing Co. 


15—Slip-On Fork Extensions 





need of 


To eliminate 
forks when longer loacs are to be 
handled by fork lift truck, manufac- 
turer is marketing slip-on fork ex- 
tensions to increase length of forks 


changing 


already installed. Extensions, which 
are available for tapered, standard or 
chisel fork ends, are slipped over and 
locked at heel of fork with stud and 
latch. There is said to be no side 
play, forward or backward move- 
ment, or possibility of raising off the 
fork. Lewis-Shepard Products Inc. 


16—Spark Plug Tester 


New, combination spark plug 
cleaner and tester utilizes universal 
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rubber cleaning grommet said to be 
flexible enough to accommodate all 
diameters of spark plugs in the air 
blasting process. Unit includes spark 
reflector mirror for customer appeal. 
Unit is of aluminum casting con- 
struction and takes less than one 
square foot of counter space. Built- 
in water trap, with outside drain 
cock, eliminates need to open up unit 
to drain airline. Globe-Union Inc. 


17—Portable Adding Machine 


Ten column, portable adding ma- 
chine weighs 7% lbs., including stand- 
ard size paper roll, has dimensions of 
5 in by 8 in. by 3% in. 

Unit prints full size, two 
figures and symbols. Machine is 
available in manually operated or 
electrified styles, with conversion to 
electricity said to be possible in sev- 
eral seconds without aid of a me- 
chanic. Universal Business Machines 
Corp. 


color 


18—Lock Fluid 


yraphited lock fluid for protection 
against lock failures caused by freez- 
ing, sticking, rust or wear utilizes 
colloidal graphite (graphite ground to 
microscopic size) with penetrating 
fluid. ‘“‘Carrier’’ evaporates after ap- 
plication leaving graphite film in 
lock mechanism. Product is mar- 
keted also as consumer resale item. 
American Grease Stick Co. 


19—Powder Fire Extinguisher 


Dry chemical powder extinguisher 
in 20 and 30-lb. capacities is a port- 
able unit for flammable liquid and 
electrical fires. Removal of lock pin 
in handle and pulling of trigger pres- 
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surizes powder chamber by carbon 
dioxide released from small cylinder 
mounted on the side. At same time, 
powder release valve in top of main 
powder chamber opens, discharging 
fine powder through hose and nozzle 
in stream carrying 20 ft. or more, 
manufacturer reports, adding that lo- 
cation of powder discharge valve and 
hose connection at top of cylinder 
prevents clogging of passages. Wal- 
ter Kidde & Co. 


20—Electrical Harness Clamp 


New electrical harness clamp fea- 
tures V-shaped rubber wedge which is 
vulcanized to rubber cushion. As 
clamp is closed, wedge pressure-locks 
to complete a rubber grommet which 
prevents escape of wires. Unit has 
these advantages, maker asserts: 
Wires can’t touch metal clamp or 
structure, thus eliminating possibili- 
ty of short-circuit; eliminates neces- 
sity of taping wire bundles; because 
no taping is needed, wires can be 
carried in loose bundles. Latter per- 
mits quick and easy removal or re- 
placement of single strands. Use is 
especially recommended where extra 
margin of safety against short-cir- 
cuits is indicated, such as, proximity 
to fuel, gas, flammable materials and 
explosives. Thomas Associates. 


21—Motor Heater 


Long, slender’ electrically-heated 
rod of 100 watts is inserted directly 
into oil gauge opening and 3 or 12- 
ft. cord plugged into 110-volt AC or 
DC outlet. Unit keeps oil, motor 
cylinder and other moving parts 
warm, manufacturer states, thereby 
eliminating frozen oil lines; reduc- 
ing condensation; saving on battery 
wear, and decreasing starting time 


36 


and trouble. Motor heater can be 
left in motor for any length of time, 
it is said. Phillips Manufacturing 
Co., Inc. 


22—Rubber Nozzle Guard 


Oil resistant, molded rubber, brown- 
colored guard fits over the metal 
guard of gasoline pump nozzles to 
prevent scratching and denting of 
cars equipped with trap in fender 
over gasoline filler pipe. Manufac- 
turer says that nozzle-guard will fit 
90% of nozzles now in use, will fit 
majority of others with slight alter- 
ation, and will not interfere with 


pump shutoff mechanisms or in tank 
filling operations. It fits snugly with- 
out use of metal clips. Gross Manu- 
facturing Co. 


NEW LITERATURE 


23—Service Station Signs 


“Alumisine” letters are described 
in manufacturer’s bulletin as cast 
aluminum, non-corrosive and of three 
dimensions, with depth varying from 
% in. to 1% in. Gothic style letters 
are. of baked enamel finish in red, 
green, blue, white and maroon. Other 
colors are furnished on special order. 
Letters can be mounted on single or 
double connecting bars, on wide base, 
individually or on panel background. 
Height ranges from 6 in. to 24 in. 
Wonderly Co. Inc. 


24—Cash Registers 


Bulletin 319 is designed by manu- 
facturer to show how time and money 
can be saved at service stations 
through use of a recording cash reg- 
ister on which sales are segregated 
and automatically added into money 
totals. Dollar volume done over any 
period for gasoline, oil and grease, 
labor and miscellaneous is seen at a 
glance, bulletin says, and sales are 
coded to attendants handling trans- 
actions. Thee-color, illustrated bul- 
letin reproduces actual detail tape 
from the register. Ohmer Corp. 


25—Pump Bulletins 


Manufacturer’s two bulletins de- 
scribe pumps to be used for: gaso- 
line and distillates, alkalis, acids and 
caustic solutions, pressure booster 
service, tank cleaning service, treat- 
ing plant service, condensate return, 
liquid transfer and liquefied petro- 
leum gas filling service. Eighteen- 
page bulletin, No. 101, is devoted to 
heavy duty flexible coupled pumps 
and special metal pumps. Four-page 
bulletin, No. 103, deals with ‘‘Mono- 
bilt’”” pump where pump and motor 
are combined into one unit. Bulletins 
list general catalog data, specifica- 


tions and prices. No. 101 lists, in 
addition, selection tables. Roy E 
Roth Co. 


26—Cooling System Cleaner 


Sixteen-page booklet, ‘‘Automotive 
Clean-Cooling-System Manual for 
Better Engine Performance,” not 
only outlines characteristics of man- 
ufacturer’s own product for cleaning 
cooling systems, but also offers gen- 
eral information on _ construction, 
function and maintenance of all cool- 
ing systems. Included are suggestions 
for promoting more cooling system 
service work. E. F. Drew & Co. 


27—Alcohol Container 


Manufacturer's four-page leaflet 
describes new container for users of 
small packages of pure ethyl alcohol. 
Glass bottle contains 2.3 proof-gal- 
lons of ethyl, and specially designed 
outer package is said to be tamper- 
proof. U. S. Industrial Chemica!s. 


28—Metallizing 


Manufacturer’s November issue of 
““Metco News” shows savings possible 
by metallizing such pump parts as 
shafts, hubs, rods, plungers, pistons 
and sleeves on both centrifugal and 
reciprocating pumps with high car- 
bon, high chrome stainless. Parts, it 
is said, may also be re-metallized. 
Metallizing Engineering Co., Inc. 


29—Lubricated Valves 


Illustrated, 16-page catalog of di- 
mensional drawings, tables and de- 
scriptive matter covers manufactur- 
er’s complete line of lubricated plug 
valves, featuring full-page cross-sec- 
tion view of the valve with accom- 
panying explanation. Valves include 
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Stand Up Longer 
Geeause 


They are Engineered to the Truck 


Tooth Load is Distributed Over 4 
Planetary Pinions 
Lubrication Starts the Instant 
Gears Turn Over 


Planetary Construction Results in 
Minimum Wear 


Axle Housing Deflection Cannot 
Affect the Planetary Gears 





The outstanding performance records achieved by Eaton 2-Speed Truck Axles 


are the result of sound engineering and exclusive construction advantages. 


Only Eaton Axles have the rugged planetary design and the Forced-Flow 

Oiling System—features which contribute to greatly increased life and lower 

maintenance cost. See your truck dealer for complete information about Eaton 
2-Speed Truck Axles. 


MORE THAN A MILLION EATON 2-SPEED AXLES IN TRUCKS TODAY 





EATON MANUFACTURING COMPANY 
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TO THE 


FOOT VALVE 
PROBLEM 


Dependable McDonald Foot Valves plus the 
time-tested McDonald Foot Valve Extractor 
equal a complete and permanent answer to 
the foot valve problem. McDonald Foot 
Valves give you an extra degree of depend- 
able performance. The McDonald Foot 
Valve Extractor makes foot valve servicing 
quick and easy. Write today for special 
circular. 


A. Y. MSDONALD MFG. CO. 


The Home of the Swing Joint 
DUBUQUE, IOWA 


There’s a McDonald Branch or Distributor Near You 


oe 
SIMPLE, TROUBLE-FREE and FOOL-PROOF 
that’s the McDonald Foot Valve Extractor 
Guide ribs direct the yoke to its position auto 
matically Operation is quick, convenient, 
positive. No wearing points that will ever re 
quire replacing underground. (Plate 850). 





DEPENDABLE MCDONALD FOOT VALVES 


PLATE 913 — Double 
Poppet Foot Valve—All 
Bronze. 114", 142", 2”, 
3’. Also furnished with 
single poppet Plate 
918 Available also 
with springs on pop 


pets 














A Complete Line 


PLATE 968—Galvanized 
Iron Body Double Pop- 
pet Foot Valve—Bronze 
seats and discs. Gal 
vanized iron body pro 
vides protection, prevents 
seat distortion. 1'2’’. Also 
available with — single 


poppet (Plate 971). 





PLATE 818 — Composition 
Disc Foot Valve — single 
poppet. Use improves 
seating qualities. %4, 1”, 
1%", 1%", 2”. Can also 
be furnished spring-loaded 


(Plate 818-S). 


MS DONALD 














all standard pipe sizes from 1 in, to 
12 in. and are offered in semi-steel 
for working pressures of 175, 200 and 
500 p.s.i. and in steel and 316 stain- 
less steel for pressures of 150 and 
300 p.s.i. H. K. Porter Co., Inc. 


Automotive Antifreezes 


New booklet from the National Bu- 
reau of Standards includes antifreeze 
test results made by bureau and other 
investigators. Data includes: simu- 


lated and actual service tests; basic 
investigations of physical and chem- 
ical properties of antifreeze com- 
pounds; answers to questions as to 
when to put in fluid, strength to use, 
type best suited for service involved, 
preparation of automobile, distin- 
guishing between types, and when to 
replace. Sixteen-page booklet, NBS 
Circular 474, “Automotive Anti- 
freezes,” is obtained directly from 
Superintendent of Documents, U. S. 
Government Printing Office, Washing- 
ton 25, D. C., at 15c a copy. 


Service, Storage Facilities Expanded 
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This modern, enlarged building houses the office, warehouse and shops of the 
Warner Lewis Co., Tulsa 


TULSA Continuing an expan- 
sion program started in 1945, Warner 
Lewis Co. is still adding needed 
floor space to house its oil marketing 
equipment inventory and repair and 
service facilities. 

Company president, Warner Lewis, 
startel in the equipment business 
in 1933 representing R. N. Brodie 
Co. and Viking Pump Co. In 1937 
the Warner Lewis Co. was formed 
and additional lines were added, in- 
cluding those of Morrison Bros., Chi- 
cago Metal Hose, John Bean Mfg., 
Ever-Tite Coupling and Westco Di- 
vision of Fairbanks-Morse. 

In 1941 Warner Lewis Co, started 
the manufacture of special dispens- 
ing pedestals for the government’s 
“preparedness program.” The follow- 
ng year the company invented and 
marketed the Warner Lewis ‘“Excel- 
So” gasoline-water separator. At thai 
time, because of a shortage of mate- 
rials, the manufacture of this item 
was handled on a sub-contract basis, 
but now the sevarators, in addition 
to other items, are manufactured in 
Lewis’ own modern shop. 

A brick building with about 8,000 
sq. ft. of floor space was purchased 
in 1945 and has since been enlarged 
to about 13,000 sq. ft., including stor- 
age, parking and handling facilities 
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in addition to the building proper. 
Warner Lewis Co. has never lost 
sight of the necessity for “service” 
and maintains a large repair shop and 
expert mechanics to not only serv- 
ice the equipment which the com- 
pany distributes, but also to do fab- 
rication work upon request. 
Company officers include: J. O. 


FOR MORE 
INFORMATION 


Use one of these reply 
cards to request addition- 
al details or literature on 
any items reviewed in 
the Equipment News Sec- 
tion of NATIONAL PE- 
TROLEUM NEWS. Just 
circle the numbers corres- 
ponding to the items in 
which you are interested, 
fill in the rest of the card 
and drop it in the mail. 
No postage is needed. 
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CALIFORNIA 








GASBOY PUMPS 
The Oilman’s choice for 
consumer accounts 


ST. GEORGE EQUIPMENT CO. 


2327—21st Street 


Sacramento 14, Calif 








FLORIDA 








COMPLETE SERVICE DEPARTMENT 
Harold Mills 


OIL DEALERS SUPPLY CO. 
1107 E. Adams St 
All Types of Equipment For 
Bulk Plants—Service Stations 
Gilbarco—Brodie—Yale Pumps 


Jacksonville 6, Fla. 








GEORGIA 








We Repair and Refinish 
Veeder-Root 
Computer and Register Wheels 


All Work Guaranteed 
EQUIPMENT SALES CO., INC. 


858 Dekalb Ave., N.E. 
Atlanta, Georgia 
Lamar-1754-5 


Inquiries Invited 








ILLINOIS 





Service Station And 
Oil Handling Equipment 
BRUNS & COLLINS, INC. 


1453 S. Michigan Ave. 
Chicago 16, Ill. 
Immediately From Our Warehouse 








P. R. GIRARD 


Factory Representative 


Champion Compressors 
Globe Hoists 
National Pumps 
Wheaton Brass Works 


327 S. LaSalle St. 
Chicago 4, Ill. 











Your Needs In Oil Handling 
Service Station Equipment 
From Our Warehouse 


PLEWKE EQUIPMENT CO. 


1742 W Madison Ave., 
Chicago 12, Ill. 








37 








Equipment 





ILLINOIS cont'd 





“EXCEL-SO” Water Separators, 
Micronic Filters and 
Dehydrating Equipment 
RALPH ROBB COMPANY 


37 West Van Buren St. 
Chicago 5, Ill. Tel. WEbster 9-5144 
Specialist in Liquid Handling Equipment 














SERVICE 
STATIONS 








INDIANA 





GASOLINE EQUIPMENT MFG. CO. 


1010 - 20 E. Michigan St. 


Indianapolis, Indiana 
Distributors for 
Buckeye Valves & Fittings 
National Hose 
Gemco Tanks & Porto Pumps 








Everything in Bulk Plant 
and 
Service Station Equipment 


INDIANA OIL EQUIPMENT CO. 


417 Madison Ave., 
Indianapolis 4, Indiana 








OIL APPLIANCES CO. 


145-149 W. 16th St. 
Indianapolis 2, Ind. 


Complete Bulk Plant & 
Service Station Equipment 
Engineering & Installation 








Service Station 
and 
Bulk Plant Equipment 
COHAGAN & COFFIELD, INC. 


801 Prairie Ave., Box No. 42 
South Bend, Ind 


Bulk Plant Constr. Rep. Serv. 











MAINE 





In MAINE it's 
. 
gould equipment co. 
Box 1611—Portland, Maine 
20 years of equipment service to the 
oil man—bulk plant—service station— 











truck tank 
ralph gould 
al gerry . don kelley 
MASSACHUSETTS 





MOORE AND KLING, INC. 


221 High St. Boston, Mass. 
Complete Oil Equipment 
for the past Twenty-Eight years 
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NG STATON, 
ILS & GREASE 











Moth balls in the gasoline tank was one of the stratagems attempted by motorists 
to improve gasoline mileage in 1913, when Robert A. Tisdall (left) opened one of 


Ohio’s first service stations in Canton. 


Mr. Tisdall, now with Amco Corp. in the oil 


equipment field, also recalls that gasoline was strained through a chamois cloth in 


those days to remove water and sediment. 


On slow days Mr. Tisdall reports taking 


his horse-drawn tank wagon door to door. Gasoline pump in left foreground is hand 
plunger type that had no means of measuring flow 


Morrow, vice president; R. W. Miller, 
secretary; and Etha Terry, treas- 
urer. Messrs. Morrow and Miller de- 
vote the greater part of their time 
to sales work. 


Recent additions to manufacturers 
represented by Warner Lewis Co. are 
the Saran Lined Pipe Co. and the 
Peninsular Chemical Products Co. 


Equipment Jobber to Add 
Bulk Plant Pumps, Meters 


MINNEAPOLIS, Minn,—Organized 
five months ago by Arthur B. Ander- 
son, Oil Jobbers Service still has not 
attained full operation, but expects 
to add a line of bulk plant pumps and 
meters shortly after the first of th: 
vear. Company also expects to hav 
its own service shop and warehous: 
soon thereafter. At present sales ac- 
tivities are being handled by the Min- 
neapolis office and service require- 
ments are being carried out by con- 
tract service organizations. 


Oil Jobbers Service, Mr. Anderson 
states, is concentrating on service 
station and bulk plant equipment 
needs of some 600 Independent oil 
jobbers in Minnesota and others in 
adjoining areas. The company now 
handles service station pumps, lubri- 
cating equipment, automobile lifts, 
compressors, air meters and acces- 


sories of Gilbert & Barker Manufac 
turing Co. in Minnesota and western 
Wisconsin. 


Mr. Anderson recently resigned as 
director of the Petroleum Division for 
the State of Minnesota after holding 
that post since 1939. For severa! 
months, during World War II, h 
was on loan to PAW, OPA and 
IDT, working on pasoline transpor- 
tation and distribution matters. Later 
he entered military service as chie! 
of petroleum traffic at Wright Field 
Ohio, with the Air Materiel Co 
mand. Mr. Anderson says he ha 
become well acquainted with oil jot 
bers and their problems while hold 
ing these various posts 


Plants Closed, Pharis Sets 
Up Agency to Handle Tires 


Special to NPN 
NEWARK, Ohio—Pharis Tire and 
Rubber Co, plant here, strikebound 
for some time and permanently closed 
late last summer as a result of the 
strike, will be sold and the machinery 
auctioned Jan. 18-20, it has been re 
vealed by Furber Marshall, Pharis 
president. 


According to Mr. Marshall, “This 
means no more automobile tires wii 
be manufactured and as soon as pos 
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New, 3,200 h. p., twin-screw Diesel towboat is being constructed for Sohio Petroleum 
by St. Louis Shipbuilding & Steel Co. and is due for service by April, 1949, along 
with three integrated barges. Sohio reports vessel will be most powerful unit in 
fleet and capable of moving 58,000 to 60,000 bbls. of crude oil at pool speed of 12 
miles per hour. Vessel will be 150-ft long with 35-ft. beam, 10 1/2-ft hull depth 
and 81/. ft. maximum draft at bow and stern. It will be radar-equipped, air con- 
ditioned, and have separate two-man rooms for entire crew of from 16 to 20 


sible the corporation will be dis- 
solved.” 


He adds, “Burt Pharis has incor- 
porated a sales agency known as 
Pharis, Inc., which will continue to 
supply Pharis automobile tires and 
tubes to the established Pharis trade. 
The tires will be made by The Mans- 
field Tire & Rubber Co. and the tubes 
by Carlisle Tire & Rubber Division, 
Carlisle Corp., Carlisle, Pa.” 


Carlisle Corp. has been formed, 
which wil! consist of Carlisle Tire & 
Rubber Division, and Molded Mate- 
rials Division, Ridgway, Pa. (manu- 
facturers of brake lining), and prob- 
ably two others now being negotiated. 


Carlisle has, for some time, been 
manufacturers of tubes, both auto- 
motive and bicycle, for Pharis and to 
this production will be added the 
bicycle tire department now in New- 
ark as soon as the new building at 
Carlisle is completed, Mr. Marshall 
states. 


News of Manufacturers 


Smith Meter Co., which recently 
purchased the pasoline dispensing 
pump business of Neptune Meter Co., 
is now establishing sales and service 
on new line of “SMITHway” pumps 
through most Smith representatives 
n every state in the union. These 
representatives also are offering serv- 
ces and replacement parts for Nep- 
tune pumps, in many areas for the 
‘first time. Appointment of new rep- 
resentatives is expected in the near 
future, according to Harry G. Smith, 
president. 


* » * 


New building to house the Sacra- 
mento, Calif., branch of Autocar Co. 
s being erected in that city. Struc- 
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ture, said J. H. Phillips, Autocar dis- 
trict manager for northern California, 
is scheduled for opening by Jan. 15 
and will be equipped with service 
facilities and complete line of spare 
parts. 


uv o — 


Wolverine Tube Division, Calumet 
& Hecla Consolidated Copper Co., is 
now distributing a limited quantity 
of transportation maps to customers 
and prospects who request it on com- 
pany letterhead. Combined on one 
large U. S. map are the routes of 
motor highways, railroads, air lines, 
navigable streams, canals and intra- 
coastal waterways. 


+ e * 


Faville-LeVally Corp. was made 
exclusive representative in southern 
Michigan for Hammond Iron Works 
of Warren, Pa. and Fort Neches, 
Tex., manufacturer of petroleum stor- 
age tanks among other things. 


* ° * 


Rheem Manufacturing Co. has ex- 
panded operations at its Sparrows 
Point, Md., plant to include the pro- 
duction of 100-lb. grease drums. More 
than 75 employes have been added in 
the past year for the grease drum 
line, the pail line and the lithograph 
press department which services the 
two lines. 


* * * 


Brand-Welch Sales Co., New York, 
was named sales representatives for 
the Gary Steel Products Corp.’s ve- 
hicle bodies, including truck and 
trailer tank bodies. 
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MICHIGAN 





R. B. RICHARDSON 


4720 Joy Road Detroit 4, Mich. 
Rotary Lifts—Scully Ventalarms 
Westinghouse Air Compressors 

Buckeye Safety Fill Nozzles 
Neptune Meters 











R. V. SEAMAN COMPANY 


Saginaw — Detroit — Grand Rapids 
Michigan 
Petroleum Equipment 
Since 1920 








MISSOURI 








TRI-STATE EQUIPMENT CO. 
519 S.W. Blvd. 

Kansas City 8, Mo. 
Petroleum Dispensing 
Equipment 
The Quality Lines 








NEW JERSEY 





COMPUTING CLOCK WHEELS 
Refinished like new 
Exchanged or sold 
Prices reasonable 


SERVICE SPECIALTIES INC. 


205-15th St. Jersey City 2, N. J. 











GASOLINE PUMPS 
Reconditioned and 
Guaranteed 


Repair Parts for all Pumps 
Valves Oil Pumps 


TEN HOEVE BROTHERS 


658 Market St., 
Paterson 3, N. J. 








NEW YORK 





GENERAL OIL EQUIPMENT CO. 
100 Rhode Island St., Buffalo 13, N. Y. 
Brodie Meters — Yale & Towne 
Pumps — National Hose 
O.P.W. Fittings 


We Clean Storage Tanks 
Li. 7021 Li. 7022 














RENICK & MAHONEY, INC. 


114 Liberty Street 
New York, N. Y. 


Bulk Plant—Truck Tank 
and 
Service Station Equipment 
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NEW YORK cont'd 





J. H. CROSIER 


33 University Ave. 
Rochester 5, N. Y. 
Tel. BAker 823 
Bulk Plant Handling Equipment 
Tanks—Pumps—Fittings—Hose 


Bulk Plant Layouts & Engineering 











NORTH CAROLINA 





TANK SPECIALISTS 


any. size—any type—any quantity 


CARLYLE SALES CORP. 


Charlotte, N. C. 


Thermo Anti-Freeze 
Available in Stock for 
Immediate Delivery 


CONTAINERS OF ALL TYPES 


Fuel Oil—Gasoline—Etc. 


WRITE—PHONE—WIRE 


PO box 2730 Phone 3-4191 








AIR COMPRESSOR HEADQUARTERS 


COLLSON-MURRAY CO. 


1719 W. Lee St. Phone 2-4056 
Greensboro, N. C. 


Par Compressors—Bennett Pumps 
Joyce Lifts—Milwaukee Valves 








R. W. McCOLLUM 


1202 S. Elm St. Greensboro, N. C. 
Oil Handling Equipment 
Storage Tanks—Truck Tanks 
and 
Transport Trailers 








CAROLINA OIL EQUIPMENT CO. 


Phone 3-2361 P. O. Box 1993 
Raleigh, N. C. 


NATIONAL PUMPS 
NEPTUNE METERS 
NATIONAL HOSE 


All types Valves and Fittings 











OHIO 





L. 0. HALVERSTADT 


1501 Payne Ave., 
Cleveland, Ohio 


Davisbilt Truck & Trailer Tanks 
Granco Truck Pumps & Meters 
Installed & Serviced 








THE WEBB-ENSTON CO. 


Automotive & Industrial Equip. 


1126 St. Clair Ave., Cleveland 14, Ohio 
Ph. Main 7151 


Sales & Service 
ARO-BLACK-CHAMPION-FOX 
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EQUIPMENT PERSONALS 


F. S. Shumaker, vice president and 
eastern sales manager, New York, 
Wayne Pump Co., has been named 
vice president in charge of major oil 
company sales in the area east of 
the Rockies. Mr. 
Shumaker began 
his work in the 
gasoline dispens- 
ing pump indus- 
try with the old 
Guarantee Liquid 
Measure Co. of 
Rochester, Pa., 
nearly 30 years 
ago. The com- 
pany later be- 
came Fry Equip- 
ment Corp. with 
Mr. Shumaker as 
division manager 
in the Midwest. Then he was Mid- 
west sales manager until Fry Equip- 
ment was absorbed by Wayne 
Pump in 1928. With Wayne Pump 
he was Detroit division manager, spe- 
cial field representative, and Phila- 
delphia division manager before tak- 
ing over as vice president and east- 
ern sales manager in 1936. 





Mr. Shumaker 


* x * 
W. Paul Martin is president of Serv- 
ice Specialties Inc., Jersey City, N. J., 
that employs a 10-man department 


to service mechanisms “that, as a 
rule, are not serviced by other 
organizations —- computing clocks, 


master meter duplicators and auto- 
matic tire inflators,””’ The company 
also specializes in valve and fitting 
sales, representing Wheaton Brass 
Works, A. Y. McDonald Mfg., Uni- 
versal Valve and Ohio Pattern Works 
Corp. ... E. W. Butler is secretary- 
treasurer of Service Specialties. 
+ * * 

P. J. Ganley, district manager of 
Leland Electric Co.’s Milwaukee ter- 
ritory. has been made vice president 
in charge of sales for this electric 
motor manufacturing company 
J. G. Hiatt, with Leland’s home of- 
fice in Dayton, Ohio, has replaced 
Mr. Ganley. 


* * ° 


Caddo Oil Equipment Co., Shreve- 
port, La., headed by partners S. Wess 
Shirley and Elmer J. Waller, is now 
in its 21st year of operation. Fred 
Epps is service manager of this equip- 
ment jobbing company, which han- 
dles the products of: Rotary Lift, 
Westinghouse Air Brake, Tokheim 
Oil Tank & Pump, Metal Hose & Tub- 
ing, Aro Equipment, Supreme Equip- 
ment, Moran Tank and Manley Manu- 
facturing. 

a * ° 

Harry W. Julian, merchandising 
manager of Seiberling Rubber Co. for 
the past three years, has been pro- 


moted to assistant sales manager... 
Oscar Helfer, who directed sales de- 
partment administrative operations 
for the past 21 months at Akron, re- 
turned to New York as district man- 
ager ... George W. Staples, who re- 
placed Mr, Helfer in New York, now 
is a special sales representative. 
* * * 

Robert T. Hazell, recently pro- 
moted to general manager of Frue- 
hauf Trailer Co. of Canada, Ltd.. 
Toronto, has been elected a vice presi- 
dent. Prior to joining Fruehauf as 
Canadian sales manager, he was with 
International Harvester Co. of Can- 
ada for 15 years, starting as a sales- 
man and progressing to Toronto 
branch manager. 

° *x * 

John W. Pew, Chicago sales repre- 
sentative since 1946 for Hewitt Rub- 
ber Division, Hewitt-Robins, Inc., has 
transferred to Houston as district 
manager Don Burge, recently 
named a Hewitt sales representative, 
is an assistant to Mr. Pew. 

* oO * 

R. C. Osborn, chief engineer of 
Eureka Williams Corp. for the past 
year, was raised recently to vice 
president in charge of engineering, 
including research and development 
of complete line of home cleaning 
equipment, oil burners, furnaces and 
boilers and garbage disposal units. 
He has been with the company since 
1945. 

* ° * 

Thomas B. Moule, assistant direc- 
tor of sales, Plomb Tool Co., Los 
Angeles, has been elevated to sales 


manager. He has served in sales and 
merchandising capacities since first 
joining Plomb Tool in 1944. 


* © * 


J. E. Niederhauser, manager of in- 
dustrial relations, Continental Can 
Co., has moved to the newly-created 
post of vice president in charge of 
industrial relations. 

° * » 

Selden T. Williams, vice president 
of Scovill Manufacturing Co., Ine. 
since 1944, was named general man- 
ager of the company’s A. Schrader’s 
Son division. ... W. T. Hunter, who 
entered his 50th year of service last 
June, continues as vice president and 
director of Scovill Manufacturing and 
as president of A. Schrader’s Son. 


* ° * 


Moore & Kling Inc., equipment 
manufacturer and jobber of Boston, 
headed by Elmer M. Kling, president 
and treasurer, marked its 28th anni- 
versary by mailing out a special four- 
page descriptive leaflet to customers. 
Company, which services its own 
equipment through a three-man de- 
partment, also distributes Goodrich 
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hose, Neptune meters, and Adamson 
trucks. Other company officers in- 
clude: H. P. Kling, vice president; 
Cc. D. Tuckerman, vice president; and 
Russell Phillips, assistant treasurer. 


2 ° * 


C. A. Stutzman, after 22 years with 
Sinclair Refining Co. as sales pro- 
motion manager, now operates Aro 
Sales & Service, Allston, Mass. Since 
taking over last year he has added 
the following sales representatives 
to the organization: J. T. Mullen, 
Bangor, Me., handling sales in Maine, 
New Hampshire and Vermont; F. W. 
Brooke, Windsor, Conn., handling 
Connecticut, Rhode Island and west- 
ern Massachusetts; and R. B. Patton, 
Boston, handling sales in that city. 
Mr. Stutzman, who has remodeled 
his office and service department, 
reports that his sales representatives 
are factory-trained in sales and serv- 
ices and also get field training on 
actual calls and service matters, 


* 2 


Robert M. Hays, with Timken-De- 
troit Axle Co.’s sales department for 
several years, has been made sales 
manager of the trailer axle division, 
and K. J. Mitchell, a veteran of many 
years with the trailer axle division, 
has become assistant sales manager 
of that division. 

x + 4 

L. A. Dixon, president of Pittsburgh 
Dubois Co., Rockwell Manufacturing 
Co. subsidiary, now is vice president 
of Rockwell’s meter and valve divi- 
sions. He joined Pittsburgh Equit- 
able Meter Co. in 1926 as assistant 
to the president and remained in 
that capacity when the company be- 
came a division of Rockwell 
C. B. Johnson, chief engineer of 
Nordstrom valve division of Rockwell, 
became chief engineer of Rockwell's 
Pittsburgh Equitable Meter division, 
and F, R. Gilmore, chief engineer of 
the meter and regulator divisions of 
Rockwell, became director of research 
for the Pittsburgh division. 


a * * 


Harry A. Lageman has joined The 
Trailmobile Co., Cincinnati, as man- 
ager of distributor sales. In the 
trailer industry for the past 14 years, 
he was general sales manager for 
American Bantam Car Co., Butler, 
Pa., for the past year... Alan Wad- 


dell, who formerly handled distributor 


sales as well as truck body and re- 
frigerator sales, continues as head 
f the latter two divisions. 
x - ° 
Ilarvey S. Firestone, Jr., chairman 
of Firestone Tire & Rubber Co., re- 
cently was awarded the French gov- 
ernment’s Cross of Chevalier of the 
Legion of Honor “in recognition of 
outstanding service to agriculture 
throughout the world.” 
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Mr. Doelling 


Mr. Klopfenstein 


Gerald J. Klopfenstein, head of 
Bowser, Inc.'s meter sales division 
for the past year, has taken over the 
newly-created post of assistant to the 
vice president and director of sales, 
Fred S. Ehrman. . . James E. Doell- 
ing, manager of the sales engineer- 
ing division, succeeded Mr, Klopfen- 
stein. Mr. Klopfenstein started with 
Bowser 25 years ago and served in 
production engineering, drafting, de- 
Signing, engineering, planning and 
saies engineering before taking over 
the meter division last year. Mr. 
Doelling has been with Bowser since 
1937. 


* * * 


Several personnel changes have 
taken place at the B. F. Goodrich 
Co.: ©. E. Carroll, general manager 
of the Associated Lines division, has 
retired after 30 years and has been 
replaced by M. G. Huntington, as- 
sistant general manager of that divi- 
sion, which handles the merchandis- 
ing of the company’s tires, tubes, 
accessories and repair materials . 

FE. A. Holsten, manager of the De- 
troit district, replacement tire sales 
division, has resigned and was suc- 
ceeded by T. C. Yarnall, manager of 
store merchandising for the past two 
vears ... R. J. (Judd) Loomis has 
retired as manager of the San Fran- 
cisco district, replacement tire sales, 
after 18 years in that post and 36 
years with the company... His suc- 
cessor, W. R. Dakan, has been re- 
gional store manager in the Pacific 
sales division for the last four years 

. Gerald A. Geer, manager of the 
Seattle district, replacement tire 
sales, has been assigned other duties, 
and O. K. Lynn, general district su- 
pervisor at Seattle, replaces Mr. Geer. 


* * * 


M. F. (Mike) O'Neil, manager of 
the dealers’ relations department of 
Firestone Tire & Rubber Co. for 27 
years, recently marked 30 years’ 
service with the company. 


- * + 


J. P. (Pat) Moran, branch manager 
of the New Orleans plant, Inland 
Steel Container Co., since 1943, has 
advanced to assistant general sales 
manager at the company’s Chicago 
office. He has been with Inland Steel 
since 1927. 


Equipment 





OKLAHOMA 





KELLEHER EQUIPMENT CO. 


1717 €E. Ist St., Ph. 2-2889 
Tulso 4, Okla. 


Tokheim-Curtiss-Lincoln-Wheaton 
Buckeye-Granco-Gates-Armco 
Sales Service & Parts 


PENNSYLVANIA 








NEPTUNE METER CO. PRODUCTS 


Marlow Centrifugal & Granco Rotary Pumps 
Truck Tanks—Hose—Reels—Storage Tanks 


Industrial Meter Specialists 
Gasoline & Oil Equipment 


H. W. BUZZARD COMPANY 


Conshohocken, Penna. 





E. O. HABHEGGER CO. 


Fairmount Ave., at 24th St. 
PHILADELPHIA, 30 


Equipment for 
The Petroleum Industry 


BULK PLANTS 
TRUCKS—SERVICE STATIONS 








RUTLEDGE EQUIPMENT CO. 
334 Bivd. of Allies Pittsburgh, Pa. 
Rutledge Service Station Flood Lights 
G&B Equipment—Buckeye Valves & 
Fittings 
Granco Pumps & Meters—Air 
Compressors 








West. Penn. Oil Equipment Co. 
512 Sandusky St Cedar 8822 
Pittsburgh 12, Pa. 


Bulk & Service Station Equip. 
Erie Computing Pumps 
Pittsburgh Equitable Meters 
Yale & Towne Pumps 


PENNINGTON EQUIP. SALES CO. INC. 
442 Tinsman Ave Williamsport 39, Pa 
Wayne Pump Company Products 
Marlow Centrifugal & Blackmer Rotary 
Pumps — Truck Tanks — Hose Reels— 
Storage Tanks Pittsburgh Equitable 
Meters Gasoline & Oil Equipment 


TENNESSEE 








Computors and Meters Rebuilt 


CARL E. HUDSON 


903 Gilmore Ave., Nashville 4, Tenn. 
Service Station Equipment 


Gas Pump Computor Wheels 
Refinished Like New 
Write for Complete Information 


WEST VIRGINIA 





SMITH METERS 
H. H. TRUITT 


1403 8th Ave. 
Huntington 1, W. Va. 


Westinghouse Air Compressors 
Service Station or Bulk Plant Equip. 
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Survey Shows Service Stations Carry 
Many Brands of TBA and Motor Oils 


NPN News Bureau 


CHICAGO-—If any so-called “pres- 


sure’ has been applied by oil mar- 
keters to compel their dealers to 
carry certain brands of motor oil, 
tires, spark plugs and other TBA 


merchandise, the results are not ap- 
parent. This fact was incidentally 
revealed in a pilot study of 200 serv- 
ice stations and garages in New York 
City recently made by Hearst news- 
papers, and reported by Wallace M. 
Hughes in a talk before the Oil In- 
dustry TBA Group here Dec 6-7. 
Instead of there being a restricted 
number of brands carried by deal- 
ers, just the opposite is the case, if 


Percent of 


resuits of this survey prove to be 
Brand of = = 
Gasoline Sold = 7 
Mobil 1a 2 
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Texaco 
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Sunoco 
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Texaco 


Esso 


sunoco 


typical of the entire country. In 200 
calls it was dscovered that 53 differ- 
ent brands of motor oil were on sale. 
There were also 30 brands of tires, 
37 different tubes, 31 brands of anti- 
freeze, 33 makes of batteries, 15 kinds 
of spark plugs, 36 makes of fan belts, 


41 different solvents, 43 radiator clean- 


ers, 52 auto waxes, 38 auto polishes, 
23 different makes of bnake linings 
and 29 different oil filters—all in only 
200 gasoline outlets. 


“If somebody has been trying to 
put the pressure on,” said Mr. Hughes, 
“I think they have done a pretty 
poor job, because the distribution and 
sale of TBA merchandise is now high- 
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ly competitive.” He displayed a chart 
showing the competing brands of mo- 
tor oil carried by dealers handling 
each of ten brands of gasoline. 
The percentage figures for some 
of the major oil company dealers 
should not be interpreted literally, 
because of the small sample. Out 
of a total of 200 there might be as 
few as two or three dealers listed 
for some of the gasoline brands. It is 
apparent from the figures that the 
sample for some gasoline brands was 


extremely small, but taken as a 
whole the figures do indicate that 
a significant number of _ dealers 


carry competing brands of motor oi 
and TBA in addition to the brands 
furnished by their gasoline suppliers 

Other charts show the equally larg: 
variety of tires, batteries and anti 
freeze carried by each group of out 


lets. Charts. are reproduced here 
with: 
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Phillips and Sinclair ‘Regretfully Rescind 35c Crude 


Increase; Product Prices Ease in All Refining Areas 


The conviction that higher crude prices were nec- 
essary to fulfill the industry’s long-term obligations 
to the country was “regretfully” abandoned late last 
week by its two leading proponents, Phillips and Sin- 
clair, when they reduced their crude oil prices 35c per 
bbl. in all fields where they buy, effective Dec. 17. 
The reductions spelled the end of $3.00 oil in Texas 
and Midcontinent areas, and represented a return to 
price levels generally posted by principal purchasers 
in all major fields east of the Rocky Mountains. 


Product prices continued to ease in light trading in 
all refining districts. Leading sellers such as Stand- 
ard of Ohio, and Socony-Vacuum made reductions 
ranging from 0.2 to 1c in their distillate fuel prices. 
Other price declines were witnessed at coastal points 
and in the Midwest. 

Whether higher crude prices are a necessity for ful- 
fillment of long-term oil requirements may never be 
proved—in 1948, at least—for supply outpacing de- 
mand in what K. S. Adams, Phillips’ president, termed 
“an unusual combination of circumstances’’ rendered 
support of such prices impossible. Sinclair Prairie, 
in announcing its 35c reduction said, “a further rea- 
son for the step now taken is that since the increase 
posted (by us) became effective, the situation has 
greatly changed as indicated in a statement by the 
chairman of the Texas Railroad Commission that 
there is now a ‘serious oversupply of crude oil.’ ” 


The “unusual combination of circumstances, all op- 
erating in the same direction’’ which Mr. Adams cited 
in part were increased imports (now over 500,000 
b/d), decreased exports, recent shipping strikes, and 
unseasonably warm weather throughout the principal 
heating oil consuming areas of the nation. 


Other smaller buyers of crude who returned to 
their old postings were Barnsdall, Malco Refineries, 
Inc., Derby Oil, Midland Co-Operative Wholesale, 
Shamrock Oil & Gas Corp., and New Mexico Asphalt 
& Refining Co., all on Dec. 17; and National Co-Op- 
rative Refinery Assn. on Dec. 18. 


Easing in product prices was pointed up by Ohio 
Standard’s general reductions of 1c at the tank car 
evel and 0.5c at tank wagon in its distillate prices at 
ll Ohio delivery points, announced Dec. 16 and ef- 
ective Dec. 20. 

Reductions for competitive reasons of 0.2c in its 
‘erosine and No. 2 prices were posted by Socony- 
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Vacuum Oil Co. at Syracuse, Burlington and Rutland, 
effective Dec. 16, 17, and 18, respectively. 

Other fuel oil prices to weaken included No. 2 fuel 
in the Midwest, down 0.125c to 8.5¢ on a refiner’s re- 
duction and No. 6 fuel for barge shipment at New 
York Harbor, down 15c on a supplier’s offer at $2.65. 
Moreover, the New York supplier said he could find no 
takers at his new price. 

At the Gulf, a cargo of No. 2 fuel went for 7.75c 
per gal. on what the seller called a “distress” sale; 
although for one day only, this price penetrated by 
0.25¢ the 8c low which has prevailed in Gulf seller 
quotations during most of 1948. 

Tanker fixtures and some lubricating oil prices also 
declined during the week. The Sun Oil Co. on Dee. 
15 announced cuts of $1.05 per bbl. in the company’s 
wholesale prices for solvent refined oils at Marcus 
Hook. Two liberty tankers were fixed on Dec. 14, one 
clean and one dirty, at USMC T2 rate, less 15%, for 
December coastwise; this rate was equivalent to 30% 
off the USMC wartime schedule for liberties. 


ATLANTIC COAST 
No. 6 Barge Price Declines 15c Bbl. 


The midway point in December witnessed a continued 
rise in inventories and decline in prices of residual and 
distillate fuels along the Eastern Seaboard. A 15c drop 
in the barge price for No. 6 fuel at New York Harbor 
featured the week’s price developments. 

Many East Coast observers were of the opinion that 
there now was more to fear from over- rather than under- 
supply of fuels. 

A large supplier indicated that he had adopted a mor« 
flexible new customer policy and that he now had taken 
on some new heating oil accounts. Several others said 
they had similar policies under consideration. On the 
other hand, some major marketers, prospectively short 
on tankers, reportedly had asked their secondaries “how 
much less” heating oil they could get along on during 
January. 

No. 6 fuel was offered 15c per bbl. lower at New York 
Harbor when a supplier reduced his barge quotation by 
that amount to $2.65. The majority of harbor suppliers 
reported quoting $2.80 for No. 6. 

Ranges of fuel prices continued to narrow at most 
Seaboard points. By the end of the week, 15 New York 
suppliers reported barge quotations of 10.2c for kerosine 
and 18 reported a price of 9c for No. 2 in barges. 

Diesel fuel prices were lower at Philadelphia when a 
major supplier reported dropping his shore-plant price 
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Summary of Daily Gasoline Prices (Dec. 14 through Dec. 





U. 8. Moter (ASTM octane) Fg 
78-78.5 octane (Premium): =. 20 
Oklahoma (Group 3) ..... coccee . (1)11-12(1) (1 
Midwestern (Group 3 basis) obe00eccteese (1)11.25-12(1) a 
N, Tex, (For shpt. to Tex. & N.M. dest’ns) (2)11.8—-13.3(1) (2 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) (1)11.375-11.75(2) 1 
B. Tex. (Truck Tnsp.) ....ccccccccece eee (2)11.5 12(1) el 
Cent. W. Tex. (Truck TNSEP.) cccccccceces (1)11.5-11.75(1) (1 
73-75 octane (Regular): sit aa 
Oklahoma (Group 3) .. ccc cceccccceces (1)10 25 10.75(1) 
Mid-Western (Group 3 SOO phere Repee (1)10.25-10.75(1) 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) (2)10.75-11 .3(1) 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) (1)10.375-10.75(2 
E. Tex. (Truck Tsp.) ....-sccsccseccscess (2)10.5-11(1) (2)10 
Cent, W. Tex, (Truck Tnsp.) .....-+.-+++- (1)10.5-10.75(1) (1)10. 
63-66 octane: 
Oklahoma (Group 3) .....ceeeceeeeceeees oma 
Mid-Western (Group 3 basis) .......+++.+- 9.875(1) 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) os 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) 10.25(2) 
EB. Tex. (Truck Tnsp.) ....-cccccccsscvecs 


Cent. W. Tex. (Truck Tnsp.) ..........-- 10.25(1) 


60 octane & below: 


Oklahoma (Group 3) ......ceseeeeeees eoee (1)9.625 10( 4) 
Mid-Western (Group 3 basis) ........+.++- (1)9.5-10.25(1) 

N. Tex. (For shpt. to Tex. & N.M. dest’ns) (1)10-10.511) 
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me Se, Cee BILD a ciccoecckeuees sé (2)9.75-10.5(1) (2)9 


Cent. W. Tex. (Truck Tnsp.) ....-cesseee (1)10-10.4(1) 


Motor Gasoline, 78-78.5 oct. (Premium) (b) 


(1)10 
(2)10 
(2)10 
(1910 


i0(1) 


(159.62 1) 
(1)9.625-10.375(1) 
(1)10-10.5(1) 
(1)9.625—-10(3) 
75—-10.5(1) (2)9.75-10.5(1) (1)9.75-10.5¢1) 
(1)10-10.4(1) 





Friday Thursday Wednesday Tuesday 
Dec. 17 Dec. 16 Jee. 15 Dec. 14 
12(1) (1)11.125-—12(1) (1)11.125-12(1) (1)11.125—-12(1, 

. 25-1211) (1)11.25-12(1) (1)11,.25-12/1) (1)11.25-12(1) 
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(4)10.375-10.875(1) (4)10.375-10.875(1 
(2)10.375-10.75(2) (2)10.375-10.75(2 
(2)10.75-11.3(1) (2)10.75-11.3(1) 
(1)10.375-10.75(2 (1)10.375-10.75(2 
(1)10.5—-11(1) (1)10.5-11(1) 
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(1)9.625-10(4) 
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(1)10-10.5(1) 
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DD i660 520 60% 6000640046660040 00040 (1)11-13/1) (1)11-13(1) (1)11-13(1) (1)11-13(1) (1)11-13(1) 
MATIMOTS, DATHOS 2c ccccccccsvecesccesece 10.9(1) 10.9(1) 10.9(1) 10.9(1) 10.9(1) 

Motor Gasoline 78-78.5 oct, Gena (ce) 

New York harbor oveve cece seee ** sees ee 

New York harbor, barges eee Seseeconece oe +s) ‘ cee os 
oe eae aeiete (1)12.75-13.7(1) (1)12.75-13.7(1) (1)12.75-13.7(1) (1)12.75-13.7(1) (1)12.75-13.7(1 
PENG, BOPRED occa. voces svi0ccseeeve 12.65(1) 12.65(1) 12.65(1) 12.65(1) 12.65(1) 
Baltimore SS Ee ee ae (1)12.5-12.75(1) (1)12.5-12.75(1) (1)12.5-12.75(1) (1)12.5-12.75(1) (1)12.2-12.75(1) 
Baltimore, barges .............-.cececee 12.65(1) 12.65(1) 12.65(1) 12.65(1) 12.65(1) 

Motor Gasoline 74-76 oct. aan) (b) 

New York harbor ... ape “et re (1)10.5-12(1) (1 .5-12(1) (1)10.5-12(1) (1)10.5—-12(1) (1)10.5-12(1) 
New York’ harbor, barges” Sa ae (1)10.4-11.9(1) (1 4-11.9(1) (1)10.4-11.9(1) (1)10.4—-11.9(1) (1)10.4-11.9¢1) 
a ie eee (2)11 .5-12.2(1) (2 5-12.2(1) (2)11 .5-12.2(1) (2)11.5-12.2(1) (2)11.5-12.2(1) 
UNeENe, BREED occcccccssecessececs (1)11.4-11.8(1) (1 -4-11.8(1) (1)11.4-11.8(1) (1)11.4-11.8(1) (1)11.4-11.8(1) 
RE re err (1)10-12(1) (1 12(1) (1)10-12(1) (1)10-12(1) (1)10-12(1) 
CID. on 't0 b006.0.6086060600 0000 (1)9.9-11.4(1) (1)9.9-11.4(1) (1)9.9-11.4(1) (1)9.9-11.4(1) (1)9.9—11.4(1) 

Motor Gasoline: 

Western Penna., Bradford-Warren: (1)11.75-12(1) (1)11.75-12(1) (1)11.75-12(1) (1)11.75—-12(1) (1)11.75-12(1) 
Oe Or err ee 

Western Penna., Other Districts: (2)11.75-13(1) (2)11.75-13(1) (2)11.75-13(1) 


Note: 
panies quoting the low & highs of the ranges. 


Gasoline prices are reported in each day’s Platt’s OILGRAM Daily Price Service. 


(2)11.75-13(1) (2)11.75-13(1) 
Figures shown in parentheses indicate number of com 


(b) Research octane rating is minimum of 5 points above Motor Method rating. 
(c) Research octane rating is minimum of 10 points above Motor Method rating 





0.3c per gal. to 9.4c and his quotation for bunkers 12c 
per bbl. to $3.95. 

Trading for the most part was light, with most buyers 
said to be merely “window shopping.” 
yas indicated in most products, particularly fuels. At 
New York Harbor, kerosine and No. 2 fuel were said 

be available to spot buyers at ‘0.2 to 0.25c below pub- 
lished offerings at “within the 
ranges of suppliers’ quotations’ were reported. No sales 
of lower-priced offerings were confirmed. 


casing of prices 


lows.”’ Gasoline prices 


GULF COAST 
Cargo of No. 2 Fuel Oil Sells at 7.75c 


Fuel oil and kerosine offerings continued to 
in number at the Gulf the past week, and one cargo 
sale of No. 2 fuel was disclosed at a price 0.25c below 
the low price quoted by suppliers for the product. Trad- 
ers generally reported fuel oil Gemand was exceptionally 
light for the season. 

Sale of 125,000-bbl. 
was disclosed 


increase 


cargo of No. 2 fuel on Dec. 10 
early in the week to an East Coast dis- 
tributor at 7.75c per gal. The seller, a large Independent 
supplier, said the cargo was in “distress,” and added 
he had no more to offer at that price. At the end of the 
week, three suppliers continued quoting on the low at 
8c for No. 2 cargoes. 

Current weakness in residual and distillate prices 
stemmed from exceptionally light demand, most sources 
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said. Only a few East Coast terminal operators wer 
reported in position to accept December cargoes, whereas 
the majority of fuel oil offerings were made for immediat« 
or early lifting. 

Prices for gasoline held relatively firmer than for fuel 
oils, according to reports. indicated that 
spot 70 oct. leaded gasoline Was available at 10.5c, 5 
jump regular grade at llc, and 8-jump premium at 11.7 

Cargo prices of suppliers were unchanged on the lows 
during the week. However, upper ranges of prices wer 
off sharply in several instances when an Independent 
supplier reported new cargo schedule with light product 
priced from 2 to 2.5c per gal. and bunker “C 
fuel down 60c per bbl. to $2.50. His new quotation for 
70 oct. leaded gasoline was 11.5c, and 9c for 53-57 d.i 
gas oil. 


Several traders 


lower 


MIDWESTERN (Chicago-E. St. Louis Area) 
Fuel Prices Weaken in Flooded Market 


Open market sellers, both refiners and tank car ma! 
keters, said prices for all products, except kerosine an 
range oil, were weaker the past week when the floo 
of products to the open market increased following r: 
cision on Dec. 17 of the 35c per bbl. advance in crud 
prices posted by Phillips in September and by Sinclai 
last month. 

At the close of the second week of December, produc 
prices still were on the decline. 2 fuel was off 0.25 


NATIONAL PETROLEUM NEW : 








on the low of the price range, and No. 3 oil was down 
0.125c on the low. 

Quotations reported for No. 2 fuel ranged from 8.5 
to 9.125c, Group 3, down 0.25c on the low, following two 
reductions of 0.125c reported by one refiner. No. 3 fuel 
ranged from 8.25 to 8.625c, Group 3, down 0.125c on the 
low when the same refiner reported his third reduction 
of 0.125c this month for that product. 

The jamming of fuel oil barges in the Chicago ship 
canal, which became serious early the past week because 
of lack of storage space, was reported relieved somewhat 
by the end of the week. 

Unseasonally warm weather, with temperatures up 
to 70 degrees reported. in parts of the Midwest, was 
blamed entirely by most trade sources for the retarded 
demand for heating oils. One refiner, however, said 
that his shipments of light fuels to Minnesota. and 
northern Wisconsin had been good. And a jobber in a 
small northern city reported his fuel oil gallonage for 
October, November and to date in December, was more 
than triple his gallonage for the fourth quarter of last 
year. By months his gallonage was: 


1947 1948 
October 10,000 36,000 
November 20,000 53,000 
December 30,000* 40,000** 


* Full month. ** First 15 days. 

The jobber added, however, that most of the gain was 
new business. 

Sum total of trading reported by tank car marketers 
the past week consisted of two cars of range oil at 9.125c, 
and “a few cars” at 9.25c, Group 3. No sales were dis- 
closed by refiners. A distributor reported buying five 
cars of No. 2 fuel at 10.25c, and five cars of kerosine at 
11.25c, both prices FOB Chicago. 

Group 3 quotations reported by refiners ranged from 
9.125 to 9.25c for range oil, 8.5 to 9.125c for No. 2 fuel, 
and 9.25 to 9.625c for 41-43 w.w. kKerosine. 


WESTERN PENNA. 
Refiners Say Crude Price Cut Insufficient 


Western Penna. refiners, commenting last week on 
the 50c per bbl. crude price reductions posted Dec. 11 
by South Penn Oil Co. and other leading buyers of Penna. 
grade oils, still were far from satisfied with the crude 
products price ratio. Claiming that recent sharp decline 
in prices for lubricating oils already “have more than 
discounted this decline in crude,” refiners contended 
that a further drop of 50c to $1.00 in crude prices would 
be necessary to enable them to compete with refiners 
in other areas on lubricating oils. 

Little change in the status of lubricating oils or of 
‘ther products was reported. The export market still 
was regarded by most sources as the key to overcoming 
the weakness still prevailing in lubes and wax, but most 
sources said the prospects or possibilities of improvement 
n foreign demand for either product were dim. 

Light products, technical white oils and petrolatums 
ontinued in strong demand, according to reports, with 
hipments and production in close balance. 

While demand for lubes and wax was light and came 
lmost entirely from domestic buyers, refiners held to 
heir price lines. Reports of price shading in neutrals 
ind bright stock persisted, but confirmation of lower 
rices was lacking. A refiner said he had “several 
thousand” gallons of 630 flash cylinder stock to sell at 
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_ 3lc, adding that he had turned down bids of 1 to 2c less 


2C 
for the material. Several buyers told of unsuccessful 
efforts to purchase carload lots of 25 pour bright in the 
26-27c range; most refiners asked 28c. 


MIDCONTINENT 
Gasoline, Fuel Oil Prices Reduced 


Record warm weather continued to hold buyer interest 
in fuel oils to a minimum and added to Midcontinent re- 
finers’ storage problems last week. Although gasoline 
demand remained good locally and some refiners said 
they were still having to allocate to regular customers, 
lower prices were reported for gasoline as well as fuel 
oils in several Midcontinent districts. Further price re- 
ductions also were reported in bright stock quotations. 

Oklahoma refiner posting $1.40 per bbl. for No. 6 fuel 
reported a number of sales to brokers at that price; 45 
cars for shipment this month to Wisconsin; and a total 
of 95,000 bbls. for shipment to Ohio, 45,000 bbls. to be 
delivered in December and the balance in January and 
February. Quotations reported by other Oklahoma re- 
finers for No. 6 ranged upward to $2.31 per bbl. 

Heavy fuel was down on the high of price range in 
East Texas when a refiner reported 15c reduction in his 
price to $2.55 per bbl., making new range $1.90-2.55. 

Following several 0.125 to 0.5¢c price reductions, gaso- 
line quotations reported by Oklahoma refiners as week 
ended ranged from 11 to 12c for premium, 10-25 to 
10.75¢ for regular, and 9.625 to 10c for third grade. In 
West Texas, prices reported by refiners for the three 
grades, respectively, ranged from 11.375-11.75c, 10.375- 
10.75c, 9.625-10c, and in Arkansas, 11.5, 10.5c, and 9.75c, 
respectively. 

As the week ended, price ranges for light fuels reported 
by Oklahoma refiners stood at 9-10.125c for 58 and 
above Diesel and for No. 2 straw fuel 8.5-9.125c. Reduc- 
tion of 0.125c in light fuel prices reported by an Arkansas 
refiner resulted in the following new quotations: 52 and 
below Diesel 8.75c, 58 and above Diesel 9c, No. 2 fuel 
8.625c, and No. 3 fuel 8.275c. 


CENTRAL MICHIGAN 
No. 3 Gas Oil Down 0.75c Per Gal. 


Price for No. 3 gas oil was down 0.75c per gal. on 
the low of the range in Central Michigan the second week 
of December, but prices for other products generally 
were reported unchanged by refiners. Inventories of all 
products for the most part were described by refiners as 
“abundant” with mild weather holding back demand. 

Quotations reported for No. 3 gas oil ranged from 11 
to 12c FOB Central Michigan, down 0.75c on the low, 
with one refiner reporting reduced prices for that product 
and two other distillate fuels; ranges for the latter, how- 
ever, were unchanged. Refiner said reductions were made 
“to help jobbers on their margins because of major com- 
pany competition” and not because he overstocked. Two 
other refiners said their shipments of light fuels were 
in excess of production. 





Crude Oil Prices 


Sinclair and Phillips rescind 35c increase in 
crude price (See p. 43). 

No other changes during week ended Dec. 18. 
See NPN of Nov. 24, p. 56-57, for complete 
crude price schedules. 
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OIL PRICE SECTION 


At Refineries and 
Terminals and by 
Tank Wagon 





Prices herewith are reproduced from Platt’s 
OILGRAM Daily Oil Price Service, associated 
with National Petroleum News, whose repre- 
sentatives in all NPN-OILGRAM offices de- 
vote their time exclusively to reporting oil in- 
dustry prices everywhere. 

Prices shown in tables are sales prices or 
quotations or genera! offers or posted prices by 
refiners, by pipeline terminal operators, and by 
tanker terminal operators; for current sales 
and shipments; for the business day or period 
stated; except Tank Wagon prices, prices are 
for bulk lots such as tank car, truck trans- 
port, barge; prices applying to barges or car- 
goes or truck transport lots only, so desig- 
nated; FOB refineries or terminals; in cents 
per gal., except per bbl. where $ sign is 
shown; wax and petrolatums in cents per 
pound; ex all fees and taxes; for erude oil 
and = products lawfully produced and trans- 
oo reported as received by OILGRAM and 

tional Petroleum News but not guaranteed; 
for subscribers’ private use only and not for 
resale or distribution or publication. Octane 
ratings are ASTM unless otherwise noted. Par- 
enthetical figures before and after prices indi- 
cate number of companies quoting the lows 
and highs of the ranges. For further details 
of price conditions apply to any NPN—OIL- 
GRAM office or see back of any OJILGRAM 
Price Service invoice. 

For complete price service delivered daily 
from nearest OILGRAM publishing office. New 
York, Cleveland and Houston, address Platt’s 
Price Service, Inc., 1213 West 3rd St., Cleve- 
mr (13), Ohfto. ‘Annual subscription rate in 

S.: $150 per year, payable in advance. 


Seine & Terminal Prices 


Gasoline 
Prices in Effect 

Dec. 20 Dec. 13 
OKLAHOMA (Group 3) 
78-78.5 Oct. 

(Prem. ) (1)11-12(1) (1)11.125-12(2) 

73-75 Oct. Reg. (1)10.25-10.75(1)(3)10. 375-11(1) 
60 Oct. & 


below 


(1)9.625-1014) (1)9.625-10.25(1) 

MID- WESTERN (Group 3 basis) 
78-78.5 Oct. 
73hrem.) - -(1)11.25-12(1) (1)11.25-12(1) 
ivriv cl. 

Reg. - +++ €1)10.25-10.75(1) (1)10.375-10.75(2) 
63-66 Oct, . 9.S875(1) 10(1) 
60 Oct. & 

below (1)9.5-10.25(1) (1)9.75-10.375(1) 
N. TEX. (For shpt, to Tex. & N.M, dest’ns.) 
78-78.5 Oct. 

(Prem. ) .(2)11.8-13.3(1 2)11.8-13.341 
73-75 Oct. ; : 

(Reg. ) (2)10.75-11.3(1) 


(3)10.75—11.3(1) 


60 Oct. r&below(1)10- 10.5(1) (1)10-10.5(1) 


W. TEX. (For shpt. to Tex, & N x 
Ay -M, aest’ns.) 
(Prem.) (1)11.375-11.75(2) (1)11.375-11.7 75(2 

73-75 Oct. 

Reg (1)10.375-10.75(2) (1)10.375-10.75(2 
63-66 Oct. .. 10 252) 75.10.7502 
60 Oct.& below(1)9.625-10(3) (1)9.625~-10(3) 
E. TEX, eee 3 oy a ) 

78-78.5 Oct (2 5-12(1) (1)11.5-12/1) 
73-75 Oct saa kcatin 


(1)10.5-1101) 


60 Oct.& below(2)9.75-10.5(1) (1)9 75—-10.5(1) 


CENT. W. TEX. (Truck Transpt.) 
78-78.5 Oct 
(Prem.) ..(1)11.5-11.75(1) (1)11.5-11.75(1) 


13-750ct. (Reg. )(1)10.5-10.75(1) (1)10.5<10 7 
63-66 Oct 10.25(1) 10.2501) 


60 Oct.& below(1)10-10.4(1) (1) 10-10.4(1) 


a (For shipment to Ark. & La.) 
78-78.5 Oct, “ 
(Prem, ) , 11.5¢1) 11.625 ) 
73-75 Oct. Reg 10.501) 10 625° ) 
60 Oct.& below, + 
unleaded 9.75(1) 9.875(1) 
KANSAS (For Kansas destinations only) 
78-78.5 Oct 
_.. (Prem. )_ -€1)11.7-12.75(1) (1)11.8-12.75(1) 
‘3-75 Oct. Reg. (1)10.7-11.75(1) (2)10.8—-11.75(1) 
60 Oct.& below(1)10.1-11(1) (1)10.1-11(1) 
WESTERN PENNA. 
Bradford-Warren : 
74-76 Oct. Reg. (1)11.75-12(1) (1)11.75-12(1) 


Other districts: 
74-76 Oct. Reg. (2)11.75-13(1) 


CENTRAL 


(2)11.75-13(1) 


MICHIGAN (FOB Central Michi- 
gan refineries. ) 
U.S. Motor: 
78-78.5 Oct 
(Prem.) © (1)13.25-15(1) (1)13.25-15(1) 
73-75 Oct. Reg. (2)12-14.5(1) -(1)12—14.5(1) 


Str. run gaso- 
line, excl. 
Detroit 
shpt 
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(1)9.25-12.5(1) 





SPECIAL NOTICE 


Owing to present short supply of many preducts, some sellers are withholding 
publie quotations or the posting of firm prices on some products but are giving 
OILGRAM tHe prices they otherwise would quote to trade in general and which 
today they confine mostly to their regular customers only. 


Prices in Effect Dec. 20 Dec. 13 
OH1O—Quotations of S.O. Ohio for delivery 
to Ohio points: 
73-75 Oct.. 14.75 14.75 
CALIFORNIA 
Los Angeles dist. : 
80-82 Oct. 
(Prem.) (1)14.85-16.1(1) (1)14.85-15.9(1) 
74-76 Oct 
(Reg. ) (1)13.35-13.6(3) (1)13.35-13.4(3) 
San Fran, dist 
80-82 Oct. 
(Prem.) (1)15.35—-16.6(1) (1)15.35-16.4(1) 
74-76 Oct. 
(Reg. ) (1)13.85—14.1(1) (1)13.85—-13.9(1) 
San Joaquin Valley 
80-82 Oct. 
(Prem,) (1)15.35-16.6(1) (1)15.35—-16.4(1) 
74-76 Oct. 
(Reg.) .(1)13.85-14.1(1) (1)13.85-13.9(1) 


Kerosine, Gas & Fuel Oils 


OKLAHOMA (Group 3) 








41-43 w.w. 

kero. . (1)9.25-9.625(1) (1)9.375-9.625(1) 
42-44 w.w  .(1)9 9.875(1) (2)9.375-9.875(1) 
Range oil . (2)9.125-9.375(1) (2)9.125-9.375(1) 
58 & above 

D.I. diesel. (1)9-—10.125(1) (1)9-10.125(1) 
No. 1 p.w...(1)8.875-9.375(1) (1)8.875-9.375(1) 
No. 1 straw.(1)8.875—9.25(4) (1)8.875—-9.25(4) 
No. 2 straw.(3)8.5—-9.125(1) (2)8.625—9.125(1) 


oh eee (1)$1.40—-2.31(1) (1)$1.40-2.30(1) 
14-16 grav 

SOG cccavc $2.00(1) $2.00(1) 
MIDWESTERN (Group 3 basis) 


41-43 wW.w. 
42-44 w.w.. 
Range oil 

58 & above 


(1)9.125-9. 625 (2) (1)9,25-9.62 5(2) 
(1)9.375-9.875(1) (199.3 375-9.875(1) 
.(1)9.125-9.25(2) (1)9.125-9.25(2) 





D.1, diesel. (1)9.5-10.125(1) (1)9. 5-10. 125/1) 
No. 1 p.w...(2)8.875-9.25(2) (2)8.875—9.25(2) 
No. 2 straw.(1)8.5-9.125(1) (1)8.75-9.125(1) 
ee .(1)8.25 -8.625(1)(1)8 3g wy hte 
a ©: senders (1)$1.50-2.00(1) (1)$1.50-2.00(1) 


CHICAGO—(FOB Chicage district amen & 
p.l, terminals; all fuel oil prices in cnt. per 
gal.) 


58 & above 
D.1, diesel. 11.05(1) 11.05(1) 
No. 6 fuel... 7.4(1) ge 
N. TEX. oe shpt. to Tex. & N.M. dest’ns.) 
41-43 w.w. eat a 625(1) (199-6. 9.625(1) 
42-44 w.w... 10(2) 
3 > ae (9. ‘6-10(2) (1)9.6-10(2) 
No. 2 straw. 9¢ 9(1) 
No, 6 fuel... $1. 30(1) $1.50(1) 
W. TEX, (For shpt. to Tex. & N.M. dest’ns.) 
41-43 w.w. 9.5(1) 9.5(1) 
42-44 ww. 10.5(1) 10.5(1) 
No, 1 straw. 9.25(2) 9.252) 
ie. 2 straw. (3)9-9.25(1) (3)9-9.25(1) 
Scenes ° 8.7511) 8.7511) 
No 6 fuel... $2.50(1) $2.50(1) 


KE, TEX. (Truck trnspt.) 


41-43 w.w. ..(2)9.25-9.5(2) (2)9.25-9.5(2) 


42-44 ww. ..(2)9.5-9.75(1) (2)9.5-9.75(1) 
58 & above 
D.I. diesel. (1)9-9.5(1) (1)9-10(1) 
No. 2 fuel... 9.2542) 9.2512) 
No. 6 fuel... .(1)$1.90—-2.55(01) gl 90-2.70(1) 


CENT. W. TEX, (Truck trnspt. 


41-43 w.w. ..(1)9.375-9.5(1) (1)9. 375-9.5(1) 
58 & abv. D.I. 

Diesel .... 9.25(1) 9.25(1) 
U.G.1, gas oll 8.5(1) 8.511) 
No. 1 fuel... 9.25(1) 9.2541) 
No. 2 fuel... 9(1) 9(1) 
No. 3 fuel... 8.75(1) 8.75(1) 
No. 6 fuel... $2.67(1) $2.67(1) 
KANSAS (For Kansas destinations only) 


42-44 W.w (1)9.625—-10.75(1) (1)9.75-10. 7511) 
58 & abv. D.I, 


Diesel (3)10-10.25(1) (2)10—10.25(1) 
No, 1 fuel (1)9.25-10.25(1) (1)9.25-10.25(1) 
No. 2 fuel...(1)9.125-10(1) (1)9.125-—10(2) 
No. 6 fuel...(1)$1.60-2.10(1) (1)$1.65—2.35(1) 
ARK, (For shipment to Ark. and La.) 

42-44 w.w. . 9 375 1) 9.501) 
Tractor fuel 9.75(1) 9.87511) 
Diesel fuel 52 

& below 8.75(1) 8.875(1) 
Diesel fuel 58 

& above 9(¢1) 9.12511) 

No. 2 fuel 8.625(1) 8.75(1) 

No. 3 fuel.. 8.375(1) 8.5(1) 
WESTERN PENNA. 

Bradford-Warren: 

45 w.w. eS a (1)11.25-12(1) 
No, 1 fuel. 11.95(1) 11.95(1) 

No, 2 fuel. (1)11-11.95(1) (1)11-11.95(1) 
No. 3 fuel. 11/1) 1141) 

36-40 gravity 11.95(1) 11.95(1) 
Other districts: 

45 w.w. (1)11.25-12.5(1) (1)11.25-12.5(1) 
47 w.w. . (1)12-12.5(2) (1)12-12.5(2 
No. 1 fuel (1)11.25-12.5(1) (1)11.25-12.5(1) 
No. 2 fuel...(2)11-12.5(1) (2)11-12.5(1) 
No. 3 fuel. ..(1)11-12(1) (1)11-12(1) 
36-460 gravity (2)11- 12.5(1) (2)11-12.5(1) 
CENTRAL ICHIGAN (FOB Central Michi- 
gan refineries.) 

Range oil .(1)12.125-13(1) (1)12.125-13(1) 
46-49 w.w. 

kero (1)12.5-13(3) (1)12.5-13(3) 

P. W. 

distillate 3)12.25-13(1) (3) 12.25-13(1) 
No. 2 light. . 

straw . (2)11.5-12.25(1) (1)11.5-12.25(1) 
No. 3 straw.(1)11—12(4) (1)11.75-12(5) 
U.G.1. gas oil(2)10-11.25(1) (1)10-11.25(1) 


| 


Prices in Effect Dec. 20 Dec. 13 
No, 5 fuel...(1)9.5—-10.25(1) (1)9.5-10.25(1) 
No. 6 fuel...(1)8.75—-10(1) (1)8.75—-10(1) 


OHIO—Quotations of S.O. Ohio for delivery to 
Ohio points: 


Kerosine 12.9 13.9 
CALIFORNIA 
San Joaquin Valley: 
40-43 wW.w. (1)12.6—-15.6(1) 12.6(1) 
Heavy fuel... $2.40(2) (1)$2.30—-2.40(1) 
Light fuel 

(PS 300).. 2.60(2) (1)$2.50-—2.60(1) 
Diesel fuel 

(PS 200). .(1)10-11.5(1) (1)10-10.1(1) 
Stove dist. 

(PS 100)..¢1)11.5-13(1) (1)11.5—-11.6(1) 


Los Angeles: 
10-43 W.w. 
Heavy fuel 

(PS 400). .(2)$2.25—2.35(2) 
Light fuel 


.(1)12.1-15.1(2) (2)11.9-12.9(1) 


(1)$2.15-—2.35(1) 


(PS 300). $2.55(4) (3)$2.45-2.55(1) 
Diesel Fuel 

(PS 200). .(1)9.5-11(1) (1)8.8-9.6(2) 
Stove dist. 

(PS 100)..(1)10.7-12.5(1) (1)9.25-11.1(2) 
San Franciscu: 
40-43. w.w...(1)12.6-15.6(1) (1)12.4-12.6(1) 
Heavy fuel 

(PS 400). .(1)$2.30-2.40(1) (1)$2.30-2.40(1) 
Light fuel 

(PS 300). .(1)$2.60—-2.73(1) (1)$2.50-2.60(1) 


Diesel fuel 
(PS 200). 

Stove dist. 
(PS 100). 


.(1)10-11.8(1) (1)10-10.4(1) 


.(1)11.5-13.3(1) (1)11.5-11.901) 


Lubricating Oils 


WESTERN PENNA. 
Prices are for sales made, or offers reliably 
reported, to jobbers & compounders only. 


VISCOUS NEUTRALS—No. 3 col. Vis. at 70° 
F 











200 Vis. = = beh 420-425 fi. 

O p.t. =< 5-38.5(1) (1) 
ae me 3 37.5(1) (1) 
: ty ‘ (1) 36.5(1) (1) 
25 
150 Vis. "(143 at *t00") 400-405 fi 

O p.t. .....(1)27.5-36.5(1) (1)27.5-36.5(1) 
10 p.t. . (1) 26.5-35.5(1) (1)26.5-35 5(1) 
15 p.t. . (1) 25.5 34.5(1) (1) 25.5-—34.5(1) 
a. AS. carse 24-27 24-27 
CYLINDER STOCKS 
Brt, stk., 145-155 vis. * at 210°, 540-550 fi., No 
8 col. 
oe ik esces (1)30.5-40.5(1) (1)30.5-40.5(1) 
15 p.t (1)29.5—39.5(1) (1)29.5-—39.5(1) 
Be BR. see's 28-31 28-44 
600 S.R. 

filter’bl. .. 28-31 28-36 
650 S.R. . 29-32 29-37 
GOO GB. scoces 30-33 30-39 
630 fi. 31-35 31-35 
MIDCONTINENT LUBES 
(FOB Tulsa basis. Bright stock, vis. at 210° 


Neutrals are 0-10 p.p. oils, vis. at 100°; 15- 
25 p.p. viscous neutrals generally are quoted 
0.5¢ under 0-10 p.p. oils; 15-25 p.p. nonviscous 
oils generally are quoted 0.25¢ under 0-10 p.p 
oils) 

Neutral Oils-Conventional 

Pale Oils Col. 


60-85 vis. 2 . (3) 10,25, 11(1) (3)10.25—-11(1) 
86-110 vis. ‘2 )10.75-11.25(1) (2)10.75-11.25(1) 
150 vis 3 (2)15-16(1) (2)15-16(1) 
180 vis 3.(3)16—-16.5(1) (3)16—-16.5(1) 
200 vis 3.(4)16—-17(1) (4)16-17(1) 
250 vis. 3.(3)17-18(1) (3)17-18(1) 
280 vis 3.(3)18-19(1) (3)18—19(1) 
300 vis. 3.(2)19-20(1) ¢2)19-—20(1) 
Red Olls oe. 
200 “— 5 16(2) 16(2) 
300 vi 5 19(1) 19(1) 
Cc ylinder Stocks: 
600 s.r., olive 

green’ 5 ‘ 21(2) 21(2) 
Black Oil . 18.5(1) 18.5(1) 
Bright Stock- Conventional 
200 vis. D: 

10-25 p.p. 31(1) 31(1) 
150-160 vis. D: 
0-10 p.p. .(1)27-28(4) (1)27-28(4) 
10-25 p.p. .(1)26-28(1) (1)26.5-28(1) 
150-160 vis. E 27(1) 27(1) 
120 vis. D: 
0-10 p.p. ..(1)25-27(2) (1)26—27(3) 
Bright Stock—Solvent 
150-160 vis. 0-10 

-p., 95 v.i.(1)35-36(1) (1)35—36(1) 


p 
Neutral Oils—Solvent 
170-180 vis., 


i eae 27(1) 27(1) 
200-210 vis., 

90-95 v.i...(1)24-27(1) (1)24—27(1) 
300 vis., 

95 v.i ‘ 26(1) 26(1) 
SOUTH TEXAS (Neutral Oils) 
(Vis. at 100° F. FOB refineries for domestic 


and/or export shipment.) 
PALE OILS: 


VIs. COLOR 

100 1%-2%..(2)9.5-11(2) (2)9.5-11(2) 
200 No, 2-3. .(4)12-13.5(1) (4)12-13.5(1) 
300 No, 2-3. .(5)13-14.5(1) (5)13-14.541) 
500 No. 

2%-3% «-(4)14-15.5(1) (4)14-15.5(1) 
750 No. 3- 4. - (4)15-16.5(1) (4)15-16.5(1) 
1200 No. 3-4. (8)16-17.5(1) (5)16-17.5(1) 
2000 No. 4. (3)17-18.5(2) (3)17-18.5(2) 


(Continued on next page) 
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Prices in Effect Dec. 20 Dec. 13 SPECIAL NOTICE 

RED OILS: Owing to present short supply of many products, some sellers are withholding public quotations 
100 No. 5-6.(2)9.5~-11(1) (2)9.5-11(1) or the posting of tirm prices on some products but are giving OLLGRAM the prices they otherwise 
200 No. 5- 6.(4)12-13.5(1) (4)12-13.5(1) would quote to trade in general and which today they confine mostly to their regular customers only 
300 mg eB ritrmry tei (5) 13-14.5(1) 

500 No. . (4)14-15.5(1) (4)14-15.5(1) . 

750 No. 5-6.(4)15-16.5(1) (4)15~-16.5(1) 

750 oa ree ite ee hi eae ott Atlantic & Gulf Coasts 

1200 No. 5-6.(5)16—17.5(1) (5)16—-17.5(1) Prices are of refiners, FOB tt i t inal rators, 
2000 No. 5-6.(3)17-18.5(2) (3)17-18.5(2) FOB thee pelle mae s, FOB their refineries & tanker terminals, and of tanker terminal ope 


> Ships’ bunkers prices are exclusive of lighterage Prices in etfect Dec, 20. 
CHICAGO (From Mid-Continent pl. erude) ee eee een —_— 





Neutral oils vis. at 100° F, 0 to 10 pp. — Oct. 78-78.5 Oct. 78-78.5 Oct. 74-76 Oct. “= Oct. 
; ’rem. Prem. Prem. Keg ex. 
view oo District Gasoline** Gasoline+ Gaselinet+ Gasoline** Gasoline* 
60-85—No. 2. 11.75(1) 11.75(1) N. Y. Harbor cents (1)11.5-13.4(1) (1)10.5-1241) 
86-100—No, 2 12.25(1) 12.25(1) do barges .. elses (1)11.4-13.3(1) abies (1)10.4-11.9¢1) 
150—No, 3... 16.5(1) 16.5(1) Albany 1)13.25-13.85(1) 13.5(1) (2)11.8-12.3(1) 
180—No, 3 .. 17.5(1) 17.5(1) Baltimore (1)11-13(1) (1)12.5-12.75(1) (1)10-12(1) 
200—No, 3 .. 17.5(1) 17.5(1) do barges apna 10.9(1) 12. 65(1) (1)9.9-11.4¢1) 
250—No. 2.. 18.5(1) 18.5(1) Baoen Monge 10.8(1) hace ‘ 8.8(1) o° 
Red Oils: Oo Darges 1U.3(1) re or 801) ese 
180—No. 5 17.5(1) 17.5(1) BOSLON «we wee cere (1)11.5-13.8(2) 13.5(1) (1)10.5-12.3(2) 
200—No. 5 17.5(1) 17.5(1) Charleston  . .. (1)11.1-12.75(1) 11.95(1) (2) 10. 1°12.5(2) 
250—No. 5 18.5(1) 18.5(1) ner’ gy > —— pppoe (1)12-13(1) ee me 11(2) 
280—No. 5 95 9.5 arges .. cea oess : 
+t Sad ata; ae oh Houston |. ....(1)12-18(1) (yi '2-13.15(1) ‘sa (2)11-12.5(1) (2)11-12 5(1) 
pe arg es een 2.5 2.5( o-~ (1)11- v4 
Note: Viscous oils, 15 to 30 p.p. are quoted Jacksonville ep1a 3 3- 137801) 12.311) ppd (5)11.3-12.25(1) 
a soo. Se © ae OOM secon. (3)12.3-12.75(1) 12.3(1) pees (4)11.3-11.75(1) 
Mobile ain : 12.3(2) 12.3(1) aes 11.33) 
Unfiltered Steam Refined cee * * —? New Haven ... ss (1)13.5-13.7(1) 13.7(1) nar (1)12-12.2(2) 
SS Sik 5-5 rice 19.5(1) New Orleans .(1)11-11.25(1) 1241) ; 10(2) 1141) 
160 won ae ay 5(1) 20/511) do barges (1)11-11,25(41) 1Zi1) ‘ 10(¢2) 11(1) 
Be Né« wownde 1.5(1) 21.5(1) Norfolk ... ‘ (1)11.3-12.25(1) 12.4(1) oe (1)10.3-11(1) 
Bright Stocks, 160 vis at 210° No. 8 color Pensacola .... 12.401) 11.41) 
0 to 10 p.p. 29.5(1) 29.5(1) Philadelphia (1)12.4-12.9(1) (1) 12.75-13.7(1) (2)11.5-12.2(1) 
15 to 25 pp. 3011) 29/1) do barges .. (1) 12.65-12.8¢1) 12.601) (1)11.4-11.801) 
30 to 40 p.p. 28.5(1) 28.511) Port + asmmand (3)12.3-12.75¢1) 12.341) eeee (4)11.3-11 75(1) 
E filtered | Near eee (1)13.25-13.3(1) 13.5(1) - (apes o oaces 

Cyl. Stock. 21.5(1) 21.5(1) rovidence (1)13.25-13.3(1) 13.5(1) (2)11.8-12(3) 
Note: To obtain prices delivered in Chicago a (2)12.3-12.75(2) 12.3(1) (4)11 HiT a+ _ 
add 0.6c per gal. ampa ..... in (3)12.3-12.75(2) 12.3(1) (5) 11.3- qi) 

Wilmington 
se WA wnedee (2)11.35-12.25(1) 12.25(1) (1)10.35-11(1) 
Natural Gasoline K H No. 5 Fuel No. 5 Fuel 
erosine— Gas-House o. No. 
(Group 3 & Breckenridge prices are to blend- N.Y. H: _— ote ~~ o Sus ae -— «0-09 pt.) byt ne 
ers on freight Basis shown below. Shipments “ ~ foo ett 4 i 17) (1)9.5-10(1) (6) tatty” ity ») $3 ° +4 
may originate in any Mid-Continent manufac- a aeese . Ste, 9 (35) St a eee 
Albany ...... (6)10.4-10.7(2) (1)9.2-9.5(1) 10.2(1) 3.91(1) 
turing di y : j 
iy Bs Baltimore ..(10)10.3-10.5(1) (10)9.1-9.4(2) 9.5¢1) ae 3.00(1) 
Grade 26-70 ... .8.5(Sales) 8.5(Sales) ms yg se), vee 3.05¢3) 
_ . r 7 ouge. ff S.¢¢1) 
FOB BREA KENRIDGE do barges . 9.7(1) 8.7(1) * - 
Grade 26-70 8( Quote) 8( Quote) 
. . Boston .....(13)10.4-10.5(1) (13)9.2-9.3(1) 10.2(1) (1)3.26-3.455(1) (1)3.259-3.35¢1) 
oe °¢1)10.1-10.701) (4)9.2-10.3(1) os . . 
° ouston ..... (1)9.125-10.25(2) (3)9-9.5(1) es 
LPG Prices do barges .(1)9.75-10.5(1) 9(2) 2.90(1) 
acksonville§ .(7)10.7-11.375(1) (6)10.3-10.8(1) os 
(Of refiners, FOB refineries, in cents per gal., Miami . » oe (5)10 7-10.85(1) 10.3(4) 
tank cars or transport trucks) Mobile ..... 10.7(4) 10.3(1) 
Com- Tn- Com- Indus- New Haven ..(6)10.4-10.7(1) (4)9.4-9.8(2) 
mercial dustrial mercial trial New Orleans.(2)9.7-11(1) (1)8.85-9.3(1) 
District Propane Propane Butane Butane do barges .(1)9.7-11(1) 9(2) ° . 
N.Y. Harbor... 9(2) 9(1) 9(1) “9(1) Norfolk ..(5)10.3-10.7(1) (3)9-9.5(1) 9.4(1) (1)2.94-3.02(1) 
Philadelphia .. 9(2) oeee oven ecee Pensacola .(1)10.5-10.8(1) es . . 
Baltimore - 911) cece esee eee Philadelphia .‘8)10.3-10.5(1) (7)9.1-9.4(2) 9.8(1) ‘ (4)3.09-3.18(1) 
Hastings, W. Va.8.25(1) -+. 8.25(1) eves do barges 10.2(5) 9(7) cs +. 
New Orleans. .6.375(1) oces esee eeee Pt. Everglades(6)10.7-10.85(1) 10.3(4) 20 
TEED ssccks 9(1) 9.25(1) Portland .(7)10.4-10.5(1) (7)9.3-9.4(1) 10.3(1) . 
‘a) Tank cars only. Providence ..(8)10.4-10.5(1)  (8)9.2-9.3(1) 10.2(1) (1)3.17-3.244(1) 
Savannah . (6)10.7-10.85(1) 10.3(4) os 
SE tceces (8)10.7-10.85(1) 10.3(7) 
Wilmington, 
Naphthas and Solvents nN. C, ....(6)10.2-10.7(1) (5)9.2-9.5(2) , 
(FOB Group 3) Correct for Dec. 13 also. Shown incorrectly in Dec. 15 NPN 
Stoddard 
oy Solvent (4)10.875-11.625(1) (4)10.875-11.625(1) etetion Ne. 6 Fust ay ht - Shore Plants 
° No. “ue arges Ships’ Bunkers Ships’ Bunkers Shore Plan 
npth - 25 75- 
- (4)11.375-12.125(1) (4)11.375-12.125(1) N. Y. Harbor .(8)$2.83-2.90(1) (1)2.65-2.80(12) $2.80(10) (1)$4.03-4.04(5) (2)9.5-9.8(1) 
ag « 7 2 94¢ ‘ i a 
Nth, (6)11.375-12. 125 (1) (6)11.375-12.125(1) sn me +e hy 2'30(3) 28012) 4.0412) Pm Sy 

nera ate 2.835 2.3 2 2)9.7-§ i 

Spirits. (5)10.375-11.125(1) (5) 10.375-11.125(1) Baton Rouge . _ 3.33(1) 2.301) oye eee ass 3.68¢3) at it 
Rubber Boston ... » ++ (5)2.855-; 3.055(1) 2.82512) (2)2.825-2.845(1) 4.08(1) (1)9.6-10.2(3) 

lv. . ; -11.37 875-11.37 Charleston ‘ 2 2.73(3) 2.73(2) 3.95(1) 9.4(2) 
Lasmesr (2)10.876-11.875(4) (1)10.875-11.875(6) Corpus Christi. 2.3 2.30(1) (1)2.30-2.55(1) (1)3.15-3.89(1) 

dil. ..(€3)11.625-12.625(1)(3)11.625-12.625(1) Houston ee 2 (3)2.30-2.51(1) 2.3014) 3.6501) (4)9.25-9.5(2) 
Benzol dil. (2)12.125-12.55(1) (2)12.125-12.55(1) Jacksonville Ptah: 2. StS) 4.32(3) et 
WES mote : New Haven 2.83513) 2.83512) (2)9.8-10.2(1) 
wae TERN PENNA. New Orleans 2 - (2)2.30-2.51(1) (2)2 30-2.51(1) (1)3.40-3.89(1) (2)9.4-9.425(1) 
ther Districts: Norfolk ...... 2.80(3) (4)2.77-3.07(1) 2.77(3) 4.06(1) (2)9.6-9.7(1) 
Untreated Npth. 12.5(1) 12.5(1) Pensacola : : : gs 
Stoddard Solv.(3)13-14(1) (3)13-—14(1) Philadelphia (2)2.83-2.85(4) (6)2. 80-2 85(2) (5)2.80-2.85(2) (1)3.95-4.10(2) (1)9.4-9.8(1) 
OHTO—Quotations of 8.0. Ohio for delivery to Port Everglades 2.74(2) 2.71(2) 2.71(2) 4.32(1) , 

Ohio ints: Portland .. 2.83(2) 2.82511) 2.825(1) (2)9.7-9.8(1) 

VM&P Naphtha, Mineral Providence 2.83(3) (1)2.80-2.83(1) 2.80 2) 9.6(2) 

Spirits & Stoddard Savannah 2.7913) 2.76(3) 2.76(3 4.32(1) 10.313) 

Solvent .. 16 16 Tampa . - 2.66(4) 2.63(5) 2'63(4) 4.32(2) 10.3(5) 
tubber solvent 15.5 15.5 Wimiesten, 

E. TEXAS (Truck Trnspt.) x. ¢ . ; naen ——- 3.96(1) 

Stoddard ** Motor Method & Research octane ratings are approximately same. t+ Research octane rating 

solv. .€1)10.75-11.25(1) (1)10.75-11.25(1) is minimum of 5 points above Motor Method rating. tft Research octane rating is minimum of 10 


KANSAS (For Kan. Dest’n, only) 
Stoddard i 
Solv. .(1)11.375-12.375(1) (1)11.375-12.375(1) 


points above Motor Method rating 


Correct for Dec. 6 & 13 also Shown incorrectly in Dec. 8 & 15 NPN 


(Additional Gulf Coast prices on page 48) 


WAX 
WESTERN PENNA, (Bbis, C.L.) 
White Crude Scale: 
22-124 A.m.p 5.75(4) (3)5.75-9(1) 
24-126 A.m.p 5.75(4) (3)5.75-9(1) 
CHICAGO (FOB Chicago District refinery of 
yne refiner in bags or 100 Ib. cartons, carloads. 





Lake Port Terminal Prices 
Prices in Effect Dec. 20 


Carloads, slabs loose, 0.7c ee, ee points Buffalo Cleveland Detroit Toledo 
ire EMP (ASTM methods); add 3 . to con- 

4 78-78.5 Oct. Ethyl ..... ces. weenee <ai> °  “‘seeeite 
ert into AMP. ThE WOE, concccocccecs eee = aaadae ti‘; reaps 
Fully refi BONNE in v0.08 60 cccvcecthpanue~an. tA) 940408 12.4(1) 
122-124 . — 77 2.7 Diesel Fuel ..... 11(1) ee (1)11.3-13(1) 
SORE cccce 7.8 . 7.8 No. 1 Fuel 13.75(1) 11.8(1) (1)11.7-13.75(1) 
io. Zee 8 s No, 2 Fuel -(1)10.9-11.75(1) wwe 11.35(1) (1)10.7-11.5(1) 
30-132 ..... 8.05 8.05 Me DB POE scccccccoens 13(1) 11.1(1) (1)11-13(1) 
32-134 8.3 8.3 No. 5 Fuel 10.15¢1) (1)9.05-9 .45(1) (1)8.58-9(1) 
35-137 ..... 8.7 8.7 No. 6 Fuel (1)98.7-9.701) 9.75(1) (1)8.8-9.2(1) (2)8.33-8.75(1) 
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Refinery & Terminal Prices (Continued) 





NPN Gasoline Index 


—— Tank 

"Cents Per Gal. 
Dec. 20 .. 14.64 11.19 
Month ago 14.60 11.25 
Year ago . és 14.17 10.59 


Dealer index is an average of ‘‘un- 


divided’’ dealer prices, ex-tax, in 
cities. 
Tank car index is weighted average 


of following wholesale 
regular-grade gasoline, 
or terminals: Okla., 
Penna., Calif., 


markets for 
FOE refineries 
Mid-Western, W. 
N. ¥. Harbor, Philadel- 











phia, Jacksonville, Boston and Gulf 
Coast. 

Mid-Continent Lubes 
(At Gulf; in packages, FAS, New Orleans. 


in bulk, FOB terminals) 
Prices in Effect Dec, 20 


Bright Stock Steel Drums Bulk 
D color, Vis. at 210° 
150 vis., 0-10 p.p.(1)40.5-43(1) (1)28.5-30.8(1) 


Neutral Oil Col. 


200 vis. 3. 18.8(1) 


Wax 


aun" points are AMP, 3° higher than 
rices are for carload lots. Domestic 
Bou are FOB refinery; scale in bags or 
bis.; fully refined, slabs loose. Export prices 
are FAS; scale in bags or bbis.; fully refined 
in bags or cartons. 


Prices in Effect Dec, 20 


New Orieans N.Y. N.Y. 
Crude Scale Export Domestic Export 
122-4 wh, kaa 5.75(2) jane 
124-6 wh. 5.8(1) 5.75(2) (1)5.5-6.25(1) 
Fully 3 
123-5 (2)6.9-6.96(1) — 

25-7 .. 8(1 (1)6.96-7(2) (1)7.7-7.95(1) 
128-30 . 8.1(1) (1)6.96-7.1(2) (1)7.7-8.05(1) 
130-32 .8.3(1) (1)7.3(2) (1)8-8.25(1) 
133-5 8.35(1) (1)7.26-7.35(2) (1)8.1-8.3(1) 
135-7 . 8.6(1) 7.6(2) (1)8.4-8.55(1) 
138-40 . 9(1) (1)7.86-8(2) (1)8.4-8.95(1) 
143-5 .. 10.1(1) (1)8.63-9.1(1) (1)9.4-10.05(1) 
148-50 . 12.5(1) 11.5(1) 12.45(1) 


Naphtha 


Prices in Effect Dec, 20 


V.M.&P. Mineral 
Naphtha Spirits 
New York 
 cdesee 15(4) 14(5) 
Philadelphia .... 15(4) 14(5) 
Baltimore ...... saad 13.5(4) 
are 15.5(4) 14.5(5) 
Providence ..... oe 14.5(3) 


Export Prices 
Effect Dec, 20 
Mexican Gulf Ports 


U. 8. Dollars per Bbi. 
Bunker C Diesel 


Prices in 


(Ships’ (Ships’ 
Bunkers) Bunkers) 
Tampico . na oe $2.45 $3.75 
Veracruz : 2.45 — 
Minatitlan 2.45 3.75 
Pacific Coast 
ee $3.16 $3.95 
EE 0 06.00.60.00-d0 3.16 ‘ 
ee SD nv esscneece 3.16 3.50 


Pacific Coast 
Prices in Effect Dec, 20 
(In Ships’ Bunkers, Diesel Fuel Bunker C Fuel 


er Deep Tank Lots) (P.S. 200) (P.S. 400) 
San Pedro, 

Calif $3.35(4) $2.20(4) 
San Francisco 3.5604) 2.25(4) 
Portland, Ore. 3.77(4) 2.50(4) 
Seattle, Wash 3.77(4) 2.50(4) 

Petrolatums 

WESTERN PENNA, (Bbis., carloads; tank 
car, 1 to 1.5¢ less.) 
Snow White. (1)6.375-8(1) {1)6.375-8(1) 
Lily White. ..(1)6.125-7.25(2) (1)6. Sarpaweia 
Cream White. (1)5.875-6.75(2) (1)5.875-6.75(2) 
Light Amber. tise see ance (1)4.375-5.5(1) 
Amber .....(1)4 1) (1)4.125—5.25(1) 
a eer (1)4.5-6.135(1) (1)4.5-5.125(1) 


SPECIAL NOTICE 
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Owing to present short supply of many products, some sellers are withholding public quotations 
or the posting of firm prices on some products but are giving OILGRAM the prices they otherwise 
would quote to trade in general and which today they confine mostly to their regular customers only. 


Gulf Coast—Cargoes, Domestic & Export, All Ports 


Cargo prices are FOB ship at Gulf, minimum of 20,000 bbls., 


refiners, export agents, or tanker terminal operators. 
indicates the number of companies quoting that price. 


Aviation Gasoline 


Grade 115/145 (AN-F-48) 18(1) 

ee SEO CREEUERD 5 cccensicesscscccusene 16.25(2) 

OUD ESO CAE) onc occ 2000s cc ccccees 4.75(1)-15.25(1) 
Grade 80 (AN-F-48) 14.25(1) 


Motor Gasoline Leaded 
*78-78.5 Oct. (Premium) 
178-78.5 Oct. (Premium) 

Tt78-78.5 Oct. (Premium) 
"74-76 Oct. 


(Regular) 9(1)-10.5(2)-11(1)-12(1) 
'74-76 Oct. ae ee neh eet 9(1)-11(2)-—11.5(1)—12(1)-13.5(1) 
70-72 Oct PA ateeeeues a6 *$.5(1)-10.125(1)-10.5(1)-11(1)-11.5(1)-12(1) 


11(1)-11.25(1)-11.75(1) 
1.75(1)-12(1)-12.5(1) 
12(1)-12.5(1) 


* Motor Method & Research octane anainae are approximately same. 


t Research octane rating is minimum of 5 


points above Motor Method rating. 


tt Research octane rating is minimum of 10 points above Motor Method rating. 


Kerosine & Light Fuels 


12.75 


41-43 kerosine 9(3)-9.75(1)- > 2(2)- 10.5(1) 
No. 2 Fuel 8(3)-8.5(1)-9¢ 
Diesel & Gas Oils 
43-47 Diesel index 8 .25(1)-9(1)-10(1) 
48-52 Diesel index e” eecceccccccccccscsccse§ $.20(1)-0(1)-—9.25(1)—10(2) 
53-57 Diesel index ph od wanes cater aon .. 8.375(2)-9(1)-9.501) 
Heavy Fuels—Cargoes 
No. 5 Fuel, 0-10 p.t. SP Er ee Er rer 
Bunker C Fuel na ’ os aon x ‘ $2.25(4)-$2.46(1)-$2.50(1) 
Heavy Fuels—Ships’ Bunkers (ex lighterage) 
Below 28 gree. Mey Diesel . cecccevccvesvccse 3.15(1)-3 .40(2)-3.79(1) 
28 Grav. & above Diesel 60600 0000000 3.55(1)-3 .65(2)-3.89(1)-3.99(1) 
Bunker C Fuel .. ecccccccccccccccccccs a e9)—$2.50(1)-§2.51(3)-§2.55(1) 


Aviation Gasoline & Jet Propulsion Fuel 


Prices in Effect Dec. 20 


and are by refiners only to other 
The figure in parentheses after each price 
Prices in Effect Dec. 20. 


(1) 


(Prices are for tank cars, barge or truck transport lots; aviation gasolines meet Specification AN 


F-48, unless otherwise noted, jet fuel meets AN-F-32.) 


Aviation G Li 














District Grade 115/145 Grade 100/130 Grade 91/98 Grade 80 
New York, N. Y. 19.85(1) 18.1(3) (2)16.6-16.7(1) (1)15.7-15.85(1) 
Boston, Mass, .. cece 18.2(1) 16.7(1) ecee 
Portland, Me. .. ecee PP ee. 17.8(1) 
Phila., Pa. eee ecee 18. 10) 16.6(1) eses 
Baltimore, Md 18.1(2) (2)16.6-16.7(1) (1)15.7-15.85(1) 
Norfolk, Va 6a cece 18.1(2 16.6(2) 15.85(1) 
Charleston, s. Cc. eses 18(2) 16.5(2) 15.75(1) 
New Orleans, La. 18.75(1) 17(2) 15.5(2) 14.75(1) 
(Baton Rouge) 4 a 
Houston, Tex, .. 18.75(2) 17(3) 15.5(3) 14.75(2) 


Tanker Market Report 


Supplied by Dietze Inc., New York, N. Y., 
agents. Wherever reference is made to U SMC, 


oil & ship brokers & 


10.45(1) 
(1)10.45-10.501) 


Jet Fuel(JP-1-2) 


tank steamer chartering 
it is to be considered the USMC rate in effect June 


30, 1948 for vessels over 14,000 TDW. The rates shown under the headings ‘‘Last Paid’’ & ‘‘Owners 


Ask’”’ refer to vessels over 14,000 TDW. 


dollars per ton. Approximate rates in cents per bbl. 


All rates shown are on basis of tons of 








2240 pounds & in 
may be determined by dividing per-ton rate 


by following conversion factors: gasoline, 8.7; kerosine, 7.9; No. 2 fuel. 7.5: 30 gravity crude 
7.3; No. 5 fuel, 6.9; bunker ‘‘C’’, 6.5. 
LAST PAID OWNERS ASK 
Gulf New York (Clean) . USMC less 15% ($2 4226 ») USMC flat 
(Dirty) USMC less 10% ($2.565 USMC flat 
N.W.1I U.K./Continent USMC less 5% ($6.: 5 USMC flat 
Ras Tanura North Hatteras USMC less 2% % ($12.3825) USMC less 5% 
UNITED STATES FLAG CHARTERS 
VESSEL TDW CARGO TRADE RATE LIFTING 
12/10 FORT MOULTRIE 15,500 Dirty Pers. Gulf/USNH USMC less 2! Early Jan 
12/13 HENRY L. ELLSWORTH 4,500 Dirty Tampico/Santa Rosalia $6.40 Mid Dec 
12/13 BALTIMORE TRADER 15,000 Dirty Venez. /USNH USMC less 5% Mid Dec 
12/14 SOCONY T-2 15,000 Dirty Carib./France ist 2 voys.USMC less 2! Jan 
To Be Named (1 voy: — monthly) Last 10 voys USMC less 71. % 
12/14 SANFORD B. DOLE 9,500 Dirty ‘arib./USNH USMC less 15% Dec 
12/15 LA BREA HILLS 15,500 Clean USGulf/Calif USMC less 5% Mid Dec 
12/15 ALBERT G BR OWN 9,500 Mol Cuba/USNH (2 consecs) USMC R.O. #404 ec 
less 15% 
12/15 RAMAPO 11,500 Dirty San Francisco/ Manila $11.25 Dec 
12/15 CATA 7 LA 9,500 Clean USGulf/USNH USMC less 15% Dec 
12/15 ABIQU 15,500 Dirty Venezuela/B.A.(11 consecs) USMC flat Dec. 
12/16 EV ISTAR 9,500 Dirty USGulf/USNH USMC less 10% Dec 
12/17 DEAN 9.500 Mol Cuba/USNH USMC R.O. 27404 Jan 
less 15% 

FEI a. AL 15,500 Dirty USGulforCarib./U.K.Cont. USMC less 5 Jan 

12/17 THI ABINS Part cargo Dirty Carib./USNH USMC less 10% Dec 
60,000 bbls 
FOREIGN FLAG CHARTERS 

CALLIROY 12,000 Dirty Carib. /USNH USMC flat Dec 

BRIGIT MAERSK 13,500 Dirty Pers. Gulf/French Med USMC flat Early Jan 

JOANNIS ZAFIRAKIS 15,500 Dirty Pers. Guif/French Med USMC flat Early Jan 

GIACOMO MATTEOTTI 8,000 Dirty Carib,./UKCont.(S consecs.)2 voys. MOT plus 5% Dec 

3 voys. MOT flat 
3 voys. MOT less 5% 

ADNA 9,000 Dirty Carib./UK Cont. MOT plus 5% Dec 

LAVERA 15,000 Dirty Carib./UK Cont MOT fiat Jan 

DALFONN 13,500 Dirty Carib./Islands MOT flat Jan 

AGEROEN 8,500 Dirty Carib. /Islands MOT plus 5% Dec 

CASTLES WOODS 15,000 Dirty USGulf or Carib./France USMC flat Dec. 

IRVINGDALE 8,500 Dirty Carib./U.K. Cont. MOT flat Dec 

BRIGIT MAERSK 13,500 Dirty 1 yr’s consecs. France USMC less 2% Dec. 


NATIONAL PETROLEUM NEWS 





& 
"Ss 


Le 


iG 
in 


in 


an. 


in 
ec. 


ec. 
an 
an 
ec. 


ec 
an 
an 
ec 


ec. 


vec 


vec. 


Ws 





Oil Price Section 





Commercial or consumer tank car, tank wagon, dealer and service 
station prices for gasoline do not include tazes; 


they do, however, in- 


Tank Wagon Prices 


clude inspection fees as shown in next column. Gasoline taxes, shewn in 


separate celumn, include 1.5c federal, and state taxes; aiso city and 


Inspection fees per gal., ; 
unless otherwise specified, are as follows: 


included in both gasoline and kerosine prices, 


Ala. 1/40c on gasoline; Ark, 1/20c; Fla. 1/8¢; Ill. 3/100c; Ind. 2/25c; 


county taxes as indicated in footnotes. Kerosine tank wagon prices also Kans. 1/50c; La. 1/32c; Minn. 5/200c; Neb. 2/100c; Nev. 1/20c; N, C. 
do not include taxes; kerosine taxes where levied are indicated in foot- 1/4c; N. D. 1/20c; Okla. 2/25c; S. C. 1/8c; S. D. 1/40c; Tenn, 2/5c; 


notes. Dealer discounts are shown in footnotes. These prices in effect 


and Wisc. 3/100c. 


Dec. 20, 1948, as posted by principal marketing companies at their head- 


quarters offices, but subject to later correction. 


Atlantic White Flash 


ATLANTIC (Regular Grade) 
REFINING Gaso- Gaso- Kero- 


line line sine 


T.W. Taxes T.W. 
Philadelphia, Pa 
Pittsburgh 
Allentown 
Srie 
Scranton 
Altoona . 
Emporium 
Indiana . 
Uniontown 
Harrisburg 
Williamsport 
Dover, Del 
Wilmington 
Boston, Mass 
Springfield 
Worcester 
Fall River ere 
Hartford, Conn 
New Haven 
Providence, R. I 
Atlantic City, N. J 
Camden 
Trenton ‘ 
Baltimore, Md 
Hagerstown 
Richmond, Va 
Wilmington, N. C 
Brunswick, Ga : 
Jacksonville, Fla 


ayerereror Totoro tot tt 
Cw ee ee ee ee OO 
1 Dt oh he ne ee ee 


Lt md 


BS DD ND ND Oo BS 65 09 G0 BS CON NS 0 ee a OO OO 


5 
5 
) 
) 
) 
) 
) 
) 
) 
) 
, 
) 

5 
) 
) 
) 
) 
) 
) 
) 
) 
> 
) 
) 
) 
) 
) 
) 


weyers Tt ts) 


Pwi-i-l 
Nw 


Mineral Spirits V.M.&P. 


T.W. T.W. 
Philadelphia, Pa. ... 15.00 16.5 
Lancaster, Pa. ..... 16.0 17.5 
Pittsburgh, Pa. .... 17.5 18.5 
Fuel Oils—T.W. 
1 2 5 6 
Phila... Pa. .... 13.5 12.0 S.5 7.75 
Pittsburgh ..... aes 12.9 ° 
Allentown ..... 14.1 12.6 
Wilmington, Del. 13.5 12.0 
Dover 12.3 
Springfield, Mass 13.1 
Worcester 12.6 
Hartford, Conn 12.6 


Taxes: 


Brunswick, Ga., kerosine price does not in- 
clude lc state tax. 


Notes: 


Kerosine—Thru Penna. & Del., add 2c per 
gal. for t.w. deliveries of less than 25 gals. 
at one time. 

Tank Wagon prices are to Dealers & Con- 
sumers. 


Mineral Spirits prices also apply to Stoddard 
Solvent; V.M.&P. prices also apply to Light 
Cleaners Naphtha, 


(N. B. Prices are Continental's 
‘“‘normal’’ prices, Current sell- 


CONT'’L 


OIL ing prices may be lower than 
‘“*normal’’ because of local com- 
petition.) 


Conoco Demand 
N-tane (3rd Gaso- Kero- 
(regular) Grade) line sine 
Tank Wagen Taxes T.W. 


Denver, Col. ... 14.8 13.8 7.5 15.9 
Grand Junc, .... 17.2 16.2 7.5 17.3 
Pueblo ebeccces - 15.8 14.8 7.5 15.5 
Casper, Wyo. ... 15.7 14.7 6.5 14.9 
Cheyenne ....... 15.8 14.8 6.5 16.4 
Billings, Mont. . 17.0 16.0 6.5 16.2 
Butte cocceces ee 18.0 17.0 6.5 17.9 
Great Falls .... 17.0 16.0 6.5 17.9 
Helena ...... 17.5 16.5 6.5 17.9 
salt Lake, U. .. 16.4 15.4 5.5 16.5 
Irwin Falls, Ida. 19.1 18.1 7.5 19.2 
Albuquer., N. M. 15.5 14.5 7.0 14.9 
ROWE coccseee 16.8 13.8 7.0 14.2 
santa Fe ....... 15.8 14.8 7.5 15.2 
Muskogee, Okla.. 14.0 13.0 7.0 12.9 
Jklahoma City . 14.0 13.0 7.0 12.9 
We ée0e6-ec cee 14.0 13.0 7.0 12.9 
Taxes: 


Gasoline tax column includes these city 
taxes: Albuquerque & Roswell, 0.5c; Santa Fe, 
ic; Cheyenne, 1c; Casper, ic. 


Notes: 
T.W. prices are to consumers & dealers. 


December 22, 1948 


Kerosine inspection fees only: Ala. 1/2c; lowa 1/50c; Mich. 1/5c¢ 


HUMBLE Humble 


(Regular) Gaso- 
OIL Tank Re- tine 
Wagon tail Taxes 
Dallas, Tex, ...-. 13.0 18 5.5 
Wee WORE csscces. 18.0 18 5.5 
EE caceseses 13.0 18 5.5 
San Antonio ..... 13.0 18.0 5.5 
Kerosine 
Tank Wagon Retail 
eee, TOE. seccces 12.5 17.0 
ie WENGE weenneces 12.5 17.0 
ree 12.5 17.0 
San Antonio ....... 2.5 17.0 


Notes: 


T.W. prices are to all classes of dealers and 
consumers 


Esso Gasoline 


IMPERIAL (Regular Grade) 
OIL " Kero- 





G lin G li sine 

T.W. Taxes T.W. 

Hamilton, Ont. .... 21.0 11.0 23.0 
BOMONRO 6.00 cccceces 21.0 11.0 23.0 
Brandon, Man. . 27.2 9.0 29.2 
WRG ccccccccss 25.4 9.0 27.4 
Regina, Sask wer 10.0 26.5 
Saskatoon ~- 26.5 10.0 28 .5 
ee, Alta S | 9.0 22.7 
‘algary ees 20.7 9.0 22.7 
ani er, B. B«. 25 10.0 24.0 
Montreal, Que. .... 21.0 11.0 23.0 
St. John, N. B. .... 18.0 13.0 22.0 
Halifax, N. S. .... 18.0 13.0 22.0 


Taxes: 
Gasoline taxes are provincial taxes. 


Notes: 

Prices are per imperial gal. which is 1.2 
U. S. gals. T.W. prices are to divided & un- 
divided dealers. 


Fire-Chief Gasoline 


TEXAS 


(Regular Grade) Kerosine 

co Dealer Gasoline Dealer 
sa T.W. Taxes T.W. 
Dallas, Tex. .... 13.0 5.5 12.50 
Fort Worth ..... 13.0 5.5 12.50 
Wichita vats oo we 5.5 12.50 
Amarillo ....... 13.0 5.5 12.50 
7 shtcescces See 5.5 12.50 
El Paso . 15.0 5.5 13.85 
San Angelo .... 13.0 5.5 12.50 
WeeD soscececer 13.0 5.5 12.50 
AMEE sccccscce 13.0 5.5 12.50 
eee 13.0 5.5 12.50 
San Antonio .... 13.0 5.5 12.50 
Port Arthur .... 13.0 5.5 12.50 


Notes: 


Dealer t.w. prices apply also to all classes 
of consumers with minimum delivery of 50 gals 
Effective Dec. 13 


CHEVRON 


CALIFORNIA (Reg- Av. Gaso- Kero- 
STANDARD ular) 80 line sine 


T.T. Taxes T.T. 


San Fran., Cal. 14.1 17.6 6.0 15.6 
Los Angeles 13.6 17.1 6.0 15.1 
DEGERD cocescccess 15.4 18.9 6.0 16.9 
Phoenix, Ariz. 16.8 20.3 6.5 18.3 
Reno, Nev. ...... 16.6 20.1 7.0 18.1 
Portland, Ore. 14.7 18.2 6.5 17.7 
Seattle, Wash. .... 14.7 18.2 6.5 17.7 
SPOKANE .ccccccce 17.5 21.0 6.5 21.5 
TOOOUMA ceccvecsce 314.7 18.2 6.5 yA 
Boise, Idaho ..... 19.1 22.6 7.5 22.4 
Salt Lake, U. sce BES 19.4 5.5 16.5 
Honolulu, T. H. 15.1 18.6 7.5 16.6 
Fairbanks, Alaska. 26.4 29.9 3.5 33.9 
Juneau .... 16.1 19.6 3.5 19.1 
Taxes: 


Boise 7.5c tax applies to motor fuel only; 
avgas taxes are 1.5¢ federal, 2.5c state. Reno 
7c tax includes 1.5¢c county tax. Honolulu 7.5c 
tax applies to motor fuel only; avgas taxes 
are 1.5¢ federal, 5c territorial; Honolulu TT 
prices also do not include Hawaiian gross in- 


California Standard (Cont.) 


come tax of 1% to resellers, 2.5% to con- 
sumers, 


Notes: 

Resale & Commercial Gasoline: T.C, prices 
for Chevron (regular) are 0.25c per gal. below 
posted net tank truck prices; Pearl Oil (kero- 
sine) T.C. prices, 3c per gal. below posted net 
tank truck prices. 


Prices for Chevron Supreme (Ethyl) are 1.5c 
above Chevron (regular) Prices for Chevron 
Aviation $1 are 2c above Chevron Aviation 50; 
for Chevron Aviation 100, 5c above Chevron 
Aviation 80; for Chevron Aviation 115, 8&c 
above Chevron Aviation 50 


ESSO Esso Gasoline i 
(Regular Grade) Kero- 


STANDARD Gasoline Gasoline — sine 


Taxes T.W 





Atlantic City, N. J 12.6 4.5 13.3 
Newark .. ; 12.6 4.5 13 .% 
Baltimore, Md 12.5 6.5 13. 

Cumberland 13.7 6.5 14 

Washington, D. C 12.9 5.5 13 

Danville, Va 13.5 7.5 14 

Petersburg 13.1 7.5 14. 

Norfolk 12.4 7.5 13. 

Richmond i2.8 7.5 13. 

Roanoke . ‘ 14.4 7.5 15 

Cc harleston, W. Va 14.2 6.5 15 

Fairmont , 14.1 6.5 15.5 
Parkersburg 14.1 6.5 13.8 
Wheeling ‘ 13.8 6.5 16.4 
Charlotte, N. C 14.0 7.5 14.1 
Hickory 14.2 7.5 14.3 
Mt. Airy 14.5 7.5 14.6 
Raleigh 14.1 7.5 14.8 
Salisbury nie 13.7 7.5 13.8 
Charleston, 8. C 12.9 7.5 eo 
Columbia ; 14.3 7.5 ee 
Spartanburg 13.5 7.5 es 
New Orleans, La. 12.7 10.5 12.9 
Baton Rouge 12.4 10.5 12.5 
Alexandria 13.7 10.5 14.0 
Lake Charles 12.5 10.5 13.3 
Shreveport 14.0 10.5 13.0 
New Iberia 12.8 10.5 12.9 
Knoxville, Tenn 13.8 8.5 13.9 
Memphis 13.5 8.5 13.7 
Chattanooga 13.6 8.5 13.7 
Nashville 14.1 8.5 14.3 
Bristol .. 14.9 8.5 15.0 
Little Rock, Ark 14.1 8.0 14.3 


Mineral Spirits V.M.a&P. 


T.W. T.w. 
Newark, N. J. ...... 15.0 16.5 
Baltimore, Md. ..... 17.5 ecee 
Washington, D. C. .. 17.5 
Fuel Oll—T.W, Ne. 1 No. 2 
Atlantic City, N. J... 13.3 12.0 
INOWEEE, ccccgoccccec 13.3 12.0 
Baltimore, Md. ..... 13.1 11.9 
Washington, D. C. .. 13.5 12.3 
Norfolk, Va. ....... 13.4 11.4 
Petersburg .......++. 14.0 12.1 
Richmond .........-. 13.7 11.8 
Charlotte, N. C. .... 14.1 12.4 
DGGE éccccepeccec 14.3 12.7 
Raleigh ...... eee 14.8 13.3 
Charleston, 8. Cc. ase cove 11.8 
Columbia... se eeces Sone 12.9 
Spartanburg ........ sees 12.3 


Taxes: Louisiana kerosine prices do not in- 
clude lc state tax. 


Naphtha—Newark t.w. prices are for de- 
liveries of 200 gals. or more; less than 200 
gals., 0.5c over posted t.w. prices; steel barrel 
deliveries, 2c over posted t.w. prices. Baltimore 
& Washington prices are for t.w. deliveries 
of 25-99 gals., no discounts 


Notes: 

Gasoline T.W. prices are to consumers & 
dealers. 

Effective 11-22-48, minimum retail resale 
price of 16.6c for Esso Gasoline posted through- 
out New Jersev. 
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8/V S/V 
Grade Grade Grade Mobilgas Mobilfuel MOBILHEAT No. 5 No. 6 
Gasoline 80 91 100 (Regular Grade) Mobil Kerosine Diesel (No. 2 Fuel) buel Fuel 
Taxes T.W. T.W. T.W. T.c, T.W. T.C. Yard T.W T.C, T.W. T.C, Yard T.W. T.W. T.W. 
New York City: 
Manh, Orr 5.5 eee 19.5 13.3 14.3 ° 12.9 12.5 10.61 7.66 
Bronx, 5.5 = 19.5 13.3 14.3 » 12.9 12.5 10.61 7.66 
DE wovsacnena 5.5 ax 19.5 13.3 10.4 11.2 14.3 : 12.9 9.2 9.8 12.5 10.61 7.66 
Queens 5.5 Pia 19.5 13.3 ‘ ; 14.3 ' 12.9 j ae 12.5 10.61 7 . GE 
Richmond 3.5 et 18.9 a 13.2 10.3 10.7 13.6 ‘ 12.6 9.1 9.6 12.2 10.61 
Albany, N 5.5 20.3 21.3 23.8 11.5 12.8 10.4 10.6 os 9.7 12.4 9.3 9.5 12.0 10.3 8.6 
3inghumton 5.5 , 13.4 14.5 12.5 12.7 15.5 r 14.2 11.3 11.5 13.8 ~s 
Buffalo : 5.5 20.0 21.0 23.25 12.8 13.5 11.8 2.0 15.0 11.3 14.1 10.9 11.1 13.7 7 
Jamestown 5.5 20.4 13.3 14.4 2.1 a, 15.5 age 14.7 11.8 ‘ 14.3 , 
Mt. Vernon 5.5 os miedo 11.3 14.2 °12.9 . 10.0 °12.5 “33.9 
Plattsburg 5.5 . 14.3 + ey 11.9 15.2 : 10.6 °10.8 °13.3 
tochester 5.5 19.9 20.9 13.1 14.2 11.7 11.9 14.9 a6 13.7 10.5 11.0 13.4 
Syracuse. sacee’ Me 20.7 21 .7 12.8 13.8 11.6 11.8 14.5 11.0 13.6 7{710.4 (10.6 7713.0 
Bridgeport, Conn... 5.5 ee i3.3 10.5 10.7 a4 on 9.5 9.7 12.2 
Danbury 5.5 son 4 13.9 ae 11.8 a ~~ 10.7 13.0 
Hartford .. 5.5 ie 12.1 13.4 11.1 11.3 10.3 13.0 9.9 10.1 12.6 
New Haven 5.5 19.5 12 13.3 10.4 10.6 9.8 12.5 9.4 9.6 12 
Bangor, Me. 7.5 °24.3 °12.3 °13.7 11.4 15.0 °10.6 °13.3 °10.2 °12.9 
Portiand 7.5 21.9 22.9 11.8 13 10.4 14.2 9.7 12.6 9.3 12.2 a 
3oston, Mass 4.5 i7.2 18.2 20.45 11.8 13.1 10.4 , 14.3 9.6 12.7 9.2 . 12.3 $3.759 $3.41 
Concord, N, H, 5.5 ‘ we 13.8 . 12.4 A; 13.6 10.9 13.2 ae 
Lancaster 5.5 15 13.1 16.2 14. <4 11.7 14.0 
Manchester ie 5.5 13.6 - 11.9 15.2 " 13.2 “2 10.5 12.8 
Providence, R. I 5.5 18.3 19.3 11.8 13.1 10.4 11.0 14.1 9.6 12.6 9.2 9.6 12.2 $3.794 $3.13 
turlington, Vt 6.0 Sd a‘ 12.8 13.8 i.e 11.5 a2 11.0 13.7 t10.0 110.2 712.8 
Rutland . a. oe ios ‘ : : 14.5 11.9 ‘ 13.9 »ee 10.7 13.2 
Correct for Dec. 15 also. °° Effective Dec. 9. Shown incorrectly in Dec. 15 NPN 
t Effective Dec. 17. ttf Effective Dec, 18 tf Effective Dec. 16. 
Tank Wagon Prices: Buffalo N. Y. City Rochester Syracuse Boston Hartford Providence 
PE CE + dekesbutebece selceebubouasaae 16.5 15.0 17.5 18.5 16.0 17.5 16.5 
Wes. DUNN 64.0.6:00 66.4060666b00 seb 866 18.5 16.5 19.0 25.0 17.5 19.0 18.5 


Taxes: N.Y.C. prices do not include 2% city sales tax applicable to price of gasoline (ex tax). 
Discounts: Diesel—0.5c per gal. for single delivery of 800 gals. or more. 


Notes: Gasoline T. W. 
Notes: Syracuse 
No. 


OHIO 
STANDARD 


V.M.&P, 


A viation Gasoline-Cons, T.W. 


Sohio Esso 
Avia. Avia. Esso Esso 
Gasoline 62 80 Avia. Avia, 
Taxes Clear Clear 91 100 
Akron 5.5 20.0 22.0 23.0 26.0 
Canton 5.5 20.0 22.0 23.0 26.0 
Cincinnati 5.5 20.0 22.0 23.0 26.0 
Cleveland 5.5 20.0 22.0 23.0 26.0 
Columbus 5.5 20.0 22.0 23.0 26.0 
Dayton 5.5 20.0 22.0 23.0 26.0 
SAR coe ce 5.5 20.0 22.0 23.0 26.0 
Mansfield 5.5 20.0 22.0 23.0 26.0 
Marion 5.5 20.0 22.0 23.0 26.0 
Portsmouth 5.5 20.0 22.0 23.0 26.0 
Toledo 5.5 20.0 22.0 23.0 26.0 
Youngstown 5.5 20.0 22.0 23.0 26.0 
Zanesville 5.5 20.0 22.0 .0 26.0 


Taxes: Effective Jan, 


1, 1948, hangar 


State Tax Exemption Form A-10 to supplier. 


operators can purchase 


prices are to Consumers & Dealers. 
price is in steel barrels. Jamestown t.c. prices are delivered prices; all other t.c. prices 
5 fuel prices at Boston & Providence are for 15-60 p.t. oil; at other points, for 0-10 p.t. oil. 


Sohio X-70 Gasoline 
(Regular-Grade) 


Naphthas & Solvents—Cons. T.W. 


are FOB bulk terminals. 


Con- Re- S.R, D.C. V.M.&P Sohio 
sumer sell- Sol- Naph- Naph- Varno- Sol- Kerosine No. 1 No. 3 
T.W. ers 8.8. vent tha tha lene vent T.W. Sohio-Heat Sobio-Heat 
18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 14.5 °14.5 °13.5 
18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 °14.5 °14.5 °13.5 
18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 °14.5 "14.5 °13.5 
18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 °14.5 °14.5 °13.5 
18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 °14.5 °14.5 °13.5 
18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 °14.5 °14.5 °13.5 
18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 14.5 14.5 13.5 
18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 °14.5 °14.5 *13..5 
18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 °14.5 °14.5 °13..5 
18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 °14.5 °14.5 °13.5 
18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 14.5 14.5 13.5 
18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 °14.5 14.5 °13.5 
18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 °14.5 °14.5 °13..5 
aviation gasoline less 4c per gal. State Road Tax by supporting purchase with 


Discounts: Esso Aviation—on contract to hangar operators and resellers, 2c off consumer t.w. 


Fuel Oils—Prices shown are for t.w. & drum deliveries of 50 gals. or more; prices for deliveries 
Naphthas—To contract consumers off t.w. prices (except Lucas County) 300 to 999 gals., 0.5c; 


5000 or more gals., 


1.5c. 


of less than 50 gals. are 0.5c¢ higher. 
1000 to 2499 gals., 0.75c; 2500 to 4999 gals., 1c; 
Lucas County: less than 50 gals., tank wagon price, 50 to 249 gals., 0.50c; 250 to 499 gals., 1c; 500 gals. or over 1.5c 


Notes: Renown (third-grade) gasoline prices are same as X-70 unless other wise noted. S.S. prices are at company-operated stations. 


° Effective Dec. 20. 


INDIANA 
STANDARD 


Red 


Blue Crown (3rd Grade) 
Red Crown (Reg. Grade) 


Red Blue 


Cr’n, Cr’n, Cr’n. Gaso- Kero- 
I 


Cons. Dir. Dir. line sine 
T.W. T.W. T.W. Taxes T.W. 
Chicago, Ill. 17.7 15.7 15.2 4.5 15.9 
Decatur ‘ - 17.5 16.0 15.5 4.5 15.7 
ny: 60¢seeveee 17.7 16.2 15.7 4.5 15.9 
Peoria ......-+. 17.6 16.0 15.5 4.5 15.7 
Evansville, Ind. . 17.7 16.2 15.7 5.5 15.9 
Indianapolis ° B.8 B64 ccce Bee B.3 
South Bend ..... 18.3 16.8 score OBS BS 
Detroit, Mich. .. 16.9 15.4 .... 4.5 14.9 
Grand Rapids ... 16.9 15.4 .... 4.5 14.9 
BORROW ccc ccccs 3.9 TH ccce OS BD 
Green Bay, Wisc. 18.1 16.6 16.1 5.5 16.3 
Milwaukee ...... 17.9 16.4 15.9 5.5 16.1 
La Crosse ...... 37,8 26.8 ccc O89 WO 
Duluth, Minn. 3.0 36.8. cco: €86 M2 
Mpls.-St. Paul 4 an eee Ge Ww. 
Mankato ....... 17.7 18.2 15.7 5.5 15.9 
Des Moines, la. . 17.1 15.6 15.1 5.5 15.3 
Mason City ..... 17.5 16.0 15.5 5.5 15.7 
St. Louis, Mo.... 17.1 15.6 15.1 4.5 15.3 
Kansas City 16.4 14.9 14.4 5.0 14.6 
St. Joseph 2.8 BED .ocos So MS 
Fargo, N. D. 7.5 2.8 Be.8 Be 26.9 
Huron, 8S. D. ... 18.2 16.7 16.2 5.5 16.4 
Wichita, Kans. .. 14.9 14.1 13.6 5.5 13.8 
Omaha, Neb. Beck 2S cove 6.5 W.3 
Stanavo Aviation Number 80 

Cons. T.W. Taxes 

Detroit, Mich. 22.3 4.5 

Pargo, NM. D. cscpocee 21.7 5.5 

a es Bh sheceece 21.2 5.5 

Indianapolis, Ind. .... 20.9 5.5 

Kansas City, Mo. .... 19.4 5.0 

(Cont’d in nezt column) 


Oleum V.M.&P. Stani- 
Spirits Naphtha sol Taxes 
(Prices are base prices before discounts) 


CRICRBO ccccce 19.5 20.5 20.0 4.5 
SE necsces Meek 22.1 21.6 4.5 
. C., Mo. 18.2 19.2 18.7 1.5 
i SMD ocasc 18.9 19.9 19.4 1.5 
Milwaukee 19.7 20.7 20.2 5.5 
Minneap’ls 19.5 20.5 20.0 1.5 
Fuel Oils T.W. 

Chicago 

Standard Stanolex 
Heater Oil Wurnace Oil 
1-09 gals. ....cccoee . 15.5 14.8 
100-149 gals. ....... 14.5 13.8 
150 gals. & over..... 14.0 anes 
150-399 gals. ....... eee 13.8 
400 gals. & over..... 13.3 
Stanolex Stanolex 
Fuel A Fuel C 
1-749 GRIB. «cccccces 10.55 9.8 
750 gals. & over..... 9.8 9.05 
Stanolex Furnace Oil 
100 gals. 
1-99 gals. & over 
Indianapolis ........ 14.9 13.9 
CO errr 14.3 13.3 
Milwaukee 14.9 13.9 
Minneapolis 14.6 13.6 
GR. BOGED cccccccccec 14.0 13.0 
Kansas City ........ 13.4 12.4 
Taxes: 
Gasoline tax column includes these city 
taxes: Kansas City, 1.5c; St. Joseph, & St. 
Louis, 1c. Naphtha tax column includes 1.5c 


federal & state taxes, lowa kerosine prices do 
not include 4c state tax. State sales, occupa- 
tion, consumer & use taxes to be added where 
applicable. 


STANDARD 
KENTUCKY 


Covington, 
Lexington 


Louisville 


Paducah 


Jackson, Miss. 


Vicksburg 
Birmingham, 
Mobile 
Montgomery 
Atlanta, Ga. 
Augusta 
Macon 

Savannah 
Jacksonville, 
Miami 


Ala.. 


Fla. 


Pensacola 
Tampa 


Taxes: 


Gasoline tax colt 


Diesel 
Crown Gaso- Kero- Fuel 
Net line sine Net 
Dealer Taxes T.W. T.W 
13.5 8.5 15.5 15.1 
15.7 8.5 15.5 15.1 
15.0 8.5 14.8 14.4 
14.8 8.5 14.6 14.2 
14.4 7.5 14.2 13.8 
13.9 7.5 13.7 13.3 
14.4 8.5 14.7 13.8 
13.9 9.5 14.2 13.3 
14.5 9.5 14.8 13.9 
14. 7.5 14.4 14.0 
15.1 7.5 14.9 14.5 
14.6 7.5 14.4 14.0 
13.9 4.5 13.7 13. 
13.9 gk 5 13.7 13.3 
14.1 8.5 13.9 13.5 
14.0 9.5 13.8 13.4 
13.9 8.5 13.7 13 
imn includes these city & 


county taxes: Mobile, 2c city; Birmingham, | 
county; Montgomery, ic city & 1c county; Per 


sacola, lc city. Other taxes not included 
prices: Georgia, kerosine, 1c; Montgomer 
kerosine & diesel, 1c; Mississippi, kerosine 


diesel, 0.5c, 


Notes: 


pr 


Consumer t.w. pr 
ices. 


ices are same as net dea 
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CLASSIFIED 





For Sale 


FOR SALE: Two 4100 gallons 3 compartment 
semi-trailers. 1 Fruehauf the other Butler 
twin. Both in good condition throughout. 
W. B. GIRVIN, INC., Leola, Pa. 


FOR SALE: Wholesale and retail gasoline, oil 
and accessory business. Gasoline sales for 
1948 better than one million gals. A good 
going business for 21 years. BOX 528. 


FOR SALE: 1946 Ford Fuel Oil Tank Truck 
New Motor, Two speed rear end; tires 825 x 
20—10 ply tires are good. Fully equipped with 
meter, hose, pump and working every day. 
Reason fcr selling due to getting larger truck 
and tank. SIMONSON OIL CO., 127 W. Mil- 
waukee Ave., Ft. Atkinson, Wisconsin. 


For Sale 





TANK CARS 
For Sale 
2—8,000 gallon Class II tank cars, 
coiled 
3—8,000 gallon Class II tank cars, 
non-coiled 
40—50 ton trucks, AB brakes 
AAR—ICC condition 
CANAMEX COMPANY 
Alamo National Bidg. 
San Antonio 5, Texas 


need Jobbers 











FOR SALE 

Stream-lined ‘‘Diamond T’’ tank truck 
with hose, reel and meter; capacity 600 
gallons, 4 compartments. Ideal for 
multiple small deliveries. Must sacrifice 
for large capacity truck. 

E. E. FENTON 

Westfield, N. Y. 


STEEL STORAGE TANKS 
Horizontal or Vertical—New, State re- 
quirements and gallonage required. 

W. H. DYER COo., INC, 

1859-P Railway Exchange Bidg. 
St. Louis 1, Mo. 


Distributors Wanted 


Export Agent Available 


Positions Wanted 


PLANT MANAGER with wide experience 


INDEPENDENT OIL, COMPANY, expanding 
Competitive two gallon cans 
one quart cans, bulk oils BOX 526 


OILMAN WITH excellent connections with 
principal foreign importers now in Europe 
and returning to U.S.A., January or February 
1949 desires connection with oil concern 
ested in export. BOX 530 


inter 


in 


manufacture of lube oils and allied prod 


ucts, desires connection with aggressive 
ganization, 
technical background BOX 524 


Executive ability, business 


or 


and 














FOR SALE 
One—International Harvester Tractor, 
KS7, 1946 model, 35,000 miles, with 
3600 gallon Black-Diamond gasoline 
transport, three compartments, 600, 
1200 & 1800 gallons. Both in perfect 
shape, $4,250.00. 

TANK CAR OIL CORP, 

Vernon 1942 
Atlanta, Ga. 








FOR SALE 

We have for immediate delivery 3000 
gallon, 5000 gallon, 6000 gallon, 9000 
gallon, 10,000 gallon & 12,000 gallon 
storage tanks suitable for underground 
or above ground installation. All fabri- 
cated from %” and bearing Under- 
writers label 

MODERN WELDING COMPANY, INC. 

East 12th Street, Box 573 
Owensboro, Kentucky 








TRANSPORT BARGAINS 


2000 gallon Army Refueler Modei F2A, 
complete with pump. 


3—Model U70 1942 Autocars, refuelers, 
1650 gallons equipped with 3 com- 
partments, pump, meter, and 2 reels. 
UDELSON TRUCK SALES,INC. 

3218 Weodland Ave., Cleveland 15, Ohio 








FOR SALE 


4000-gallon 2-compartment Butler twin- 
tank semi-trailer, built in 1940 for 
present owner. Equipped with 10:00x 
22 tires, Budd wheels, Westinghouse 
airbrakes, Brodie meter, quantrol, 
ticket printer, electric hose reel, 100 
feet 1%” hose and nozzle, metering 
cabinet (right side). This is a hand- 
some lightweight unit in first class 
condition, ready to roll. Guaranteed. 
Price $1850.00. 


Brockway 154WH tractor, mileage 
78000. Purchased October 1946. Car- 





bon and ring job completed at 60000. 
Unit equipped with Snyder gas tank, 
air-operated Eaton 21500-pound axle, 
Elliston electric sanders, power takeoff, 
Yale & Towne 80-gallon per minute by- 
pass head pump, 10:00x22 Budd wheels, 
airbrakes, air horn, heater, etc. Guar- 
anteed. Price $3800.00. 


Pictures of equipment furnished on re- 
quest. 
PETROLEUM SOLVENTS COMPANY 
of PA, 
Butler, Pennsylvania 





FOR SALE 
STEEL STORAGE TANKS 


2—8000-Gallon, Tank Car Tanks, Coiled 
and Non-Coiled 


20—10000-Gallon, Tank Car Tanks, 
Coiled and Non-Coiled 


1—5500-Barrel, Vertical, Bolted Type 


OTHER TANKS TOO! 


IRON & STEEL PRODUCTS 
INC. 
43 years’ experience 


13456A 8S. Brainard Ave., 
Chicago 33, Illinois 


“ANYTHING containing IRON 
or STEEL’’ 





SALES EXECUTIVE 


Twelve Years of Sales and Sales Man 
agement Experience on East and West 
Coasts and in the South. Including 
Selling, Selecting, Training, Promotion 
and Writing Sales Manuals, both in 
Tangible and Intangible field. 36 years 
old, college graduate, references ex- 
cellent. Presentiy employed by Major 


Company. 
BOX 527 








Positions Open 





MARKETING MANAGER 


Large Independent Marketer of Pe- 
troleum Products is seeking a market- 
ing manager in metropolitan Boston; 
must have a record of success as this 
is an unusual position; excellent re- 
muneration and a share in the profits; 
replies kept confidential. 


BOX 522 














Wanted to Buy 





WANT TO BUY TANKS 
6—10,000 to 25,000 GAL. HORIZ. 
4—5,000 & 10,000 BBL. VERT. 
4—55,000 to 80,000 BBL. VERT. 

R. CC, STANHOPE, INC, 


60 E. 42nd St. 
N. Y¥. 1%, N. Y. 





Excellent Opportunity 
For 2 Men 
In Our CHEXALL Department 
The perfect man for the job would: 


Know tires, batteries and accessories; 


have catalogue experience; be able to 


edit all-inclusive specification and refer- 
ence manual; be able to assume com- 
plete supervision in time Reply, 


THE CHEK-CHART CORPORATION 


31 East Congress St. Chicago 5, Il. 














STEEL DRUMS 


We can furnish you with steel 
drums for fuel oil, lubricating 
oils, greases, etc. at any point. 
Let us have your requirements. 
We will also buy your empty 
drums. 

BUCKEYE COOPERAGE COMPANY 


3800 Orange Ave. Cleveland 15, Ohie 
Phone EXpress 3383 











SALES ENGINEER 


Permanent position open for chemical 
engineer, age 25-35, in sales department 
of prominent organic chemicals manu- 
facturer. Sales background and experi- 
ence in measurement and distribution 
of natural gas are required Consider- 


able travelling involved, 


WRITE BOX 529 
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MILLIONS OF BARRELS DAILY) 
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1948 NOV. DEC. 
RESIDUAL FUEL OIL STOCKS 
MILLIONS OF BARRELS Crude Oil Stocks 
100 (Bureau of Mines figures in thousands 
of barrels) 
Change 
from 
8 Dec. 4 Dee. IL Dec. 4 
Pennsylvania Grade 2,903 2,911 S 
Other Appalachian . 1,389 1,443 o4 
Lima-Michigan 985 993 
Illinois-Indiana 11,418 11,111 307 
Arkansas 3,531 3,626 95 
Kansas 9,066 8,902 164 
Louisiana: 11,911 12,516 60 
North 2,920 2,982 + 62 
Gulf 8,991 9,534 +543 
4 Mississippi 2,752 2,620 132 
New Mexico 6,024 6,200 176 
Oklahoma 27,052 26,622 130 
Texas: . : 114,010 116,893 2,88: 
2 East Texas 14,917 16,201 + 1,284 
West Texas 43,670 45,268 41,59 
Gulf Texas 28,591 28,672 1. $1 
Other Texas . 26,832 26,752 sO 
Panhandle .. 4,526 4,440 S6 
North 6,302 6,258 +4 
JF MAMJIJIASON D 2 9 16 2330 6 13 2027 4 II 1825 South 6,208 6,258 50 
OcT. NO DEC. Other , 9,796 9,796 
Rocky Mountain . 11,756 11,952 +196 
California 24,814 24,409 105 
CRUDE OIL STOCKS Foreign 6,321 7,537 +1,216 
MILLIONS OF BARRELS) Total gasoline bear- 
ing in U. §S . 233,932 237,735 3,803 
Heavy in California 9,739 9,777 3S 
Total located in Bu- 
reau of Mines’ East 
Coast District 14,603 15,599 





Daily Average Penna. Crude 


Runs to Stills 


(Compiled by National Petroleum Assn., fron 
reports of all companies refining Pennsylvani 
crude. Figures in bbls.) 


Week Ended Week Ended 
Dec. 11, 1948 Dec. 4, 1948 


57,215 67,803 


Week Ended 
Dec. 13, 194° 


54,815 
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REFINERY OPERATIONS 


(American Petroleum Institute figures in 





thousands of barrels of 42 gallons each. Gasoline 
Figures include reported totals plus esti- Production at Gas Oil & 
mate of unreported amounts and are Crude Runs to Stills Refineries Inc. Kerosine Dist. Fuel Oi! 
therefore on a Bureau of Mines basis.) Daily Average % Operated Natural Blended Production Production 
Week Ended Week Ended Week Ended Week Ended Week Ended 
Districts Dec. 11 Dec. 4 Dec. 11 Dec. 4 Dec. 11 Dec. 11 Dec. 4 Dec. 11 Dec. 4 
Ef hhh eid dha 69 code Kaden eee R52 887 99.8 103.9 2.414 " 283 284 1,307 1,268 
Appalachian (Dist. 1) 102 108 81.6 86.4 292 419 54 118 oe 
Appalachian (Dist. 2) 68 69 100.0 101.5 238 22 32 62 i 
Se er ec beckkaeeadees se 6h00 , 940 965 92.5 95.0 3,414 155 418 1,012 1,030 
MN MS ius x oss voided se ease * 423 441 85.1 88.7 1,657 178 160 120 531 
I nd ciate a oraek sschie Suk be Midas we ee See 228 236 77.0 79.7 1,123 S6 s4 163 151 
IE, Bc as bd o0.ce oka e sd debe 1,448 1,387 100.1 95.9 4,402 739 799 2,369 2.21 
LGN, GEE CORE «svc cic cc cr ccceseces 451 475 112.5 118.5 1,393 440 161 695 686 
No. La. & Arkansas .... in mbne chindl oat 87 93 87.9 93.9 242 62 60 a3 “) . 
Rocky Mt. New Mexico (Dist. 3) ... , 14 14 93.3 93.3 51 7 7 12 12 
Other Rocky Mt. (Dist. 4) aa ‘ 143 141 79.9 78.8 481 40 39 183 1N3 
California .... uae aod - pate ti ita tee? 894 R82 82.7 81.6 2.688 145 92 1.139 a7 
Total U. S.—B. of M. Basis, Dec. 11, 1948 15,650 5,698 93.0 93.8 18,395 2,506 2,490 7,553 7,269 
U. S.—B. of M. Basis, Dec. 13, 1947 . 5,104 90.0 15,705 2,485 6,337 
Per Cent 
Residual Total Total Stocks Total Stocks Stocks of Daily 
Fuel Oil Stocks Gas Oil and Residual Finished and Un- Refining Ca- 
Production Kerosine Distillates Fuel Ol finished Gasoline pacity Reported 
Week Ended Week Ended Week Ended Week Ended Week Ended Week Ended 
Districts Dec. 11 Dec. 4 Dee. 11 Dee. 4 "Dec. 11 Dee. 4 Dee. 11 Dee. 4 Dee. tl Dee. 4 Dec. 11 
NE I Sie ada. has gh n.ow 9d «ape ds 1,656 1,735 10,877 (11,286 26,410 26,986 12,635 12,726 22,629 22,440 99.5 
Appalachian (Dist. 1) .... és - dooce 80 75 419 416 994 999 427 412 2.503 2,521 89.6 
Appalachian (Dist. 2) ... ape ae ; S6 100 125 134 283 274 229 241 1.193 1.213 100.0 
ina., EH., My. 2.2.00. Aeeapae: 1,114 1,057 4,629 4,708 12,559 12,873 5.718 5.869 19,943 19,554 91.5 
Giee., Meme., Mae. ..ccsss sUambus awe 494 523 1,409 1,603 5,945 6,079 2,925 3,013 9,168 9,210 82.2 
Sk eae hmbate - 392 435 642 676 915 1,23 1,213 1,294 3.584 3,33 75.0 
Texas Gulf Coast .... <a ; “% 1,825 1,761 3,398 3,603 13,932 14,296 11,153 11,267 16,114 15,988 96.3 
Louisiana Gulf Coast : é 522 534 2,383 2,341 4,108 3,751 3,765 3,787 5.355 », 350 97.4 
No. La. & Arkansas 124 132 471 592 757 924 314 326 2,686 2,188 73.9 
tocky Mt. New Mexico (Dist. 3) 27 27 25 25 416 53 32 33 6S 66 23.5 
Other Rocky Mt. (Dist. 4) 196 217 240 254 1,640 1,686 1,130 1,135 2,095 1,958 79.4 
California ‘ ’ . 2.430 2,301 894 899 14,817 14,811 16.565 16,278 11,772 11,408 7.7 
Total U. S B. of M. Basis, Dec. 11, 1948 8,946 8,897 25,512 26,537 82,406 83,993 £6.406 86,381 *97,110 95,235 1.2 
U. § B. of M 3asis, Dec. 13, 1947 ... 8,580 18,127 55,032 53,318 87,608 
Unfinished gasoline stocks included are: *8,658,000 bbis., **8,714,000 bbls., Includes 404,000 bbls. foreign crude runs 




















U. S. Crude Oil Production GAS OIL AND DISTILLATE STOCKS 
‘ MILLIONS OF BARRELS) 
(Americ "e » » . 
merican Petroleum Institute figures) 100 
WEEK ENDED 
Dec. 11 Dec. 4 
ge Barrels Barrels Pesaee"a 
¢ (Daily Average) 8 a eel am Sere 
@ New York-Penna 44,050 46,800 
54 Florida . ° 900 550 +H} “ Beane A: 
0 West Virginia . b ° 7,850 6,650 & 
a7 i rr 50 50 
a *Ohio—Southeast . 5,900 5,250 60 : 
64 Oh:o—Other .. . 3,400 3,150 
505 Indiana . 24,000 25,100 
62 re ‘ 179,250 180,000 
543 Kentucky .. 24,250 24,150 
— Michigan . 44.900 46,000 4 
176 Nebraska .. nies 350 350 
130 Kansas .. : **299,900 291,800 
223 Oklahoma . : **439,400 443,000 
> Texas: 
oe District 1 27,950 27,800 20 
j 81 District 2 179,150 178,650 
an District 3 503,100 503,600 
RE District 4 250,200 252,250 
14 District 5 ; 51,750 51,750 # 
50 East Texas 289,000 292,650 gasoe. oO 2 9 16 2330 6 2 
Other District 6 124.850 124,900 OcT. NOV. 
196 District 7-B . 62,350 60,450 
405 District 7-C , 50,400 49,750 
216 District 8 743,250 144,800 
on District 9 ... 144,600 143,700 GASOLINE STOCKS 
District 10 89,100 88,900 (MILLIONS OF BARRELS) 
803 Total Texas ‘ 2,515,700 2,519,200 
ae North Louisiana 115,800 113,300 
South Louisiana ; 379,000 378,850 
Total Louisiana - 194,800 492,150 
Que \rKansas aetna 81,700 80,850 
Mississippi ....... 130,550 129,600 
\labama oda ws 1,250 1,250 
New Mexico—Southeast 134,000 134,100 
New Mexico—Other 350 400 
eo aa 145,450 147,450 
Montana cad 26,600 25,600 
‘olorado i 60,050 56,600 
‘alifornia . , 955,500 955,100 
=] 
Total U. §S 5,620,150 5,615,150 
enna. Grade crude incl 57,850 58,750 
Estimated production in (b/d) of lease con- 
fron nsate mixed with crude and moved in crude 
anic pe lines (not included in above tabulation), 
ek of December 11: 
nded Kansas .... 4,550 Texas Gulf. 14,600 
194° Louisiana 2,300 Wyoming , 300 
lisiana Gulf 14.000 California ne 2,500 
i5 ssissippi .. 3,050 
xas Inland 9,700 Total U. S.. 51,000 
JFMANMJSIJSIASON D 2 9 16 2330 6 13 2027 4 I! 1825 
* Okla., K2nsas. Neb. figures are for week OCT. NOV. DEC 
led 7 a.m. Thursday 
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About Oil People 








Young Jobber 


Winston A. Lawton, 33, who ‘“‘prob- 
ably got the urge to enter the gaso- 
line business as a result of command- 
ing a truck battalion for three years 
during World War II,” distributes 
Shell Oil Co. products as Lawton 
Oil Co., Estill, S. C. 

He purchased the C. M. Clarke 
Oil Co. in 1946 and operated under 
that name for one year as a Pure Oil 
Co. distributor, before switching to 
Shell in 1947 and putting the com- 
pany under his own name. 

A native of Freeburn, Ky., Winston 
went to high school at Matewan, W. 
Va., and later earned a bachelor of 
science degree from Clemson A & M 
College, Clemson, S. C., where, in 
1935, his football playing won him 
honorable mention on the United 
Press’ All-American team. Follow- 
ing his graduation in 1937, he 
coached high school athletics for 
three years. Then in 1940 he entered 
the U. S. Army as a lieutenant. Fol- 
lowing his discharge as a lieutenant 
colonel after almost five years serv- 
ice—including tours of duty in Afri- 
ca and Italy—he held the position 
of superintendent of public schools 
at Columbia, S. C., for one year be- 
fore turning to the oil industry. 

Now a lieutenant colonel in the 





Mr. Lawton 


South Carolina National Guard (51st 
Infantry Division, Quartermaster 
Corps), Winston is past adjutant of 
the local American Legion Post, is 
president of the Lions Club, member 
of the Estill Town Council and 
junior deacon in the Masonic Lodge. 





Orlo W. Bond, manager of the New 
Delhi branch office of Standard-Vac- 
uum Oil Co.’s India division, will retire 
Jan. 1. He went to India during his 
first year with Standard-Vacuum in 
1922. After three years as field 
manager of the Malabar Coast and 
six years as a marketing excutive in 
Madras, he went to Karachi as oper- 
ations manager. During World War 
II, as operations manager, he super- 
vised delivery of petroleum products 
to Allied forces in China-Burma-India. 
He went to New Delhi in 1947 where 
he later established the company’s 
branch office. He is now on leave at 
Marmion Way, Rockport, Mass. 


* * = 


Gen. James H. (Jimmy) Doolittle 
and other Shell Oil Co. executives 
from all over the world convened for 
the company’s semi-annual research 
conference at Alisal Guest Ranch, 
near Solvang, Calif. Meeting, which 
lasted through Dec. 16, included the 
following in attendance: F. 8S. Clulow, 
senior vice president; C. E. Davis, 
vice president in charge of manu- 
facturing, Shell Oil; H. H. Fraser, 
vice president, Interstate Lubricants 


54 


Corp.; A. E. Lacomble, board chair- 
man, Shell Development; A. J. John- 
son, vice president, Shell Develop- 
ment; W. P. Gage, vice presicent, 
Shell Chemical; and John Gurnow, 
San Francisco, who arranged the 
conference. 
* * * 

E. F. Bock of Bock Motors-Oil- 
Transports now has his office in a 
new building at Garner, Iowa. The 
new structure houses a garage to 
service four oil transport units and 
three farm tank wagons of his own, 
plus outside farm and passenger ve- 
hicles. Garage and three mechanics 
followed the acquisition of an auto- 
mobile franchise earlier this year. Mr. 
Bock, who now kandles Mid-Conti- 
nent Petroleum Corp. products has 
been in the business for more than 
20 years. He is on the board of the 
Iowa Independent Oil Jobbers Assn. 

* * * 

Two new service stations and two 
new tank trucks are the most recent 
additions to Williams Oil Co., Inc., 
Remsen, N. Y., operated since 1926 
by Harley L., M. T., and Dale P. Wil- 
liams. Harley is president and treas- 
urer of the company. 





i. R. Pierce, who started with 
General Petroleum Corp. in 1924 as a 
teamster, has been named superin- 
tendent of transportation for GP’s 
Taft (Calif.) installations. 


* ° * 


B. C. Gibson has been made man- 
ager of the real estate and develop- 
ment department of Shell Oil Co. 
with headquarters in San Francisco. 
Mr. Gibson, who first joined Shell 
in 1921 as a salesman, will be in 
charge of Shell’s purchase, lease and 
development of marketing real estate 
on the Pacific Coast ... Charles S. 
Garvin, a Shell man since 1927, be- 
came retail manager to head service 
station sales on the Pacific Coast. 


* * * 


Hit of a floor show staged during 
the meeting of the Oil Dealers Assn. 
of Arkansas recently was a young 
singer, John E. Hudson of Little 
Rock. He is the grandson of C. C. 
Breeding, division manager of the 
Arkansas Fuel Oil Co. at Little Rock. 


* * * 


William 
Schwarz, man- 
ager of the UIl- 
tramsr SAPA 
refinery of Cali- 
fornia Texas Oil 
Co. at Buenos 
Aires, was named 
general manager 
refineries- 
Europe and is to 
establish a Paris 
office to co-ordi- 
nate refinery con- 
atruction 
in Europe for the next several years. 
In the oil business for 20 years, he 
had been at Buenos Aires since 1944 
. . . Other Caltex promotions include 
those of: R. W. Parker to assistant 
chief engineer, construction and 
maintenance; W. E. Tucker to assist- 
ant chief engineer, designs and J. W. 
Thomas to petroleum engineer. 


Mr. Schwarz 


a ” + 

Arthur L. Zimmerman, Jackson Hi- 
Speed Co. Inc., Jackson, Mich., an 
Independent oil jobber since 1941, 
has served for the past four years 
as chairman of the Jackson County 
Crippled Children society ... Latest 
business expansions at Jackson Hi- 
Speed include the addition of 150,000 
gals. bulk plant storage and a new 
super service station, just completed 
this month Walter A. an 
Katherine J. Zimmerman are othe: 
company officers. 
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ABOUT OIL PEOPLE 








W. R. (Mike) Schaefer, Omaha (extreme left), re-elected president of the Nebraska 

Petroleum Marketers, Inc. joins in a talk with new officers and directors at the 

28th annual convention in Omaha, Dec. 7-8. Left to right are: Mr. Schaefer; Paul 

Engler, Bassett, director and past president; Allen Davison, Beatrice, vice president: 

Herb Hahn, Lincoln, secretary: Carl Mueller, Columbus, director: and Fred K. Evans, 
Arapahoe, director 


E. H. Walker 
has been elevated 
to a vice presi- 
dency after serv- 
ing since 1943 as 
general manager 
of personnel and 
industrial rela- 
tions, Shell Oil 
Co. The move is 
said to coincide 
with a _ substan- 
tial increase in 
the activities of 
the personnel and 
industrial rela- 
tions organizations ... A graduate 
of Louisiana State University, Mr. 
Walker joined Shell in 1932 at the 
Norco (La.) refinery. He transferred 
to St. Louis in 1936 as personnel as- 
sistant in the manufacturing depart- 
ment, then moved to New York in 
1940 as manager of the personnel 
department. He held that post until 
1943. 





Mr. Walker 


* * . 


Gage Lund, 
board member of 
Standard Oil Co. 
of California 
since January 
this year, has 
been elected a 
vice president. 
Mr. Lund also 
Serves as board 
chairman of three 
California Stand- 
ard subsidiaries 

California Co. 
and Standard Oil 
Co. of Texas, 
th of which operate in the Rocky 
untain area, and Richmond Ex- 
oration Co., which operates in Vene- 
ela. He joined Standard as a 
ologist in 1925, one year following 
S graduation from Stanford Uni- 
rsity. 





Mr. Lund 
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Dean I. Green, owner of Home Oil 
Co., Moville, Ia., is now serving as 
president of Moville’s Commerce 
Club and is also a director on the Mo- 
ville School Board. He has been 
distributing oil products since 1933. 


* * * 


Willis S. Utterback is president of 
Home Oil Co., Oska!oosa, Iowa, which 
is now in its 26th year of oil job- 
bing. Home Oil, distributor of Tex- 
aco products, has bulk plants at Osk- 
aloosa and Roce Hill and recently in- 
stalled a 22,000-gal. fuel oil tank at 
the latter plant. Number of service 
stations owned or operated was in- 
creased to 17 with the opening re- 
cently of a new super-service outlet 
in Oskaloosa Company officers 
include H. H. Frank, vice president 
and general manager, and Paul J. 
Mathew, secretary - treacurer. Mr. 
Frank serves on the board of direc- 
tors and the Better Business Commit- 
tee of the Oskaloosa Chamber of 
Commerce. 


* * * 


Duane A. Jamieson, a Michigan 
jobber who heads the Marvane Oil 
Co., Kalamazoo, reports the installa- 
tion of new-style delivery tanks on 
all company and commercial agent’s 
trucks, remodeling of company-owned 
service station, increase in fuel oil 
storage and loading facilities, and 
landscaping of office and warehouse 
yards for more eye appeal. Com- 
pany which operates three transports 
—one working exclusively on direct 
dumps and two on 24-hour schedule 
from pipe line terminal to bulk plant 
— also expects to rebuild loading 
racks next spring and double loading 
facilities on all products . .. Com- 
pany officers include: Marvin Gondz- 
ward, vice president and treasurer, 
and Arthur Stratton, secretary and 
legal counsel. 


SERVICE 


WITH A Bitten 





SOME THRILL! 






NO SPILL! 


Because FIL* GARD © 


Whistle Saves You Work 
It's thrilling . . , this filling wim 


Fil.Gard gas tank fill signal. It's profitable, 
too . . . it's a watchdog against 3 types of 
spillage, blowback — overfilling — expan- 
sion . . . and for your customers’ protection 
it incorporates a baffle to prevent gasoline 
siphoning. 

One instruction “STOP FILLING WHEN 
WHISTLE STOPS” — same as a Packard 
(we make their signal, too!). 








NEW!—NEW!—NEW! 


FIL.GARD Model EFG-55 (list price 
$3.45) for 1949 Ford can be installed 
by simply inserting into fill pipe 
from outside. Time — 15 seconds. 











Write for detoils 


SCULLY SIGNAL CO. 


79 ~=* First Street Cambridge 41, Mass. 








New Third Edition... . 
the technology of oil 
field _development-— 





@ fundamentals 
@ problems 
@ methods 


@ equipment 


Just published! 


Petroleum Production Engineering 


OIL FIELD 
DEVELOPMENT 


By LESTER CHARLES UREN 
Professor of Petroleum Engineering, 
University of California 
750 pages, 5% x 8%, 383 illustrations, $7. 


This most detailed treatise includes such 
developments as: 


@ drilling wells to greater depths than ever 
before, and at lower unit cost 

@ new and more efficient types of drilling 
equipment 

@ new methods of installing and cementing cas- 
ing in wells 

@ new techniques of logging, testing and com- 
pleting wells 

@ broadened application of engineering to oil 
field development 


Mail your order to: 


NATIONAL PETROLEUM NEWS 
1213 West Third Street, Cleveland 13, Ohio 
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Attending session of the Interstate Oil Compact Commission 
at Wichita were (left to right): Theo Morgan, director of 
conservation division, Kansas Corporation Commission; Don 
T. Andrus of Bradford, Pa., newly-elected first vice chairman 
of the Compact, and Earl Foster, Compact’s executive sec- 


retary 


Richard 8S. 
Stewart, opera- 
tions manager for 
manufactur- 
ing department 
refineries and 
plants, Standard 
Oil Co. (Ohio), 
since 1945, has 
been promoted to 
assistant to the 
executive vice 
president. Ten 
other promotions Mr. 
have been made: 

Wallace K. Ber- 

gen, manager of Sohio’s Toledo refin- 
ery, replaced Mr. Stewart; Ivan L. 
Peterson moved from the manager- 
ship post at the Lima refinery to 
manager at Toledo; Seward ik. 
Bolles was moved as refinery man- 
ager trom Latonia, Ky., to Lima; 
Edward S. Bale, general superintend- 
ent at Cleveland No. 1 refinery, re- 
placed Mr. Bolles at Latonia; James 
S. Dalton, Latonia general superin- 
tendent, replaced Mr. Bale in Cleve- 
land; Ray Elo, at Latonia since 1934, 
became plant superintendent there; 
Joseph August, chief of the tech- 
nical service division, Cleveland, was 
made technical superintendent at 
Lima; Donald O. Stevens, with So- 
hio since 1941, replaced Mr. August; 
E. N. Salathe, chief engineer at Cleve- 
land No. 1 refinery, replaced Mr 
Stevens as supervisor of design and 
construction section, general engi- 
neering division, Cleveland; and N. C. 
Fuller, at Cleveland since 1946, suc- 
ceeded Mr. Salathe ... Mr. Stewart 
joined Sohio in 1938 after six years 
with Texaco. Starting as a power 
engineer with Sohio he became as 
sistant to the chief engineer, manu- 
facturing, in 1943 and assistant for 
industrial relations to the vice presi- 
dent, manufacturing, that same year 
In 1944 he took on the additional 
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Stewart 





duties as secretary to Sohio’s manu- 
facturing advisory committee. Dur- 
ing World War II he was a Sohio rep- 
resentative to PAW and later was 
on special assignment with the U. 8S. 
Navy. 

° ° + 

H. M. Clark, president of Samp- 
son-Bladen Oil Co., Inc., Elizabeth- 
town, N. C., reports that not only 
were a service station and bulk plant 
acquired at Elizabethtown but that 
additional storage was installed at 
the company’s Clinton bulk plant. 
H. S. Kimrey is vice president and 
Milton L. Fisher is secretary-treas- 
urer of Sampson-Bladen, which 
marked its 12th birthday last month. 
Mr. Clark is sheriff of Bladen County 
and Mr. Fisher is chairman of the 
Bladen County Board Commissioners 
and a member of the County Wel- 
fare Board. All three officers are 
active in the Rotary and Masons. 

1 * * 

Charles F. Fleming, with Socony- 
Vacuum Oil Co. for 11 years at the 
East Chicago (Ind.) refinery, took 
office Dec. 2 as cecretary of state 
in Indiana, efter serving in the state 
Senate since 1941. With Socony he 
was a boiler fireman, still fireman, 
laboratory tester and tank car loader. 
A native of Des Moines, Iowa, he 
was graduated from the University of 
Indiana where he was quarterback 
of the footba!l team for three years. 

+ * * 

Employes of Coastal Refineries, 
Inc., Port Isabel, Tex., held their an- 
nual dinner honoring company presi- 
dent, G. L. Rowsey, on Dec. 16. 

* * * 

Newfane Fuel Co., Newfane, N. Y.., 
operated in partnership by Frank B. 
Housel, Jr., and Elwyn Price, was 
first organized in 1927. Recent im- 
provements include the building of 
a two-truck garage from an old oil 
storage house. 


Discussing activities of Interstate Oil Compact Commission 
in Wichita are (left to right): Hiram M. Dow of Roswell 
N. M., former Compact chairman: Guy Shepard, newly 
elected land commissioner of New Mexico, and Robert Dow 
brother of Hiram, of the Federal Land Bank in Wichita 


New chairman of the Tulsa Section 
of the American Chemical Society 
Dr. Wayne E. White, Ozark-Mahon- 
ing Co., Tulsa, will assume office Jan 
1, succeeding Dr. Paul H. Cardwell, 
chief chemist of Dowell, Inc., who 
was named section representativ: 
on ACS's National Council » & LL. 
Burkitt, Mid-Continent Petroleun 
Corp., was named new vice chairma: 
and Dr. Alfred Steitz, Jr., Stanolind 
Oil & Gas Co., named secretary 
Dr. D. D. Hartley, Mid-Continent, was 
re-elected treasurer, and R. W. Pro- 
vine, Mid-Continent, was made al! 
ternate councilor. 

« ° + 


Bernard N. Darbyshire, petroleun 
economist in the trade relations «d 
partment, Shell Petroleum Co., Ltd 
London, has taken over management 
of the London office of Harold Moor 
& Partners, Ltd., petroleum engi 
neers, and also will represent Moor 
& Charlton, petroleum consultants 
He was with Anglo-Saxon Petroleun 
Co., Ltd., before transferring to Shell 
Petroleum. 
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... but the motors still start! 


With good winter lubricants on the job, your cus- 
tomers’ cars, trucks, and buses are ready to go the 


minute the streets are passable. 


SUN’S WINTER GRADE MOTOR OILS—S.A.E. 1OW 
and 20W—flow instantly even when the ther- 
mometer’s below zero. They protect hundreds of 
precision-made parts against damaging metal-to- 
metal friction. They eliminate long-drawn-out 


starting periods that exhaust batteries. 


SUN’S WINTER GRADE GEAR LUBRICANTS do not 
harden in freezing winter weather. They put an end 


to gearshift-wrestling. They form a tough film that 


resists the tremendous pressure bet ween gear teeth. 


SUN’S CHASSIS LUBRICANTS comprise a complete 
line of modern greases for chassis, wheel bearings, 
steering gears, water pumps, universal joints, and 


other special applications. 


For a full share of winter profits, sell your dealers 
Sun’s full line of ‘Road Proved” winter lubri- 
cants under your own brand. Call your nearest 


Sun Office or write Department N P12. 


SUN OIL COMPANY 
Philadelphia 3, Pa. 
In Canada: Sun Oil Company, Ltd.—Toronto and Montreal 


SUN LUBRICANTS | 
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